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Auto Underwriters 
Study New Policy 
For Financed Cars 


Said to Protect Finance Companies 
and To Remove Present Out- 
standing Abuses 





IS SINGLE INTEREST COVER 


Underwriters Also Consider Form- 
ing Own Finance Companies 
in An Emergency 


Fire companies writing automobile in- 
surance are contemplating new meas- 
ures to protect their interests and those 
of their agents and the automobile own- 
ing public. Admittedly, a crisis has 
arisen over the insuring of cars under 
fnancing, or partial payment, arrange- 
ments, and the insurance companies are 
watching their business slip away and 
insurance service to the public being 
made subservient to financing methods. 
Unless some steps are taken by the in- 
surance companies this year, many un- 
derwriters predict that automobile in- 
surance will gradually become an auto- 
mobile manufacturing accessory, 
dled by automobile manufacturers, 
placed with their own insurance sub- 
sidiaries, and with the local agent’s serv- 
ice to the public eliminated. 

Although automobile finance com- 
panies have for several years had ar- 
rangements with various insurance com- 
panies, 1925 witnessed a drastic spread 
of this idea, accompanied by many in- 
novations. The Chrysler plan and 
the insurance company of the General 
Motors Corporation are only two out- 
Standing examples of what could be 
done. Other automobile manufacturers 
have intimated their intentions of form- 
ing their own insurance companies. 


han- 


Abuses of Present Schemes 
_ Obvious abuses, moreover, have crept 
into the scheme of allowing finance or 
automobile manufacturing companies to 
dictate the placing of fire, theft and 
other lines of insurance on financed 
cars. At a hearing in Canada within 
the last two weeks, attended by Amer- 
lean and Canadian underwriters, in 
surance agents, auto manufacturers, and 
finance company representatives it was 
brought out that in Canada auto finance 
companies are themselves _ securing 
Profits out of automobile insurance and 
engaging in rebating. These details are 
described elsewhere in this issue. 

The difficulty ‘to date has been that 
No constructive plans have been offered 
to replace the faulty arrangements now 
mM use. Insurance commissioners have 
been holding hearings to learn what 
could be done to prevent automobile in- 
surance from degenerating into a ques- 
tionable service to car-owners and to 
stop profiteering in auto insurance by 
Parties who render no services for which 
they should be remunerated. 

t has been learned on good authority 
(Continued on page 20) 















































Assurance Company, Ltd., 
of London 
100 William Street, New York 

A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 

Excellent Service and Facilities 

Indemnity Company 
75 Maiden Lane, New York 














Increased Dividends 


The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of lowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Home Office: Des Moines 





Founded 1867 











The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changer, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 

This Company is unexcelled in these various services. 
stantly making improvements. 


We have places for men and women who are content with nothing 
less than the best in life insurance. 


And it is con- 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 


omen 




















Metropolitan Has 
One-Fifth of All. 
Insurance In Force 


Company Did One-Fourth of Coun- 
try’s Group Business Paid for 
in 1925 


FISKE ANALYZES FIGURES 
Company Will Soon Pass Two 
Billions in Assets; Managers 
in Meeting Here 
The Metropolitan Life managers and 
some selected assistants and insurance 
agents from all parts of the United 
States and Canada who met here last 
week returned to their homes trying to 
adjust their minds to appreciate the 
new, immense totals which were rec- 
orded in the annual statement of 1925 
business. For years the managers 
thought in millions; now they have bil- 
lions in mind inasmuch as the paid for 
life insurance fell only about $48,000,000 
under $3,000,000,000 while the assets will 
be more than $2,000,000,000 before very 
long. Ten years ago the assets were 
only slightly in excess of half a billion. 
The company leads in Industrial in- 
surance, Ordinary insurance, group in- 
surance, reinsurance written, business in 

force and assets. 

Mr. Fiske received probably the long- 
est ovation that he has ever gotten at 
a convention of Metropolitan Life 
managers. The first period of applause 
was for five minutes then it was taken 
up for another five minutes before he 
was allowed to proceed. He began by 
expressing his gratitude for what the 
field force had done. As he read the 
various figures the managers listened in 


amazement, familiar as they are with 
the remarkable achievements of the 
company which they hear each year 
when they gather together in New 
York. 

Percentage Comparisons With All 


Companies 
The paid for life insurance issued, in- 
creased and revived in 1925 was $2,952,- 


142,629. Mr. Fiske compared this total 
with that of the three hundred odd 
companies writing life insurance last 


year in the United States. Their total 
was $15,600,000,000 so that the Metro- 
politan did one-fifth of the entire busi- 
ness done by the life insurance compan- 
1¢@s. 

The Industrial 


issued, increased and 
revived in 1925 


was $1,344,380,095. 
About forty odd companies last year 
did an Industrial business and _ the 
Metropolitan’s writing was 37% of the 
entire amount. The Ordinary produc- 
tion of $1,113,877,977, exclusive of group 
insurance, was another one of the amaz- 
ing figures read. 

Mr. Fiske also made a comparison be- 
tween the Metropolitan’s insurance in 
force and that of all the companies, 
which at the end of 1925 was $72,000,- 
000,000. The figures show that the 
Metropolitan’s outstanding was one- 
sixth of the entire amount. The Metro- 
politan’s gain of insurance in force was 
over one and one-half billions. The 
gain of all the companies in the last 


(Continued on page 8) 
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BROADCAST NO. 24 











1. The Aetna’s Improved Salary Budget Plan now embraces a new idea which 
has been so successfully developed by the Aetna in Group Insurance. 


2. The Co-operative Salary Budget Plan has now been worked out and will be 
explained to interested agents and brokers by any member of our 
Salary Budget staff. 












The lowest 
guaranteed life 

insurance rates in 
America 


3. The simplicity of the new Co-operative Salary Budget Plan, as well as its 
sales effectiveness, cannot fail to be of interest to agents and brokers 
who are alive to the opportunity of increasing their incomes through 
the Aetna’s Improved Salary Budget Service. 


_ HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 





“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Sales Conference of 
Diefendorf Agency 


PROGRESSIVE BROOKLYN OFFICE 





George K. Sargent, Agency Head of 
Mutual Life, and Dr. S. S. Huebner, 
Principal Speakers 





George K. Sargent, head of the agency 
division of the Mutual Life of New 
York, Dr. S. S. Heubner, of the Uni- 
versity of Pennsylvania, and several big 
individual producers were featured 
speakers at the annual all day sales con- 
ference and banquet of the Warren T. 
Diefendorf Agency of the Mutual Life 
of New York in Brooklyn, held at the 
Hotel St. George, January 29. The 
agency wrote during 1925 $19,000,000 of 
new business and has now 261 men and 
women on its force, including three dis- 
trict managers with offices in different 
parts of the agency’s territory. ; 

At the evening banquet, of which 
Warren E. Diefendorf, assistant man- 
ager of the agency was the toastmaster, 
Mr. Sargent received a great ovation 
when he rose to speak. He compli- 
mented the agency force for its splen- 
did accomplishment of the past year 
and cited the steady and substantial in- 
crease in production from year to year 
over the period of the agency’s exist- 
ence. With the new features intro- 
duced by the Mutual Life recently, 
such as the new disability provision en- 
abling the payment of disability bene- 
fits at the end of the first month of dis- 
ability, the new system for expediting 
the making of policy loans, and the 
writing of salary deduction insurance, 
Mr. Sargent looked forward to and felt 
assured of still greater record by the 
Diefendorf Agency during 1926 than 
ever before. 


Huebner on Life Values 


Dr. Huebner, who also was one of 
the banquet guests, gave a forceful arid 
convicing talk on what he called a 
phase of life insurance which had not 
been as much stressed in the past as 
it deserved—the relation of life insur- 
ance to the monetary value of a man’s 
life. In the past, he said, the selling 
and the buying of life insurance had 
been approached a little too exclusively 
from the altruistic or love point of view. 
Yet, if a capital sum were to be invested 
at 5% so as to produce an amount 
equal to the annual income of the 
American people, such capital would be 
six to seven times greater than all the 
property values in the country. Prop- 
erty protection, such as fire and marine 
insurance, fidelity and surety bonds, was 
taken as a matter of course and in 
many lines the values were insured 
nearly 100% while only about 7% of the 
life value of the American people was 
Protected by life insurance. 

“If it is sound business principle, and 
hone question that it is, to take out fire 
insurance when only one in three hun- 
dred properties may burn, or to take 
out marine insurance when only one in 


two hundred ships may sink, isn’t it 
just as sound a practice to protect that 
greatest of all money values and which 
creates the others—the life value— 
against a hazard that is eventually un- 
avoidable in every instance—death? 
he asked. 


Two Beneficiaries 


Dr. Huebner said he considered every 
life insurance policy to have two bene- 
ficiaries, the one named in the policy 
and the one who paid the premiums. 
Of the benefits to the insured himself, 
he cited freedom of mind for initiative, 
a source of credit at favorable rates of 
interest, the accumulation of an estate, 
and keeping such estate intact against 
depletion at death through taxes, ad- 
ministrative expenses, and other claims 
which on the average reduced all estates, 
great and small, by 21-23%. 

The sales conference for the mem- 
bers of the Diefendorf Agency during 
the day was opened by an address of 
welcome and review of the past year's 
results by Manager Warren T. Diefen- 
dorf of the agency. M. Largeman, one 
of the leading producers of the agency 
and also a district manager, spoke on 
the successful method which he has 
been utilizing during the past several 
years in selling income insurance under 
option number 1. J. B. Maclean, assist- 
ant actuary, Dr. E. F. Russell, asso- 
cate medical director, and W. L. Sim- 
rell, secretary of the company, were 
other home office representatives who 
gave brief but interesting talks. 





ANGELL A VICE-PRESIDENT 





Massachusetts Mutual Life Promotions: 
Hall, Financial Secretary; Perry, 
Secretary; Three Others in 
Changes 


At the annual meeting of the direc- 
tors of the Massachusetts Mutual, held 
today, the following changes in the 
official staff of the company were made: 

Charles H. Angell, actuary, was 
elected third vice-president and actu- 


ary. 

Wheeler H. Hall, secretary, was 
elected to the office of financial secre- 
tary. 

Bertrand J. Perry, assistant secretary, 
was advanced to the position of secre- 
tary. 

William A. Rawlings, assistant super- 
intendent of loans, was appointed asso- 
ciate superintendent of loans. 

Leon E. Bartlett, chief clerk of the 
mortgage loan department, was made 
assistant superintendent of loans. 

Raymond M. Colton was appointed 
an agency auditor. 





LEAD IN TOTAL NET PREMIUMS 


The Prosser & Homans agency of the 
Equitable Life Assurance Society of 
New York stood first among agencies of 
the Society for the year 1925 in total net 
premiums. 





Penn Mutual Had 
an Eventful Year 


TOTAL ASSETS OF $314,304,240 





Again Increases Its Dividend Schedule; 
Success with New Salary Savings 
Plan; 42,149 New Policies 





The Penn Mutual Life is issuing its 
seventy-eighth annual statement, which 
gives the details of its business in 1925. 
The figures of this Philadelphia insti- 
tution indicate healthy expansion all along 
the line, reflecting the steady improve- 
ment in general business conditions 
throughout the United States. Issues of 
new policies, both in number and in 
amount, were the largest in any year 
since the organization of the Company 
in 1847. The Company is purely mutual, 
and all of its dividends go to policy- 
holders aione; payments of these divi- 
dends in 1925 were the largest the Com- 
pany has ever made. The increase in 
the Company’s assets was the largest of 
any year, and the surplus, or contingency 
reserve funds, was enlarged in propor- 
tion to the increase in outstanding risks. 
The policy of investing a sizable portion 
of income in mortgage securities was 
continued, the Company regarding such 
a form of investment as a public service. 
The average interest rate earned on all 
the invested assets was 5.50 per cent. 
The mortality experience was unusually 
favorable and the consequent saving to 
policyholders was large. 

These are some of the figures con- 
tained in the statement: 

New policies, 42,149, for $206,370,301; 
an increase of $10,483,491 over 1924. 
Total outstanding insurance $1,469,898,- 
900. Death claims paid in 1925, $12,- 
747,524; a decrease of $180,726 compared 
with 1924. Dividends to policyholders in 
1925, $11,585,695; an increase of $1,010,- 
404 over 1924. Total payments to policy- 
holders and beneficiaries in 1925, $36,- 
332,975. Assets December 31, 1925, $314,- 
304,241, an increase of $23,323,820 over 
1924. Surplus, or contingency reserve 
funds, December 31, 1925, $24,034,174; 
an increase of $3,009,322 over 1924. Mort- 
gage investments in 1925, $39,321,301. 
a mortgage investments, $154,201,- 
942. : 

During the year the Company adopted 
the Salary Savings Plan, which is a 
new form of life insurance service. It 
enables employes to take exactly the same 
kind of insurance as a man of means 
possesses, and to make the premium 
deposits in monthly installments, with 
the co-operation of the employer. Turn- 
over is lessened and the employee will 
have the very best kind of permanent 
insurance, with all of its modern fea- 
tures, instead of temporary insurance 
as one of a large group covered by a 
blanket policy. 

The Penn Mutual believes that 1926 
will be another outstanding year in life 
insurance, because of the continued im- 
provement in the country’s economic 
condition and because of the increasing- 


ANNOUNCEMENT 


5 | THE STATE MUTUAL LIFE ANNOUNCES THE APPOINTMENT OF JOSHUA @ 


ly comprehensive service which life in- 
surance is rendering. 

The Penn Mutual has again increased 
its dividend schedule to become effec- 
tive May 6, which is the beginning of 
the Company’s dividend year. 





HONOR FRANK C. MANN 





Executive Officers of Prudential, Headed 
by President Duffield, Attend Bos- 
ton Dinner; 25th Anniversary 

Edward D. Duffield, president of The 
Prudential, and several other officers of 
that organization visited Boston this 
week to attend a dinner at the West- 
minster Hotel tonight in honor of Frank 
Chester Mann, The Prudential’s man- 
ager in that city, who has rounded out 
twenty-five years of activity in that posi- 
tion. 

It was on February 1, 1901, that Mr. 
Mann, who had previous insurance ex- 
perience, became manager in Boston. 
Until October, 1914, he conducted his 
agency in conjunction with two others 
in that city. At that time the business 
of the three offices was combined and 
placed in charge of Mr. Mann. His 
service since then has been marked by 
continuous progress. 

Mayor Malcolm E. Nichols, of Boston, 
and Judge Malcolm E. Sturtevant, of 
Somerville, Mass., were guests at the 
dinner. The home offices of The Pru- 
dential was represented by President 
Duffield, Franklin D’Olier, vice-presi- 
dent in charge of administration; George 
W. Munsick, vice-president in charge of 
agencies; Assistant Secretary E. J. Mac- 
Iver, Assistant Secretary John H. Bir- 
kett and Supervisor Edward S. An- 
drews. 


WITH MANHATTAN LIFE 

Dan W. Jackson, lawyer of Houston, 
Tex., recently announced his affiliation 
with the Manhattan Life Insurance 
Company of New York, in the capacity 
of divisional supervisor, South Texas 
division. His offices are at 218 Cotton 
Exchange Building. 
change Building. 

Mr. Jackson began the practice of 
law following his graduation in 1920 from 
the University of Texas. He entered 
business in Houston and served as assis- 
tant to the late United States District 
Attorney D. E. Simmons. Later he was 
a member of the law firm of Baker, 
Botts, Parker and Garwood until he an- 
nounced his resignation to take up new 
duties with the Manhattan Life Insur- 
ance Company. 


WITH NORTH AMERICAN RE. 


J. Howard Oden has resigned from 
the Southland Life to accept a position 
with the North American Reinsurance 
Co., of which L. M. Cathles, former ac- 
tuary of the Southland, is president. Mr. 
Oden’s place will be filled by Col. W. E. 
Talbot as agency manager. Col. Talbot 
was formerly sales manager of the 
American Rio Grande Valley Land and 
Irrigation Co. 











: , B. CLARK AND PAUL C. SANBORN AS GENERAL AGENTS IN BOSTON 5 
5 TO DO BUSINESS AS A PARTNERSHIP UNDER THE FIRM NAME OF : 
: CLARK and SANBORN, Formerly WILLIAMS and CLARK : 
: 50 Congress Street, Boston, Mass. Telephone, Main 2989 : 
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UNITED STATES LIFE 


Paid for $5,214,000 Last Year; Assets of 
Company $6,500,000; Number of 
Directors Reduced 


The United States Life paid for $5,- 
314,000 in 1925. There was an increase 
on amount of individual issues. The 
total new premiums for 1925, including 
consideration for annuities, values ap- 
plied, etc., were $133,800, as compared 
with $128,000 in 1924. Renewal premiums 
and the total premium income of the 
company are shown in the following 
table: 

Total Prem. 
Year Renewal Premiums Income 
1925 $554,000 $688,000 
1924 546,000 674,000 
1923 516,000 620,000 
1922 529,000 603,000 
1921 551,000 616,000 


The total death claims paid, less rein- 
surance, were $507,900 under 239  poli- 
cies, as against $464,000 in 1924 under 188 
policies. The rate of mortality amongst 
old policies, 1920 
1860, tabular 


perience. 


dating back from to 


ran closely up to the ex- 
On recent business the experi- 
in 
and 


ence was favorable, harmony with 


modern conditions, like that of 


other companies. 

The total amount of insurance in force 
on December 31st, 1925, was $29,083,000. 
On December 3lst of the preceding year 
the amount was $27,688,000. 

The non-participating insurance in 
force from $25,468,000 to $27,166,000, 
while the participating insurance dimin- 
ished from $2,220,000 to $1,918,000. The 
term insurance outstanding remained 
about stationary, being $6,044,000, as 
against $6,034,000 at the end of the pre- 
ceding year. The gain in outstanding in- 
surance is therefore practically all in the 
better forms of Life and Endowment 
policies. 





ACACIA 


A Mutual, Old Line Life Insurance Company, limited by its 
Charter to Master Masons and issuing all standard forms of life 
insurance policies at net cost. 


Assets . . . - -. «© « « (over) $16,000,000 


Lowest Rates : : Liberal Dividends 
Insurance in force December 31, 1918................... . $24,044,612 
Insurance in force December 31, 1924.............. me . 174,625,300 


AN INCREASE OF OVER 600% IN SIX ‘YEARS 
This remarkable record is without parallel in Insurance History. 
Prospective agents need no further proof of the fact that 
ACACIA Agents are writing business and making money. 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President, Homer Building, Washington, D. C. 














The assets of the company are LINCOLN LIFE MEETINGS 
$6,500,000. i 

During the year the stockholders First of Sectional Conferences to Be 
authorized an increase in the capital Held February 15-17 at Columbus 
from $264,000 to $300,000. This addi- re F R ; 
tional stock of $36,000. par value was rhe first of the sectional meetings of 


purchased by stoc kholders and directors Lincoln National Life forces during 1926 


at the price of $45 per share of $30 par, will be held at Columbus, Ohio, Feb- 
thus realizing $54,000, increasing the sur-  Tuary 15 to 17, for agents from Ohio, 
plus of the company and adding to the West Virginia, North Carolina, Penn- 
margin for the protection of policyhold- sylvania, and New Jersey. The next 


series of conferences will take place at 
Chicago, February 18 to 20, for repre- 
sentatives from Indiana, Illinois, Michi- 
gan, Tennessee, and eastern Iowa; fol- ‘ 


ers. The stockholders also voted to re- 
duce the number of directors from 30 to 


24. 


The company last year pursued a pol- 


icy of placing maturing funds in real lowed by another meeting at Minnea- 
estate mortgages at 514% interest, Presi- Polis, February 22 to 24, for men from 
dent Mow cars Minnesota, Wisconsin, and North Dak- 


ota, 

After the Minneapolis meeting, the 
party of company officials will be divided 
so that some home office representatives 
will be able to attend each of the series 
of meetings scheduled for points further 
west and south. 


MACCABEES VOTE FOR MERGER 


The merger of the Maccabees with 
the Ladies of the Maccabees was unan- 
imously voted at a special convention of 
the first named organization last week at 


Detroit. Approval of the merger was 

voted by the L. O M. several weeks EUROPEAN NON-MEDICAL 
ago. The Women’s Benefit Association, Some of the insurance companies in 
often called the Lady Maccabees, is Central Europe are writing non-medical 
not affected by this merger. life ‘surance. 


ne, 


HIGHEST RECORD IN CANADA 





Total of $424,872,000 Worth of Insurance 
Sold in 1925; December Second 


Best Month 
The 1925 sales of life insurance in Can- 
ada show a large increase over any 


previous year, totalling $424,872,000, ac. 


cording to figures issued by the Life 
Insurance Sales Research Bureau of 
Hartford. This is an increase of $33,- 


709,000 over 1924, or a 9% gain. An 
average of over a million dollars of pro- 
tection a day has been sold in Canada 
throughout the year, an amount higher 
than the average sales of any previous 
year. 

December sales of reporting compa- 
nies, which have 83% of the outstanding 
business, t totaled $41,822,000. This is only 

1% lower “~— the highest record ever 


made—June 1925. December is general- 
ly the er Mets month in the year in 
Canada with June following closely, 


Every province in the Dominion shared 
in the general gain for the last month 
of the year, the only time in 1925 that 


showed improved conditions in every 
province. The increases ranged from 3% 
in New Brunswick to 115% in Prince 
Edward Island. For the year’s gain, 


Newfoundland is higher than any other 


province, with a gain of 36%. Ontario 
and Quebec, the two most important 
provinces, show gains of 10% and 8% 


respectively. Prince Edward Island 
shows a gain of 24%. Among the cities, 
practically all show gains, with Quebec 
leading with a 27% increase. 





MADE ASSISTANT ACTUARY 


Among those involved in the Pruden- 
tial’s recent administrative staff changes, 
announced at the annual meeting of the 
board of directors, was Erik A. Lund- 
gren, mathematician, who has been 
elected assistant actuary. 





_ Seventy-sixth Annual Statement, January 1, 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 





1926 





CASH INCOME 








DISBURSEMENTS 
Premiums for Insurance : - $15,097,651.45 Death Claims - $3,666,141.38 
Interest and Rents - 4,839,760.13 Dividends - - - - - ° 4,690, 164.46 
Considerations for Life Annuities - . ° 1,036,808.53 Annuities - - - - - - 763,235.69 
Considerations for Supplementary Contracts - 280,635.30 Supplementary Contracts - : ° 105,263.42 
Dividends left with Company - - - 176,578.55 Matured Endowments - - - - - 1,913,181.10 
All other Income - : ° - 41,462.71 Surrender Values - : - - . - - 2,149,229.52 
Disability Claims - : - - - - 27,115.97 
Dividends left with Company - - - - 69,442.19 
Total to Policyholders - - - - : - 13, 383,773. 73 
All other Disbursements . - - - - 3,792,928.76 
TOTAL - ~ - - - - ~ - - $21,472,896.67 _TOTAL - - - - - ~ - - - $17,176,702.49 
“ASSETS LIABILITIES 
Government, State and Municipal Bonds, Par Policy Reserves - - - : $85,578,296.00 
‘alue, December 31, 1925 . . - $30,413,649.62 All other Reserves - 1,155,915.67 
(Market Value $30,680,859, 62) Policy Claims Reported, P ronke wot Complete - 232,797.00 
Other Bonds, Par Valu ° . . - 1,398,000.00 Policy Claims Estimated to Exist but not Re- 
(Market Value $1, 406, sil. 00) ported 130,000.00 
Mortgages, First Liens - - - 44,574,374.38 Endowments and Anntlties in Process fr Settle- 
Policy Loans and Premium Notes | 15,073,249.43 ment - 59,709.32 
Real Estate, Book Value - 1,656,402.07 Contingent and Other Liabilities - . - 192,367.30 
Cash in Banks and Oftice 829,228.31 Taxes Payable in 1926 - . - - 495,095.28 
Interest and Rents Due and Accrued 2,288,872.05 Dividends Due and Unpaid - - - 205,660.44 
Deferred and Unreported Premiums - . - 2,247 826.63 Dividends Held and Accrued Inte rest thereon 561,980.54 
Due from Agents, (net) - - - . 2,202.38 Dividends Payable in 1926 - - - 4,642,604.45 
E _- Deferred Dividends - - - - - 49,112.67 
Gross Assets 98, 483,804.87 General Surplus, Par Values* - - - - 5,171,271.09 
Non-admitted 8,995.11 
TOTAL - - - - - - - - -  $98,474,809.76 TOTAL . - - - - - - - -  $98,474,809.76 





country. 


in January, 


the. policy 
of Insurance 





*General Surplus at 


The Company 
Of more 
1850, 
During the year the Company paid 
35. > was on the lives of old policyholders; 
= po in oo to policyholders $4,690,164.46, 
declared for payment in 1926 an extra 
No policy claim is in litigation. Total insurance in force, $462,130,851.00. 


but not yet due for total and permanent disability benefits $258,044; a total of $85,576,370 on a paid-for basis. 
T 5 CLARK, Commissioner of Banking and Insurance. 
On request a more detailed statement of the Company’s business will be supplied. 


Market *General Surp lus at Amortized Value $5,495,286.72. 


IN 1925 


Value $5,447,292.09. 


celebrated its seventy-fifth 
than three hundred life 
when Dr. Julius Y. 


anniversar y. 


Dewey, the founder of the Company, wrote the first policy. 
for over 75 millions of new business, 20% more than 


more by $986,814.13 than in any prior 
dividend of 20% of the regular dividend in 





STATE OF VERMONT—Department of Banking and Insurance 
I hereby certify that under my direction, Messrs. Fackler & Breiby, Consulting Actuaries, of New York, N. Y., 
reserves of the National Life Insurance Company of Montpelier, Vermont, as of December 31, 1925, and 
Reserves to be $78,158,158; Annuity Reserves $7,160,168; Extra Reserves including present value 


Cc 





Its history practically spans the period of life insurance development in this 
insurance companies now doing business in the United States only eight were in existence 
in any other year; and of the issue 


? addition to the regular dividend itself. 


of amounts incurred 


have computed 
find the amount 
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Meeting of Metropolitan Managers 





Ecker Sees Prosperity 
But Notes Inflation 


EXECUTIVE SOUNDS CAUTION 





Metropolitan Vice President Tells of 
Gains in Assets and Surplus and De- 
scribes Interest Yields of Company 





After being eloquently described by 
President Fiske as a great expert in 
finance, railroads, real estate and in- 
surance Vice President Ecker made one 
of the most informative talks delivered 
at the managers’ convention of the 
Metropolitan Life last week. He was 
given an ovation by the audience which 
listened with greatest interest not only 
to his reading of investment data and 
percentage yields but also to his com- 
ments upon current economic events. 
Mr. Ecker sounded a note of warning 
about the growth of credit practices in 
this country, especially discussing the 
mania for buying on the instalment plan. 

Speaking of general conditions he sees 
no slackening in the volume of trade. 


A 14.83% Gain in Surplus 


Mr. Ecker began by commenting on 
the fact that the assets of the company 
had increased $226,483,134, and then 
touched on the surplus which is $104,- 
600,037, or a gain of 14.83%. This high 
surplus percentage he regarded as 
especially important. “I have a great 
respect,” he said, “for the balance sheet 
that shows a substantial surplus.” 

The actual ‘amount of investments 
made, adding commitments at the end 
of the year, total $468,204,869. 

The gain in mortgage investments on 
city property was $96,602,926, making a 
total outstanding at the end of the year 
of $644,305,027. To make that gain the 
amount actually invested during the 
year was $163,591,047, which was at an 
average rate of 5.862%. 

Mr. Ecker has often been asked how 
he felt to be responsible for the invest- 
ment of so much money each year. He 
said modestly that after one got into 
the habit of making investments for a 
great institution it was simply a ques- 
tion of readjusting oneself to thinking 
in larger units. 

Some of the important figures given 
by Mr. Ecker, together with the in- 
terest yields, follows: 


Security Investments 


The company has investments in the 
securities of: 


Steam railroads, on a basis 
to yield 5.08%, are now $413,653,810.35 
Governments and munici- 
Palities to yield 4.71%.. 220,099,685.95 
Traction, light and power 
corporations, 5.315%.... 
Telephone and_ telegraph 
corporations, 5.25%..... 
nelassified miscellaneous 
corporations, 6.09%..... 


94,522,071.62 
25,576,588.07 
29,484,380.43 


Total bond investments of 

this character.......... $783,336,536.42 
Average yield on all bond 

Investments ...... 5.04% 


Gain of More Than $93,614,000 


This is a gain for the year of $93,614,- 
383, resulting from investment during the 
year to the amount of $129,131,494. 


year, exclusive of policy loans, amounted 
to $401,962,543. Policy loans, including 
liens and notes, increased during the 
year by the amount of $20,000,812, mak- 
ing the total amount outstanding at the 
end of the year $134,703,435. 


Canadian Investments 


Deposited with the government auth- 
orities and trustees the Metropolitan 


has securities of a book value of $86,- 
845,131.29, having a par value of $88,- 
956,894.99, 

The increase in the deposit on book 





FREDERICK H. ECKER 


value figures for the year amounted to 
$4,254,711.41. 

Total Canadian investments, not in- 
cluding policy loans and premium notes 
are! 








Tit WOGGSs c5sccaeee $106,828,22.20 
real estate ...... 1,748,182.30 
mortgages ...... 9,335,552.03 
a total of. .cces. $117,911,956.53 

an increase over 
Ses OM a ceesueess $7,761,790.28 


Health and Welfare 


During the year the company ex- 
pended for health and welfare work a 
total of $12,012,052.13, the items of which 
are as follows: 

Ixpense of curative aid to 


sick policyholders........ $2,598,459.85 


Sick, disabled and inactive 

agents and clerks........ 422,149.06 
Maintenance and _— service, 

Company’s Sanatorium at 

Mt. McGregor........0.. 446,834.83 
Welfare work for employees 348,150.69 
Metropolitan Staff Savings 

ocr a errrery errr 68,982.59 
Life Extension Institute.... 290,090.00 
Company’s contribution to 

employees’ insurance and 

retirement plans......... 6,662,256.60 
Madison Cooperative Asso- 

ciation of Company’s em- 

PIOURES © cacenscrcccneanaees 7,195.89 
General Welfare Work.... 1,167,932.62 


This reports the disposition made of 
substantially all monies received during 
the year not required to be disbursed 


he total investments made during the in the regular course of business. 





Discussing the general situation Mr. 
Ecker said: 


“Interest rates on prime investment 
securities have been falling faster than 
the existing conditions would seem to 
justify. It is no doubt one of the pen- 
alties of our great national prosperity 
and plentiful supply of money. There 
should normally be a closer relationship 
between the price for money and liv- 
ing costs. But business as a whole is 
enjoying great prosperity, and all indus- 
try is paying high wages, so there is an 
accumulation of idle money, and_ this 
accumulation is in the hands of indivi- 
duals as well as banks, insurance com- 
panies, and the so-called money cor- 
porations. 

“As the stabilization of conditions in 
Europe progresses, it may be expected 
that investment funds to an increasing 
extent will take advantage of the better 
rates there offered for capital. Before 
the war ours was a borrowing country 
and Europe loaned us large sums. This 
financial nosition is now reversed. While 
from 1896 to 1914 Europe invested in 
America about 100 million dollars an- 
nually, to America’s investments in all 
foreign countries of about 50 million 
dollars annually, by 1920 our foreign 
investments had grown for that year to 
nearly 114 hillion dollars as against all 
foreign investments in this country of 
about 675 million dollars. Curiously 
enouch. in 1923 the foreign investments 
of the United States fell to about $450,- 
000.000. whereas we received from other 
countries $400,000,000. This is iust the 
same difference, about $50,000.000, that 
obtained on the average for the years 
1896 to 1914, although the totals are 
four times as great, and the position of 
the United States had hecome the lend- 
ine instead of the borrowing nation, 
which was just the reverse of the earlier 
years. 


American Funds Will Continue to Flow 
Abroad 

“In 1924 we made investments in fore 
ign countries of about $1,000,000,000 as 
against their investments here of $350,- 
000,000 to $375,000,000; and in 1925 it is 
estimated that we sent out of the coun- 
try investment funds to the amount of 
$1.350,000,000. 

“Since foreign rates are attractive, no 
doubt American 
flow abroad as the uneasiness over the 
This is 
sure to have some influence in checking 


our falling interest rates. Incidentally, 
the movement of our investment funds 


funds will continue to 


political situation is overcome. 


cannot fail to have a favorable effect on 
the country’s export trade. 

“The wealth of the United States has 
grown enormously. The American pro- 
duction and resources, as compared with 
the rest of the world, are quite amaz- 
ing when you look at the figures. 

“A recent survey made by the Presi- 
dent and Assistant Director of the Fed- 
eration of British Industries showed that 
the American percentage of the total 
world production or resources, such as 
coal, petroleum, copper, steel, wheat, 
cotton, lumber, automobiles, railroads, 
etc., averaged more than 65%. It was 
pointed out, too, that these percentages 
of production or ownership applied to a 





country, large as it is, whose popula- 
tion is less than 7% of the population 
of the world. Attention was directed to 
the high level of individual prosperity 
which is enjoyed by all classes of our 
people. 

“There is a unanimity of opinion that 
the trend of business is today most satis- 


factory, with no indication of any 
slackening in the volume of trade. 
No Set Back in Real Estate 

“Individual prosperity has led to a 


great increase in house ownership, which 
is reflected in our mortgage loan activ- 
ities. Perhaps the nation-wide building 
is some menace in our general stuation. 
Undoubtedly in some localities and in 
some classes of improvements this is 
nearing a situation of over-production, 
and sooner or later the effects will be 
shown. The reaction in all lines of in- 
dustrial productions which were ex- 
panded during the war period, came in 
1921, and a most astonishing recovery 
has taken place since that year of de- 
flation. Real estate, however, has suf- 
fered no set-back. The actual move- 
ments in realty values are more lethar- 
gic, and are governed by many more 
factors than those which influence move- 
ments in lines of general industry, com- 
modity prices, etc. A reaction in real 
estate may prove to be wholesome, and 
make for more permanently healthy 
conditions. A reaction in the inflation of 
land values in some sections is inevit- 
able, but will to no serious extent af- 
fect fundamental conditions. 

“Such expansion in our domestic trade 
as may be due to instalment buying is 
a far greater element of danger. The 
growth of this practice is attracting quite 
wide attention. It is reported that more 
than 75% of automobiles, 80% of pho- 
nographs, 80 to 90% of furniture, and a 
high percentage of a great variety of 
things, even the painting of houses, is 
paid for on the instalment plan. Un- 
qestionably the buying of luxuries and 
rapidly deteriorating articles in this 
manney is a real menace. Commercial 
credit corporations carry the bulk of 
the risk—to some extent, no doubt, at 
the expanse of the consumer—but any 
serious breakdown is bound to react 
upon the producer and affect business 
and credits. 

“The outstanding safe and sane pur- 
chase upon the instalment plan is the 
commodity we have to offer. 

“Our railways have shown great gain 
in efficiency since their return from 
Government control and _ operation. 
While the general prosperity of the 
country has a direct influence upon the 
earnings of the railroads, yet it cannot 
be denied that the great improvements in 
service and the economies effected by 
railroad management have contributed 
in no small way to our trade develop- 
ment. 


The Public Debt 


“Wise has been the policy of our gov- 
ernment in dealing with the public debt. 
It was excellent psychology to take the 
heft of the burden war events 
and experiences were still fresh in mind. 
The peak of the load, figuring the net 
obligation, that is bonds and notes out- 
standing less cash on hand, was shown 

(Continued on page 30) 
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Painting of A. F. C. Fiske 
Given to Company 


A GIFT OF CANADIAN FORCES 


Vice President in Charge of Canadian 
Business of Metropolitan Wins 
Esteem in Short Time 


Phe Canadian division of the Metro 
politan Life is becoming more important 
every day and is an outstanding factor 
in Canadian life. The business tran 
acted in the Dominion is so extensive 
that this end of the Metropolitan busi 
ness is a company in itself. In April, 
1924, the company opened a head office 
there, and is now erecting its own build- 
ing which will be an important addition 
to the city of Ottawa 


FISKE 


The vice president in charge of the 
Canadian business is Archibald EF. ( 
Fiske, who won his spurs with the Met 
ropolitan as head of the Empire State 
and New England territories. In fact, 
his success in New England was quite 
extraordinary in view of the fact that 
when he was at the head of the com 
pany’s business in New England. that 
territory was in an industrial slump with 
a large amount of unemployment. 

Now it appears that Third Vice-Presi 
dent Fiske has made a success in Can 
ada not only in the direction of affairs, 
but in winning the esteem of the head 
office staff there and the production 
forces in the field. This was demon 
strated at the meeting of the managers 
on Friday of last week when J. B. Hilts, 
manager of the London, Ontario, dis 
trict, presented to the company an oil 
painting of Mr. Viske 


which is to be 
hung in the new 


building in Ottawa 


Wins Affection in New Field 

Speaking for the entire force of the 
company in Canada and making his ad 
dress to President Fiske Mr. Hilts told 
how the third vice president is regarded 
in Canada. He praised A. F. C. Fiske’s 
executive ability, his diplomacy, human 
qualities and his understanding of men 
and conditions 


rhe portrait’ was painted by a dis 
tinguished artist who is now. in_ this 
country, Miss Dorothy Elaine Vicaji 


who has done portraits of Sir Robert 
Borden, Lady Byng, Prime Minister 
Taschereau and many other celebrities, 
including the late Queen 
England 

In accepting the portrait on behalf oj 
the company President Fiske said hu 
morously that A. F. C. Fiske had 
worked fast, as he recalled the number 
ot years which elapsed before similar 
reminders were made of Presidents 


\lexandra of 








Meeting of. Metropolitan Managers 


Metropolitan Posteed 
In Department Report 


KIND WORDS FOR DIVIDEND PLAN 


Company Always Striving to Improve 
Details in Having Policyholders 
Share Contingency Reserve 


Once every three years the Insurance 
Department examines the Metropolitan 
Life and it generally takes one and 4 
half years to do the job. At the man 
avers’ meeting last week President Fiske 
read some extracts from the report ot 
the examiners of the New York De 
partment, and remarked that such high 
praise in a department report of New 
York State has been quite unusual. 
According to the Department examin- 
ers, the outstanding features of the com- 
pany since the last examination are 
these: 

The extraordinary results of the hous 
ing experiment; the reinsurance of the 
Niagara Life Insurance Co.; the suc 
cessful result in the reinsurance of the 
Pittsburgh Life & Trust Co.; the pub 
lic welfare campaign through magazines 
and radio broadcasting; the opening ot 
the Canadian Head Office; the liquida 
tion of the Staff Savings Fund and the 
establishment of the Employees’ Retire 
ment Plan. 

The report among other things reads: 

“Continued progress has been made in 
the production of new businesss, liberali 
zation of policy contracts and the treat 
ment of the policyholders generally. 

“The various activities of the Com 
pany seem to be well planned and et 
ficiently carried on 

“The financial condition of the Com 
pany is without question and the gen 
cral welfare of the policyholders the 
concern of the present management.” 


Dividends 


Discussing dividends the 
say: 


exXaliners 


“Since this report is of necessity very 
technical, a general statement may not 
be out of place. After having examined 
the dividend methods of a number of 
life insurance companies the examiner 
is very favorably impressed with the ef 
forts of this company to obtain dividend 
methods which are at once equitabl 
and consistent with the sources of sur 
plus distribution, and which give divi- 
dends satisfactory to the policyholders. 
It is encouraging to note that the com 
pany is continually studying to improve 
the details of its methods. In the face 
of keen competition the company is to 
be commended for its determination te 
withhold dividends until surplus — is 
earned. It is also to be especially com 
mended for the practice of paying ma 
turity and mortuary dividends so cal 
culated as to return to the departing 
policyholder his share in the contingency 
reserve. In this practice the company at 
present scems to stand practically alone 
among life insurance companies.” 


Head Offices 

These comments were made _ relative 
to two Head Offices: 

“In general the conduct of the affairs 
of the Pacific Coast Head Office are 
well managed. An inereasing volume 
of business is transacted, policyholders 
are equitably treated, and the records 
are in very good shape* 

“In re. Canadian Head Office: The 
Company occupies well lighted, well lo- 
cated and well suited quarters in an of 
fice building near which the Head Office 


Knapp and John R. Hegeman and him- 
self. In a felicitous talk Mr. Fiske said 
that when he was in Canada he always 
called himself a Canadian, “and why 
shouldn't 1?” he asked; “I have a son, 


a daughter and four grandchildren who 
live there.” 


Metropolitan To Make 
Burial Cost Survey 


FRANKEL SAYS IT 


Not All Undertakers Take Advantage 
of Poor, But Many of Them Do; 
Diphtheria Moving Picture 


IS NEEDED 


Life insurance agents throughout the 
nation who have opportunities to see 
at first hand, the operations of unprin- 
undertakers, 


cipled especially — those 


making exorbitant charges which in 


many cases entirely wipe out insurance 
proceeds of small policies, will be in 
terested in an announcement made at 
the meeting of managers and assistants 
of the Metropolitan Life last week by 
Dr. Lee K. Frankel, head of the wel 
fare division of that company, and one 
of its leading vice-presidents. 

Dr. Frankel informed the field repre- 
sentatives that the board of directors of 
the company has made an appropria 
tion which will enable the company to 
conduct an exhaustive and dispassion- 
ate survey of the burial “profession.” 
It is planned to appoint a special com- 
mission which will have a membership 
consisting of social workers deeply in 
terested in this subject; of medical men, 
members of the bar and clergymen or 
their representatives; and this commis- 
sion under the direction of the Metro 
politan will study the whole problem of 
burial expenses. This survey will em 
brace not only funeral costs, but) will 
look into the cost of manufacturing 
caskets; the question of embalming, the 
legal aspects of undertaking and the 
sanitary and other laws regulating the 
funeral business. 

It will be the first authentic informa 
tion upon this subject gathered outside 
of the undertaking ranks 


Inquiry Will Be Welcomed 

This is a step which will meet wide 
spread approval throughout the insur 
ance fraternity. The high cost of dy 
ing and of burial has been of great 
pertinence to the Metropolitan and 
many years ago Haley Fiske sent out 
a circular in which he practically for- 
bade any representative of the company 
to pay death claims to an undertaker 
or to give information regarding the 
policies held by Metropolitan insured 
to any undertaker. Since then the 
Metropolitan has taken up the subject 
with undertakers’ associations at  va- 
rious times and upon one occasion asked 
the New York undertakers’ association 


building is under construction. The 
Head = Office commenced — operations 
manned, to a great extent, by Home Of- 
fice employees who volunteered for this 
service. The plan was to conduct the 
business under the leadership of these 
employees, the greater part of the detail 
work to be performed by Canadian em 
ployees. 

“The majority of those volunteering 
for Canadian service have returned to 
the Home Office; most of those remain 
ing have proved their executive capacity, 
and conduct various divisions with great 
credit to themselves. 

“Upon a visit to this office, one is 
impressed with the spirit of cooperation, 
which exists among not only those in 
the better positions but the rank and the 
file as well. Further, one cannot help 
but be impressed with the vast amount 
of planning and detail work which must 
have been necessary to launch into be- 
ing at a given time a company of the 
size of this Head Office.” 


to get together and publish a definite 
schedule of prices. This the associa- 
tion declined to do, its excuse being 
that it did not consider this in concord 
with its code of ethics. 

“Just what that code is I do not 
commented Dr. Frankel, where- 
upon a voice in the hall was heard to 
say: “It's probably 


know,” 


based upon rob- 
bery.” 

“Some undertak- 
ers are square, but many are not; and 


Dr. Irankel said: 


we wish to register supreme feelings 
of condemnation for those men who 
take advantage of the most sorrowful 
time in life to gouge and exploit. the 
poor, or to use a vulgar phrase, ‘to 
charge all that the traffic will bear,” 
Diphtheria Film 

Dr. Frankel told of the educational 

work being done by the company in 





DR. Db. i. 


FRANKEL. 
fighting disease, particularly diphtheria 
and the company’s new movie which 
will interest women and children in the 
diphtheria fight was shown on a screen. 
This film will be 
in demand throughout the country. It 
is entitled “No More Diphtheria.” 
The Metropolitan is to enter upon 


It is most. effective. 


another survey which will probably be 
as important as its influenza commission 
and its Framingham tuberculosis study. 
It will be an attempt to learn more about 
colds and their origin, apparently simple 
but nothing authoritative in the way of 
a comprehensive survey of that subject 


has been made in this country. 


MONTHLY PREMIUMS 
Metropolitan Life’s Ordinary Depart- 
ment Pays For $54,500,000 on This 
Plan in 1925; Will Be Put on 
Debit 


Craig of the Metropolitan, 


Actuary 
said that fifty-four and a half millions 
of ordinary business last year was writ- 
monthly 
showing the popularity ‘of that plan. He 


ten on the premium basis, 


said the hope of the company was to 


get the monthly premium business on 
a debit. 


The company plans to issue all pali- 
cies as of the first in the month a 
ing the date application is approved “ 
that all your monthly business will fall 
due on the first of the month.” 
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Three Premiums Exceed 
Million Dollars Each 


GROUP CLIENTS GROW IN SIZE 


Vice President Kavanagh Outlines Year's 
Growth with Metropolitan; Corpora- 
tions Proud of Their Group Cover 


The Metropolitan Life had a remark- 
able year in group insurance, the figures, 
headed by the production item of $246,- 
000,000, being printed elsewhere. This 
is one of the most interesting divisions 
of the company and has the leadership 
in the group insurance World in volume, 
number of policyholders, amount out- 
standing and in variety of contracts. It 


was to this division that a check for 
$1,325,238 was sent by an insured. This 
was the first payment on a group an- 


nuities contract that provides retirement 





J. E. KAVANAGH 


and death benefits for 950 employes of 
the All America New 
York City. 


“Group annuities are such a compara- 


Cables, Inec., of 


tively recent development that the mar- 
ket for them is practically untouched,” 
said Second Vice-President Kavanagh 
in his talk to the Metropolitan managers 
here last week, “and there is, as yet, no 
competition.” 

There are now several policyholders 
who pay the Metropolitan a_ million 
dollars or more a year in premiums. 
One of these is the Metropolitan Life 
itself. Then there is the General Elec- 
tric which is carrying over $100,000,000 
group on employes and the Southern 
Pacific, whose insurance (group) has 
grown to $161,000,000 and which pays 
the Metropolitan one and three-quarters 
million a year in premiums. Several 
others are nearing the million dollar a 
year gait in premiums. 


J. H. Jones Won Highest Production 
Honors 

One of the recent developments of 
interest is that some of the large group 
insurance carriers are praising group in- 
surance in their annual financial state- 
ments sent to stockholders. One of 
these is the National Biscuit Co. “Could 
you find a more effective canvassing 
document than that?” asked Mr. Kava- 
nagh 

General Supervisor J. H. Jones of the 
group division of the Metropolitan Life, 
led all others with the company in group 


production last year. His total sales 
were $42,365,500. His biggest group risk 
was that of the National Biscuit Co. He 
also paid for half a million of ordinary. 

For four and a half years Mr. Jones 
was with the Canadian forces across 
seas in the Great War. Returning to 
civilian life he joined the Metropolitan 
Life in New York and became supervisor 
in the group department in 1921. Dur- 
ing his first year he wrote $3,000,000 
group and several hundred thousand 
ordinary. His next year he placed 
$9,000,000 group and $600,000 — ordi- 
nary. During his third year with the 
company he placed $800,000 ordinary. 
He received his early education at an 
engineering school in England. 

Vice-President Kavanagh presented a 
number of medals to men who had made 
especially good achievements in produc- 
tion, one of whom was Haley Fiske, Jr. 

Since the first active interest was 
shown by industries in Retirement Plans 
for employees, the Metropolitan has 
been ceaseless in its efforts to gather 
facts and information on industrial re- 
tirement plans. As a result, it has ex- 
panded today to the proportions of a 
headquarters for information on the sub- 
ject. State governments, representatives 
of foreign insurance companies, and 
heads of industries all over the country 
consult its experience on the subject, 
said Mr. Kavanagh. 

The work has become so well known 
and has expanded so widely that it has 
been necessary to establish in the Home 
Office a separate group annuities divi- 
sion with a staff of almost seventy em- 
ployees. During its first year’s experi- 
ence, the income actually received under 
annuity 


group contracts by the new 
division was about $12,000,000. 
How Metropolitan Became Interested 


Several years ago, when industries 
were making fruitless efforts to gather 
actual information on retirement plans 
and found that very little was available, 
the Metropolitan started the foundation 
for the authoritative headquarters on the 
This insur- 
ance company felt that, because pensions 
are simply deferred annuities, it was the 
Metropolitan's business to know about 


them. 


subject which now exists. 


In the spring of 1923, leading execu- 
tives of large industries having pension 
plans in operation gathered for a con- 
ference on the subject at the Home Of- 
More than billion dollars of 
industrial capital was represented by the 
thirty men who sat in. 


fice. ten 
So important a 
discussion developed that a second con- 
ference was held later. This has been 
followed by hundreds of interviews with 
leading industrialists of this country and 
Europe. 
Since 1923, when these conferences 
were held in the Metropolitan Home Of- 
fice, experience has been steadily de- 
veloping in the actual handling of re- 
tirement plans, among them The Western 
Clock Co., the St. Joseph Lead Co. the 
New York Stock Exchange, the Mirror 
Printing Co., the Henry K. Wampole & 
Co., Ltd., All America Cables, Inc., and 
the company’s own employees plan. 


Under Supervision of Ingalls Kimball 


Many studies had been made by the 
actuaries through the group life divi- 
sion and, three years ago, one man and 
a secretary were assigned to devote all 
their time to the investigation and prac- 
tical woring of retirement plans. Now 
about seventy employees for the new 
department have been drawn together 
in one division under the supervision of 
Ingalls Kimball, director of group an- 
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nuities, and R. A. Hohaus, assistant act- 
uary. 
The 


Madison 


No. 1 
the 
Metropolitan, has been recognized not 
but by 
various states which have consulted with 


wor’ of this division at 


Avenue, head office of 


only by individual industries, 


the heads of it. Scarcely a day goes by 
without bringing some state official, or 
the head of a big American industrial 
company to the group annuities divi- 
sion,—attracted by the practicability, the 
soundness, and the extensiveness of the 
company’s knowledge on retirement 
plans. 

“The the 


bad e . 
equipment to care lor any retirement 


Metropolitan has physical 
cases which may come to it, experienced 
heads, trained actuaries, an enthusiastic 
force, all the facts, and a minimum ol 
theory,” concluded Mr. Kavanagh. 
HATES BUREAUCRATS 
Haley Fiske Tells of a Visit He Made 
To Department of Labor in 
Washington 
President Fis':e again told of the work 
of the 
the 
this year. 


Service Bureau of 
talk to 


He said that 2,654 immigrants 


Immigrant 


company in his managers 


had been helped to reach their destina 


tions going to thirty-eight states and 


coming from thirty-nine countries. 
They are, of course, relatives of policy 
holders who have appealed to the com 
pany for help in getting them safely 
into the country, and seeing that they 
arrive at their destinations duly pro 
tected ; j 

Mr. Fiske told an interesting story olf 
a visit he made to Washington in con- 
nection with a bureau and of a talk he 
had with the head. He got along all right 
with the chief of the department as he 
explained to him the work that the Met 


ropolitan is doing in this connection. 
But when the chief called in three of 
his as: stants he ran up against the 


bureaucracy of Washington and could 
make no headway. 

“How 1 hate those’ bureaucrats!” 
was one of his comments. “I wish that 
I were a cabinet officer for about fif- 
teen minutes.” 


METROPOLITAN’S LOANS 


Comptroller Walter Stabler Tells of 
Company’s Activities to Help 
Families House Themselves 
And to Aid Farmers 
Walter Stabler, comptroller of the 
Metropolitan Life, told of the city loans 
and building activities of the company 
and of the results in the farm loan di- 


vision. His figures in part follow: 
City loans made in 1925: 
578 apartments ..... $37,279,480 
13,937 dwellings $55,867,562 
217 business ........ $70,444,005 


The total of city loans is $163,591,047, 
at an average rate of 5.862%. 

The total of city mortgages December 
31, 1925, was $644,305,027, an increase of 
$96,602,926. 

The average 
amount on 
5.783%. 

The amount of interest collected on 
city mortgages was $33,239,329.  Delin- 
quent interest was only $20,155. Only 
three properties were foreclosed in 1925 
for $77 042. 

Regarding housing loan investments, 
including New York City and suburbs 
and all loans made by housing loan cor- 
respondents of the company, Mr. Stabler 
said that during the year the company 
made and pledged 16,335 loans on dwell- 
ings and apartments aggregating $101,- 
923,587, accommodating 25,400 families. 

On December 31, 1916, the Metropoli- 
tan had outstanding: 

Greater New York, 709 loans, totalling 
$166,534,828 : 

Through mortgage loan correspond- 
ents, 276 loans, totalling $2,264,253. 


this 
1925, was 


rate running on 
December 3], 


On December 31, 1925, the company 
had in Greater New York 3,665 loans 
for $158,000,000 and through mortgage 
loan correspondents 41,096 loans for 
$162,000,000. 

Since 1920 when the company began 
to give special attention to loans on 


dwellings and apartments, particularly 
for new construction, the company ac- 
cepted and pledged a total of 51,908 
loans aggregating $344,000,000, accom 
modating 95,994 families. 

The farm loan division statement on 
December 31, 1925, follows: 

Farm loans made during year, 4,411 
for $38,208,000; average rate of interest 
5.16%. 

Farm loans paid during year, 2,624 for 
$24,000,000. 

Net increase in amount loaned during 
year, $14,510,000. 

Total farm loans in force December 
31, 1925, 22,875 for $176,344,523 at an 
average rate of 5.55%. 


A REMARKABLE DINNER 
Several Dozen Ranieee of Big Business, 


Law and Newspaper World at 
Metropolitan Group Affair 


Haley Fiske told the managers at 
their convention last week, that the 
banquet of the group division of the 


Metropolitan Life at the Hotel Roose 
velt on Tuesday night, January 26th, 
was one of the most remarkable dinners 
of any kind that he had ever attended. 
Second Vice President Kavanagh, in 
charge of the group division, decided 
this year that he would send out invita- 
tions for the dinner to many of the most 
prominent men in the country, especially 
leaders in railroads, finance, business, 
law and newspapers. All those who 
know the large number of banquets 
given in New York realize that it is 
most unusual to find prominent men at 
a business dinner unless it is some busi- 
ness in which they are particularly in- 
terested. Such invitations generally 
draw letters of regret. Not so the din 
ner of the group division of the Metro- 
politan Life. 
(Continued on page 34) 
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year was a few millions over eight bil- 
lions. Mr. Fiske estimates that _ the 
Metropolitan gained 19% of the total 
gain. 

In group the Metropolitan last year 
paid for $246,000,000 new business. It 
is estimated that all companies paid for 
just short of a billion. Therefore, the 
Metropolitan Life did one-fourth of all 
the group business: written last year. It 
did $26,000,000 more than its nearest com- 
petitor 


Debit Increase of $734,028 

The increase in the company’s In 
dustrial debit was so great that it is al 
most unbelievable. It was $734,028, a 
gain of more than 50% over the com 
pany’s own record of last year. The 
outstanding Industrial business of the 
Metropolitan is more than $5,000,000,- 
000. The company’s Industrial business 
in force exceeds that of its nearest com 
petitor by about $24,000,000, in premium 
income five millions; in weekly debit, 
$846,000 

The company’s total Industrial debit 
at end of the year was $4,424,000. There 
are 30,884,000 policies in force in the In- 
dustrial division alone. The total num- 
ber of policies in force in the company 
December 31, 1925, was 35,222,356. These 
are on about 23,300,000 people or one 


fifth of the entire population of the 
United States and Canada. The num 
ber of policies last year increased 2,- 


774,000 and the membership of the com- 
pany increased 1,500,000 lives. 


Trying to Keep Pace With Growth of 
Population 

Along this line Mr. Fiske made some 
interesting comparisons. He said the 
population of this country increased 
every year 2%, which brings out an in 
creased population for the year of about 
2,200,000. There was a disappointment 
here, he said, for him. 

“The increase in population was 2, 
200,000," he said. “The increase in num- 
ber of lives insured by the Metropolitan 
was only 1,500,000. We are not keeping 
pace with the population growth of the 
country and I will not be satisfied yn 
til we do.” 

Discussing the reinsurance division of 
the company, Mr. Fiske said that it had 
issued last year $80,500,000. It has $306, 
500,000 in force. The income amounts to 
more than $9,500,000. Therefore, the re 
insurance division alone, if it were a 
separate company, would rank in totals 
in the group of the first twenty of the 
three hundred companies in this coun 
try. 


The Intermediate 

The Intermediate business fell off $22, 
500,000, although the company succeeded 
in writing $191,000,000. This led Mr. 
Fiske to make some comments on the 
future of the Intermediate business. He 
had heard that one life insurance com 
pany had expressed the opinion that the 
day of the Intermediate policy was 
over, that there was no longer a demand 
for the $500 policy. Mr. Fiske explained 
how the Intermediate had its origin and 
admitted that $500 did not mean as 
much today as it’ did in former davs 
He said that if agents wanted to think 
in units of $1,000 instead of $500 he 
could see no objection as there is noth- 
ing magical about the figure 500. How- 
ever, he favored continuation of the 
Intermediate business, saying it had its 
place. He said the Metropolitan was 
considering the debit system for Inter 
mediate. 

Mr. Fiske is opposed to dollar pre- 
miums in Industrial. “I don’t want anv 
man or woman insured in the Industrial 
who can take out Intermediate, make 
the payments and continue the insur- 
ance,” he said. 


Discussing the assets of the company 
which have reached the marvelous 
fignre of $1,854,000,000, a gain of more 
than $226,480,000, he said that it would 
not be long in 1926 before the assets 
would pass the two billions point. 


Significance of Taxation 
The income of the company last year 





HALEY 


FISKE 


was $531,228,000, which is a gain of more 
than $74,000,000. 


In analyzing the assets he made an 


interesting comment about the reserve 
for taxation, saying that the taxes were 
2144% of the premium income. 

“That serious, he said, “is 
shown by the fact that the tax reserve 
is just one-quarter of the 
of dividends.” He said that if politicians 
understood that when they taxed the 
mutual companies, such as the Metro- 
politan, they took away money from 
their constitutents they would stop the 
practice. 

The company saved last year $62,500, 
000. The total dividends declared were 
$40,650,000, as follows: Industrial, $16,- 
500,000; Ordinary, $18,250,000; Inter- 
mediate, $4,350,000; Group, $1,300,000; 
Accident and Health, $250,000. 

The expense ratio to premium income 
for 1925 was 25.94%. The year before it 
was 23%. These figures are ex- 
clusive of welfare. The biggest saving 
in expense last year was in the Ordinary 
division. There was a big decrease last 
year also in terminations. 


this is 


amount 


Warns Against Inflation 


At this point Mr. Fiske preached an 
interesting little sermon on the present 
business situation in the United States 
and declared that much of the pros- 
perity was inflated and there was bound 
to be a readjustment. He said he did 
not want to see the agents of the com- 
pany carried away by the thought that 
present conditions will continue. He 
stated he saw many evidences of in- 
flation. He had read a statement that 
goods were bought last year to the ex- 
tent of five billions of dollars to be paid 
for in future instalments and that three 
and a half billions were to be paid for 
in 1926. He stopped a moment to say 
something about the purchase of cars on 
the part-payment plan. One of the 
large automobile finance companies had 
a very distressing experience in Decem- 
ber with collections. Mr. Fiske said 


this was symptomatic of the times, a 
straw showing the way the wind is 
blowing. He also told of an _ experi- 
enced British observer, a visiting banker, 
who had cabled over to his interests 
abroad to “sell Americans,” meaning sell 
American securities, as this Englishman 
after an investigation had decided that 
the peak had been reached. 


‘““There is inflation all around us, 
Mr. Fiske said. “Let us not inflate in- 
surance premiums.” 


” 


He then made this definite suggestion: 
“Do not place any Industrial insurance 
where families are in arrears. Collect 
the arrears first. Then if the family is 
under insured, go out and insure them 
then. [Enlarge your debit to include as 
many new families as you can. No fam- 
ily should be loaded down with premiums 
for more than it can afford to pay.” 

Then he made another suggestion. 

“Don’t pass over to anyone in_ this 
company your own business manage- 
ment. Be as watchful as you can; keep 
your district on a sound business basis.” 

The average premium on Industrial 
policies written last year was 24.36 cents, 
an increase per policy of 3% cents 
more than the previous year. 


Marvelous Group Showing 

The extraordinary position obtained 
by the group department of the Metro- 
politan Life was discussed at some 
length by Mr. Fiske. He said among 
other things that the group department 
has been organized so that it now has 
divisional sales managers operating in 
definite geographical territories. A man 
is in charge of a territory as if he were 
a superintendent of agents. Under the 
superintendents are supervisors who 
write and help others to write. 

The group business amounted to $493,- 
884,557, the group outstanding being $1,- 
124,286,000. Lives insured by group life 
insurance number 708,000. The number 
of new policies placed last year was 455 


for $246,000,000. The Metropolitan has 
more group in force than any other 
company. In fact there is no other 


company that has as much as a billion 
in force. In the group department the 
premiums were over $16,000,000 last 
year, a gain of $3,600,000 in premium in- 
come. 


Wrote Ten Insured Thrift Policies for 
Total of $5,000,000 

The company wrote 232 business firms 
or corporations on the salary allotment 
plan last year, or $1,641,000 insurance. 
It wrote 307 policies of wholesale insur- 
ance for $5,500,000 on 5,000 lives. It 
wrote 10 policies on thrift insurance for 
$5,000,000. The thrift policy is really just 
making its start and much will be heard 
about it. Accidental death and dis- 
memberment premiums were $220,000. 

The net premium income of personal 
accident and health amounted to nearly 
$2,000,000. About 30,000 policies were 
placed. Mr. Fiske said one of the big 
talking points about the accident and 
health division was that it is the only 
company that paid dividends on accident 
and health policies. In 1925 these divi- 
dends were twice as much as they were 
in 1924, 


Mortality Improvement 


In discussing mortality Mr. Fiske said 
that 1925 had been another health im- 
provement year. The 1925 death rate in 
the Industrial population was 8.46 per 
$1,000; it was 848 for the preceding 
year. There were 137,697 deaths in 1925. 
Comparing the decline with that of gen- 
eral: population between 1911 and 1924 
(the latest year for which comparable 
population data are available), the fall 
in the death rate of the wage-earners and 
their families was 32.3%, whereas the 
decrease in that of the general popula- 
tion was only 14.9%. Stating the case 
in another way, the greater decline in 
the death rate among the insured. In- 


dustrial population was reflected in a 
saving of 33,713 lives in the single year 
1925 over and above the saving that 
would have occurred had the smaller de- 
cline prevailing for the general popula- 
tion pertained also among wage-earners 
and their families. 


The following deaths established new 


low points in their mortality records 
during 1925: Measles, scarlet fever, 
diphtheria, tuberculosis (all forms), 


tuberculosis of the respiratory system, 
the group of diseases incidental to preg- 
nancy and childbirth, ‘puerperal septice- 
mia, puerperal albuminuria and = con- 
vulsions, and accidental drowning. 

With the Metropolitan in 1925 diph- 
theria deaths were 20% under 1924, 
Measles were 56% lower than 1924. On 
the other side of the ledger the auto- 
mobile fatalities mounted high. 


Extension of Lives 

Mr. Fiske made frequent references 
to the welfare division and he estimates 
that the extension of lives among the 
Metropolitan policyholders since 1911 
amounts to about nine years. In the 
case of the general population it is 
figured as five years. 

He said that the company had paid 
claims on policies which have run less 
than one year just short of $8,000,000. 
That mere statement alone is a fine can- 
vassing document. 

The nurses in the welfare department 
handled 581,700 cases in 1925, They now 
cover more than 3,644 cities and towns. 
More than 49,000,000 pieces of literature 
were distributed, the total distribution of 
literature over a_ period of seventeen 
years now being 395,647,000. 


Co-operates With Montreal in Nursing 
Study to Cut Down Infant Mortality 


The board of directors of the Metro- 
politan Life has appropriated $10,000 to 
be used in Montreal where there is a 
co-partnership between the city of Mon- 
treal, a university, some local bodies and 
the Metropolitan Life by which instruc- 
tion in nursing in public health centers 
is being conducted. The principal aim 
is to cut down infant mortality. 

The company participated in 105 clean- 
up campaigns last year and 121 local 
health campaigns. A number of these 
have been campaigns against diphtheria. 

The film, “Working for Dear Life,” 
has been shown to 3,000,000 people; 
smallpox film to over 2,000,000. 

In talking about the Mt. McGregor 
Sanitorium Mr. Fiske said the average 
length of stay of an incipient case is 
seven and a half months; of advanced 


cases, eleven months. Only eighteen 
have been readmitted. The total of 
those discharged as cured runs over 
84%. 


Agents Average $55.31 Weekly 

The Metropolitan now has 37,808 em- 
ployes, of whom 8326 are in the head 
office building in New York. The com- 
pany has 670 managers and 2,167 assist- 
ants. It has 19,812 agents, 1,400 more 
than last year. The company now has 
in the field about 22,803 persons. The 
managers’ average earnings per week 
are now $191.83. The average earnings 
of assistants are $79.31, of agents, $55.31, 
the largest ever known. - 

Mr. Fiske wound up most eloquently 
with a discussion of the relations bhe- 
tween capital and labor and illustrated 
the part that the Metropolitan can have 
in drawing them closer together. He 
particularly emphasized that the group 
insurance department of the Metro- 
politan Life is a company with a heart 
and a soul. 

“Impressive as are the great totals 
which you hear et these annual meet- 
ings,” he said, “it is catching the spirit 
of the Metropolitan which you get out 
of these annual meetings that sends you 
home uplifted and makes you feel, when 
you are out selling the policies of this 
company, that you are doing your share 
to make humanity better and happier.” 
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Coal Mine District 
Manager Wins Trophy 


SCRANTON MAN’S ACHIEVEMENT 





Despite Adverse Conditions Joseph Gross 
Wins by Determination; Success 
of Miami Man 





The Veteran’s Trophy of the Metro- 
politan Life was won by Joseph Gross, 
manager of the company at Scranton, 
Pa. Despite the fact that this district 
has been up against all the troubles that 
are to be found in any of the coal mine 
towns it made the best district record of 
the year 1925 on points. 

Mr. Gross has been with the Metro- 
politan twenty years. When asked how 
he had done so well in view of the un- 
employment conditions in the district, 
he said simply, “‘It is determination to 
overcome handicaps.” 

The leader in the average net gain 
per month per man in Ordinary was 
S. W. Dorrance, whose average net 
gain per month per man was $10,099. 
Mr. Dorrance is from Miami, Fla., and 
he personally paid for $1,359,000 of Ordi- 
nary in 1925. This included $500,000. of 
$1,500,000 insurance taken out by Hugh 
M. Anderson, president of Miami 
Shores, a real estate development. 
Asked by THe Eastern UNberRwrirer if 
the best records in Florida are being 
made by men who have been in the 
state for years or by those who have re- 
cently come into the state drawn Ify the 
real estate boom, he said that the more 
experienced men were writing the most 
business. 

Among some of the other records 
made were these: The leading manager 
in average weekly increase was Phillip 
Gilbert of Buffalo. His average gross 
increase per week per agent was $1.70. 

Mederic Monast, one of the.men gen- 
erally picked out for distinction at a 
Metropolitan convention and who lives 
in Quebec, had placed business last year 
of $1,379,470, which was the best individ- 
ual record in Ordinary. 


Dunkleman Again Attracts Attention 


Gabriel Dunkleman, manager of the 
Oak Park district, made the leading 
record in the Great West territory. His 
average net ordinary gain per month per 
man was $9,414. His lapse ratio was 
almost unbelievably small. His _ per- 
sonal production was $736,000. He be- 
longs to a large number of clubs and 
associations, 

The outstanding man in the Metro- 
politan (New York City) territory was 
John Bedrick of the Fulton district 
who was appointed manager January, 
1925. He has three assistants, four 
agents unattached and _ twenty-nine 
regular agents. His Ordinary was $3,- 
612,913. He wrote quite a lot of acci- 
dent and health business. His gross 
debit increased $2,165. 

Another leader is W. J. Doherty of 
Oak Park, Ill, who stood No. 1 in Ordi- 
nary with $733,970 paid-for business. 

Agent Ward G. Hamm of Schenec- 
tady, N. Y., a leader in Industrial, had 
an increase of $385.07, or a weekly aver- 
age of $7.40. 

Assistant Manager J. H. Hunt of 
Allentown, Pa., led the country in acci- 
dent and health with ninety policies 
placed for the year. 

General Supervisor J. H. Jones of the 
group division, led all others in group 
Production with sales of $42,365,500. 


Bradley’s Territory Led 


The leading territory this year was 
the Metropolitan territory, of which J. 
P. sradley is superintendent of agencies. 

¢w England was second and New 
York State, third; Great Western, fourth, 
and Middle Atlantic, fifth. 





Kingsley Quotes Shakespeare in a Letter to Fiske 


Darwin P. Kingsley, president of the 
New York Life, wrote this letter to 
President Haley Fiske of the Metro- 
politan Life after getting a. forecast oi 
what the Metropolitan did in 1925: 
My dear Mr. Fiske: me 

i signed the report of the New York 
Life Insurance Company for the year 
1925 yesterday. : ; 

I have had little premonitory glimpses 
of some of the figures that will be con- 
tained in your report, and this morn- 
ing I had a short conversation with 
one of our Directors who was at your 
dinner last night. ; 

May I quote a little conversation be- 


tween Portia and Nerissa in the “Mer- 
chant of Venice”? 

Portia. “That light we see is burn- 
ing in my hall. How far that little 
candle throws its beams. So shines 
a good deed in a naughty world.” 

Nerissa. “When the moon shone, we 
did not see the candle.” 

Portia. “So doth the greater glory 
dim the less: A_ substitute shines 
brightly as a king, 

Until a king be by... .” 
The king will soon pass by. 
Very sincerely your friend, 
D. P. Kingsley. 











Sir Arthur Currie of Canada and Other 
Distinguished Men Among the 
Speakers Saturday Night 
The banquet of the Metropolitan Life 
at the Hotel Astor Saturday night was 
one of the largest dinners ever held in 
that hotel. After President Fiske had 
told the story of the year’s achievements 
he introduced the principal and vice- 
chancellor of McGill University, Sir Ar- 
thur Currie, who succeeded General Byng 
as commander of the Canadian division 
in the war. General Currie said that Mr. 
Fiske’s talk had been an inspiration and 
an education to him. He discussed the 
popularity of Archibald F. C. Fiske, vice- 
president in charge of Canadian business. 
He said that the very large increase of 
the Metropolitan business in Canada is 
indicative of the close and large trade 

interests between the two countries. 

General Currie was followed by Rich- 
ard Bedford Bennett, distinguished Can- 
adian lawyer, who declared that there 
was world-wide interest in the United 
States joining the World Court and said 
“it will profoundly influence the future 
of mankind.” He spoke most optimis- 
tically about the Locarno Pact and the 
influence he thought it would have on 
future peace. 

Superintendent Beha discussed the re- 
cent triennial examination by the New 
York Department of the Metropolitan 
Life. He told of the confidence there is 
throughout the United States in the Met- 
ropolitan’ Life. 

He told the field men that they were 
fortunate in representing a company 
which has the confidence of the public 
to such an extent. He expressed particu- 
lar gratification in the showing of the 
company in the number of lives that 
had been saved. 

“Tf the Metropolitan didn’t do .ny- 
thing else,” he said, “but extend the 
lives of its policyholders by nine years 
over what they otherwise would have 
been, that achievement would be out- 
standing.” 


THE ENTENTE CORDIALE 

The entente cordiale between the 
Metropolitan and The Prudential was 
again pleasantly in evidence at the man- 
agers meeting of the former company 
last week. The President read the high 
points of the Prudential record and the 
convention then passed unanimously the 
following resolution: 

“Metropolitan Convention assembled 
has been informed of the remarkable 
record of the Prudential celebrating its 
Golden Year by the best statement it 
has ever issued and heartily congratu- 
lates the Company and President Duffield 
and fraternally wishes it every success.” 

Subsequently, in his speech, the Pres- 
ident read the following letter from 
President Duffield: 

January 25, 1926. 

Dear Mr. Fiske: Your figures for 
1925 have just reached me, and I want 
to thank you for the opportunity of 
examining them. 

Some years ago I ran out of adjec- 


BIG METROPOLITAN BANQUET 





tives trying to comment upon the re- 
sults which the Metropolitan obtained, 
and while in the past I have endeavored 
to give expression to my feelings, this 
year any words at my command are 
inadequate. We are accustomed to ex- 
pecting from you new records each 
year, but this year they are so far in 
excess of anything that even you have 
done in the past as to defy adequate 
comment. I can only congratulate you 
most heartily and sincerely for the 
wonderful results which the Metropoli- 
tan has secured under your able guid- 
ance and wish you every success in the 
year that is now opening. 

With kind regards, believe me to be, 

Edward D. Duffield, President. 


Metropolitan Notes 


Donald Sinclair of New York City, 


one of the leading managers of the 
Metropolitan Life, will sail soon for 
Egypt. 


x ok OF 
Harry Kay, who has made a remark 
ably fine record in Boston, left the Metro- 
politan convention at the end of a ses- 
sion last week; took a train for Boston; 
saw his baby born while he was here; 
took the midnight train back; and was 
on hand at the next morning session. 
* 2 


Second Vice-President Cox, directo: 
of the publication division of the Metro 
politan Life, told the managers that the 
company would discontinue weekly sales 
posters for 1926 and substitute a new 
one each month. These posters have 
been attracting favorable attention ané 
have proven an inspiration for the field 
force. 

* * * 

Each year the Metropolitan managers 
and assistants are the guests of the com 
pany at a Broadway hit. This year it 
was “Sunny,” the biggest success in New 
York. How the company managed te 
buy tickets for the entire theatre is a 
mystery, but it did so. No one but mem 
bers of the Metropolitan family was in 
the audience. 





DELIVERED $5,000,000 IN 1925 

The annual convention of the Chester 
O. Fischer Central Illinois Agency of 
the Massachusetts Mutual was held at 
the agency offices in Peoria January 20- 
21. The program for the two day ses- 
sion was made up of talks by different 
agency associates and by Joseph C. 
Behan, superintendent of agencies and 
Alexander T. Maclean, associate actuary, 
irom the Home Office at Springfield. 

Following the open house at the agency 
offices; on Wednesday morning the 
afternoon was devoted to three hours of 
a program in which the progress of the 
Company and the Agency was revealed. 
At the end of the eleventh year of the 
existence of the agency it was disclosed 
that nearly $5,000,000 of insurance had 
been delivered in 1925, which is an in- 
crease of nearly $1,000,000 over the pro- 
duction of 1924. The goal is $10,000,000 
in 1930. President E. C. May of the Pe- 
oria Life Insurance Company gave an 
inspirational address to the gathering 
and the play, “The Reverse English,” 
was also a feature of the occasion. 


Opportunities Open 
To Agency Cashiers 


EXPERIENCE OF ONE OF THEM 





How Contracts Are Taken Advantage 
of; Care in Handling Situation With 
Company Policyholders 





The possibilities for writing business 
that are open to agency cashiers is strik- 
ingly illustrated in the experience of 
Captain John E. Finney, cashier for the 
Jacksonville, Florida, agency of the 
Union Central Life. He tells how he 


came to write in the current “Agents’ 
Bulletin” : 

“When Opportunity came knocking at 
the counter in the office of this general 
agency,” says Capt. Finney, “I didn’t 
start looking out the window to see if 
some careless aviator was doing a tail 
spin with a ‘knock’ in his motor. I 
looked the old boy coldly in the eye, 
stuck out my mitt and said, “Boy, How- 
dy.” Whereupon the famous wage raiser 
grinned back at me and started coming 
back regularly. 

Result—I’ve paid for $102,000 in ten 
months. This has been in addition to 
other duties, without any previous ex- 
perience in selling life insurance, and 
without outside of the office solicitation. 
I simply recognized the fact right at the 
start that I was here to serve the policy- 
holder (who I figure is my real employ- 
er) and I kept right on serving him— 
and he liked it. 

““T try to make the caller feel that 
he has reached the place where he is 
understood and appreciated, and we're 
glad to see him, that we are interested 
in him, his welfare, his family, and his 
insurance. True, my suggestions in- 
variably result in his ‘yessing” my pro- 
posal to increase his ingurance estate, 
but then, ‘Old Opportunity’ brought 
him up here for that express purpose. 
The fact that he has a premium to pay, 
or a note to curtail, or a loan to apply 
for, or a kick to make, is merely in- 
cidental. The main object of his visit 
(although he may not know it) is to 
put him in immediate connection with 
my service, and my service begins to 
function just as soon as he opens his 
approach; be it, ‘Wattell you mean I 
owe you another note,’ or a reasonably 
timid, ‘Say, brother, how do you work 
these here loans on policies?’ 

“Let us take the opportunity the 
Cashier has to get a first rate, voluntary 
** \erview with his prospect. This pros- 
1 °t has come into the office to pay a 
p.:mium. How much such an opor- 
tunity would be worth to the average 
agent. Irequently an agent must secure 
his interview under cover—in fact I had 
an agent tell me recently he was taught 
at an insurance college not to tell what 
his business was until he was well along 
in the interview. 

“Well, picture this insured outside of 
my counter. I’m inside holding his re- 
mittance together, with his file card in 
one hand and his official receipt in the 
other. I have all the information as to 
his age, beneficiary, etc., on the record. 
I have all the time in the world to 
formulate my closing, because he’s going 
to listen until I let him go—that is, until 

{ sign his official receipt and hand it to 
him.” 





NEWSPAPER ANSWERS QUERIES 


For the benefit of applicants under 
the new British pensions act, the great 
London Sunday newspaper “The News 
of the World,” which has 3,000,000 cir- 
culation, has arranged for questions to 
be answered by special insurance and 
pensions experts. Because of the many 
persons not automatically coming under 
the provisions of the law but who want 
to be insured under it by voluntary con- 
tributions, the paper carried in a recent 
issue a long article explaining how one 
may come under the protection of the 
act. 
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LIVE HINTS FOR BUSINESS GET TERS 





Practical Suggestions to Help the Man With the Rate 
| Book Increase His Income and General Efficiency 











IF. B. Quincy of the 
How Quincy of Jolin Hancock in Mal- 
Malden, Mass., den, Mass., says that his 
Sells Insurance success in selling insur 
ance hangs largely upon 

three or four main points. 

“First, | must get myself into the 
proper selling attitude. With a do-or 
die determination in my heart and a 
smile on my face that is there to stay, 
I go out to render service to my people, 


not to argue with them, but to help 
them in their plans with my advice,’ 
he says. “Then, [ always have some- 
thing special to offer, such as:—(a) A 


retroacting to 
(b) Did you 


Contract 
account. 
your 


new Disability 
cover the whole 
ever try to complete 
(c) Equalization of coverage for the 
family group. (d) The condition of the 
account of the Pay policyholder 
entitles him to further insurance. 

“In general: (1) | ask the applicant to 
write his name, not sign it. (2) I em 
phasize the savings in insurance, not the 
cost. (3) I assume that the prospect will 


(sor rd 


want the policy if he can get it. (4) 
After the form is signed, | congratulate 
the buyer rather than thank him. 


“However, all these points are useful 
only if the agent firmly believes in him- 
self, his Company and his mission. Busi- 
written in good faith is the only 
kind that pays, for it holds the confidence 
of the policyholders.” 


HOLLANDER’S RECORD 


ness 


New York Man Central Figure in Din- 
ners Given Two Nights Running; 
His Five-Year Achievement 
Five years ago, Adolph Hollander, who 
had started life in humble surroundings, 
became a general agent of the Equitable 
Life Insurance Society in this city. Some 


idea of the growth of. the agency can 
be gleaned from these figures: 
No of Agents 
Under Volume Paid 

Year Contract Paid For Premiums 
1921 182 4,734,755 77,105 
1922 1 6,062,800 37,463 
1923 127 &,609,133 340,704 
1924 142 11,002,804 392,081 
19 02 12,792,524 512,933 


and dance at the Biltmore 
was held to celebrate the fifth anniver- 
sary. About 150 attended. 

Mr. Hollander as toastmaster gave a 
short history of the development of the 
organization from a single unit (consist- 
ing of himself) into one of the largest 
life insurance agencies in New York in 
numbers and annual production. He 
thanked all his co-workers for the part 
they had played in its success. Other 
speakers were Vice-President Westfall, 
Second Vice-President Stevenson, Ac- 
tuary Henderson, Medical Director 
Daley, Superintendent of Agencies Fit- 
ting, General Agent Townsend of Bos- 
ton and Agency Manager Patterson of 
Chicago. The formalities closed with a 
rousing address by Agency Vice-Presi- 
dent Davis. 

The following evening Mr. Holland- 
er tendered a dinner to the senior offi- 
cers of the Society, which was also held 


\ banquet 


contract?’ 


> 

More testimony about 
the belief in life 
ance of bankers is given 
by the New York Life. 
John H. Warner of the 
Manhattan Branch of that company, a 
New York Life man since 1895, settled a 
20-year policy in the New York Life on 
the life of Herman D. Kountze in Decem- 
ber, 1905. This policy had been taken 
for Kountze when he was a boy of 
twelve by his father, Herman Kountze, 
who, with his father and two uncles es- 
tablished the Kountze Brothers’ Bank in 
Omaha in 1857, a Denver branch in 1862, 
and a branch in New York in 1870. The 
elder Kountze wanted his son to get the 
right start in life, and so insured the boy 
when he was twelve years old, carrying 
the policy for him until the lad was able 
to pay the premiums himself. This pol- 
icy Mr. Kountze matured through Mr. 
Warner in December, 1905, taking a sec- 
ond one from Warner to replace it. This 
one matured in December, 1925, and at 
that time Mr. Kountze, at 52, took a third 
one from Mr. Warner. This will mature 
twenty years from now if he lives, and 
protect him meanwhile if he dies. The 
ban‘er is now insured for $300,000 and is 
a real patron of life insurance. He 
passed a fine examination and expects 
to mature the third link in a chain that 
will a period of sixty years. 


The Kountze insur- 
Banking 


Family 


cover 


STARTS BEST JANUARY 

In the first three weeks of January, 

Ilinois Life issued 713 policies for a 

total of $2,219,000, as compared with 621 

applications for $1,453,000 for the cor- 
responding period in 1925. 


35-37-39 | 
Maiden Lane 


Opposite New 
Federal Reserve Building 





Entire floor, 5,000 sq. ft., with 
additional space in small or 
large units, available at 
rentals of $2.00 sq. ft. up. 


Store and direct connection to 
first floor also available. 


Naming of building can be 
arranged for responsible in- 


surance firm. 
Owners on Premises: 


Apply: 


MAURICE DEUTSCH 
BUILDING CORP. 


Telephone: John 1485-1488 


or your own Broker. 























at the Biltmore. : = = 
The Colonial Life Insurance Co. of America 
, Whole Life, Limi ¥ SOLD 
—_— b- ye e, Limited Payment and Endowment THROUGH 
ORDINARY ig alue ITS OWN 
POLicigs | Attractive and Novel Features AGENCY 
' Low Cost STAFF ONLY 


SEWeln Venmbron” oeusem 
é HOME OFFICi 








Which, with especialty favorable Indust lal Contracts, 
give Agents unsurpasaed money - 
E. J. HEPPINHEIMER, P. 


making spportunities. 


» 2nd Vice-President 


resident 
CHAS. F, Rarrusene 
8. R. DROWN, Asst. See'y and Asst. Treasurer 


JERSEY CITY, N. J. 


Over 114 Million Policies Now in Force 


Only four other life insurance companies in America have more policy 
contracts in force than this Company. The following figures show its 
remarkable growth in the last ten years: 


Jan. 1, 1915 Jan. 1, 1925 
IG sis 5 hasisidsces soasscedcesnaeiwesecansses ee ee $ 47,866,964 
NN A) FORGO. « onc ds <i. cccieineaciceveeesces es 552,311 1,671,557 
Insurance in Force.............0..eeseee0++ $79,954,935 $391,193,848 


Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Company 


W. J. Williams, President CINCINNATI, OHIO 
Organized February 23, 1888 





remcewrmm, | 








INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the mest liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with, premiums payable — semi-annually or quarterly, 


INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 
Hae dasa\e nad Renae eted Coweta ee da selcabe, op ease sad che eats eee bess ewadaesseenaee wail $ 41,521,283.1, 





SID: in di snvascacoiesaveateran pede enewevnes soussedeariyhactiease 36,164,159.74 
SPR INE ARIMMNMR oc. iic dscaiecenes mais duincsidgecien fe ekeedscaeouereeees 5,357,123.43 
NE OR NUNWE: 155d amatssnnsunnnswadwaeencdedareneeouver on caxduutoses '3,540,675.00 
APR DS PUP MRUNER y 55.0:s 5:kc0 ces dasmegdsadsexchuecuseusseebeceshaccdescnedadeetin 3,036,319.80 


JOHN G. WAILKER, President 
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BUSINESS OF 1925 


ee ee ee, $117,647,000 
pale nde ieee d ee a Siete $13,691,000 
Insurance in Force 
Increase over 1924 


eee eee ee eer $857,429,816 
$76,344,849 
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New England Mutual Life Insurance Co. 


Boston, Mass. 





ie 8 <T  se e 























DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 

Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
understand and to construe. They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
knowledge of experience. Improved Disability and Double Indemnity 
Benefits—under new provisions. 

Salary Deduction (allotment) Plan of insurance now written by the 
Company. 

Children’s Insurance now written on standard forms, ages 10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive increase. 

A majority of policy loans granted locally at Managing Agency 
Offices. 

The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 
the times. 


Same terms 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


34 Nassau Street New York City, New York 
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How N. Y. Life Assets 
Have Been Invested 


COMPANY’S ANNUAL STATEMENT 


Finance Committee .in 1925 Bought 
$151,373,950 Securities to Yield 
An Average of 5.35% 





President Kingsley’s annual statement 
to policyholders of the New York Life, 
telling what the company did in the 
preceding year is always of interest. 
The outstanding insurance at the end 
of the year 1925 was $5,219,000,000; new 
business paid for in 1925 was $844,000,- 
(00; assets are $1,500,000,000. 

In 1925 the finance committee of the 
company invested $151,371,950 to yield 
on the average, 5.36%. Mr. Kingsley 
analyzes the total to show how widely 
and directly they touch and help the 
community at large. This is the picture 
as described by the New York Life 
President : 

Municipal Bonds: A capital invest- 
ment of $1,044,177.06, to yield 4.33%. 

Real Estate Mortgages: During 1925 
the Committee made 6,895 separate 
mortgage loans in forty-one States, the 
District of Columbia and Canada, ag- 
gregating $93,534,753.22 to yield 5.57%. 
These mortgages in detail were divided 
as follows: 5,151 loans on _ residential 
property, representing a capital invest- 
ment of $26,327,240.00, acommodating 
5940 families; 635 loans on apartment 
and housing projects, a capital invest- 
ment of $26,327,240.00 accommodating 
8117 families. A total of 14,057 families ; 
170 loans on business properties, a 
capital investment of $32,801,731.10; 939 
loans on farms, a capital investment of 
$5,843,6008.26. 

Capital soundly invested in Mortgages 
on Real Estate is safe; it yields good 
return, and renders a genuine public 
service. Your investment in mortgages 
of over ninety-three million dollars in 
the year 1925 appears in the balance- 
sheet below as part of your total in- 
vestment in mortgages amounting to 
$353,627 ,202.42. That total is divided into 
exactly the classifications [ have made 
of the investments of 1925 and is all 
equally useful. 

Railroad Bonds: In this class of se- 
curities the Committee in 1925 made a 
capital investment of $21,416,375.55 to 
yield 4.99%, as follows: 

In bonds secured by mortgages on 
bridge and terminal properties $1,558,- 
365.00; in equipment trust certificates 
secured by locomotives, freight and 
passenger cars $8,882,184.18; in bonds 
secured by mortgages on railroads, cov- 
ering mileage located in 31 States and 
the District of Columbia $10,975,826.37. 
This Company has long been a large 
investor in Railroad Bonds. It fought 
vigorously to secure the Transportation 
Act of 1920 under which the railroads 
of the country have been rehabilitated. 











52.4% 








of the new business is- 
sued by The Northwest- 
ern Mutual Life Insurance Company in 1924 
was upon applications of members previously 
insured in the Company. 


Once a Policyholder— 
Always a Prospect 





Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 





The Policyholders Company 











The twenty-one millions and over in- 
vested in 1925 is a part of the total which 
appears in the  balance-sheet below, 
$325 062,694.07. 

That total is in turn a part of the ser- 
vice to the country which is constantly 
being rendered by the railroads. 

Public Utilities 

Public Utility Bonds: Here in 1925 
the Committee made a capital invest- 
ment of $35,376,644.27, to vield 5.04%, as 
follows: 

In bonds secured by mortgages on 
vas, electric light and power proper- 
ties $25,005,115.07; in bonds secured by 
mortgages on telephone properties $9,- 
771,529.20. 

Public Utility enterprises represent a 
relatively recent development, and are 
closely allied to all the comforts, con 
veniences and necessities of present-day 
life. Your investments in bonds of this 
class in the vear 1925 represent proper 


ties operating in twenty-five States in 
which dwell approximately — 73,000,000 
people. These institutions have 13,000,- 
000 consumers, and a fixed capital in- 
vestment of three thousand million dol- 
lars. Through your investment of over 
thirty-five million dollars in 1925 and 
vour earlier investments of the same 
sort you have become a_ considerable 
supporter and a definite part of that 
vreat and indispensable modern devel 
opment. Every dollar of the total in- 
vestment in public utilities is hard at 
work addng to the sum of human com- 
fort. 

In the balance-sheet below the activ- 
ities of the Finance Committee for the 
vear 1925 and in previous years are pro- 
jected on a larger sereen. After eighty 
one years of business the Company’s 
assets on December 31, 1925 (taking 
honds at market value) amounted to 
$1.149,471,556.02. We are not here con 





sidering the strictly Life Insurance func- 
tion of that’ accumulation, which of 
course is its first function. We are 
emphasizing the fact that every dollar 
of that huge sum is working every min- 
ute in the public interest, something 
you as policy-holders seldom think of, 
something the public is scarcely aware 
of. You insured your lives in this Com- 
pany primarily to protect your old age 
and your dependents. You performed 
a good deed. Good deeds go far. They 
illustrate, the truth of what Portia says 
in the “Merchant of Venice”: 
“How far that little candle throws its 

beams! 
So shines a good deed in a naughty 

world.” 7 

Your policies are separate candles; 
they shine far. 


DR. HERRICK RETIRES 


With the retirement of Dr. George M. 
Herrick on January 31 as general agent 
of the Provident Mutual Life at Chi- 
cago, Leonard Ellsworth has been ap- 
pointed to succeed to the position. Mr. 
Ellsworth joined the clerical force of 
the company more than fifteen years 
ago, and was licensed to write business 
in September, 1913. The board of di- 
rectors adopted in their minutes at a 
recent meeting a review of Dr. Her- 
rick’s record with the company and an 
appreciation of his twenty-five years of 
loyal service. Dr. Herrick joined the 
Chicago agency in 1901, when he was 
forty-five years of age, and gradually 
built up a large clientele. Formerly he 
had been president of Washburn Col- 
lege. 


LEADS AGENCIES IN GAIN 


The Detroit Agency of the North- 
western Mutual Life made the largest 
rain in the amount of paid for business 
n 1925 of any of the company’s 89 gen- 
cral agencies, the total being $13,544,185, 

gain of $3,130,885 over 1924. Last 
September the field force of the agency 
was divided into two teams, captained by 
H. C. White and O. S. White, and on 
January 16 the losing team captained by 
©. S. White gave a luncheon to the win- 
ners and the entire office force. Among 
the leaders for 1925 were W. H. Gage, 
$1,708,750; FE. 1. Sholes, $902,000; George 
Kolb, Jr., $833,250; KE. L. Woughter, 
$674,250, and H. C. White, $608,000. 


CHANGE IN CONVENTION DATE 


To enable the members of the Guar- 
dian Life Leaders’ Club to attend con- 
veniently also the annual convention of 
the National Association of Life Under- 
writers, which is to be held at Atlantic 
City, September 15-17, the dates for the 
proposed eighth convention of the Lead- 
ers’ Club have been put back from Sep- 
tember 27-29 to September 13-15, the 
days immediately preceding the Life 
Underwriters’ convention. The — ses- 
sions of the Leaders’ Club will be held 
at the Ritz-Carlton Hotel. 











THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


“Its Name Indicates Its Character” 
FORT WAYNE, INDIANA 


fnsurance Paid for in Wess .cccncsccsssacaees $118,402,237 
Insurance in Force December 31, 1925........ 404,061,000 


Assets at close 68 2020s oecanvcgere eens ron 


Growing reasons why it pays to 











30,254,000 
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Lincoln Life Building 




















The Lincoln National Life Insurance Company 
“Its Name Indicates Its Character” 


More Than $400,000,000 in Force 


Fort Wayne, Indiana 


























Pennsylvania 


1865 





Provident Mutual 


Life Insurance Company of Philadelphia 
—— Founded 1865 


Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company. which is striking and original, 
and also of a Direct Mail Campaign. 


1925 
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A -Campaign In Behalf Of 
Women and Children 


Ninth Extract 


DWINDLING ESTATES 

“Inherited estates seldom appreciate in value. ‘The natural tendency is for them to shrink 
unless they are constantly watched by a financial expert—either an individual or a corporation. 

“The utmost care on the part of a layman, inexperienced in the intricate business of investing 
and protecting money, will seldom suffice to overcome this tendency. 

‘The danger here is extreme because it is widespread, insidious, and often hard to identify. 
The truth of this is illustrated by the following example contributed by one of the officers of a 
corporation that has won a high reputation for the successful investment of capital. 


A MYSTERY SOLVED 


“Recently the widow of an old friend of mine told me that the lawyers who managed her 
estate were devoted to her interests and gave her investments the most careful attention, but that 
there has been a gradual shrinkage in the value of her assets. So, she asked me to make a friendly 
investigation, and this is what | discovered: 

“In the first place, | found that many blocks of gilt-edged bonds left by this woman’s hus- 
band had matured, and had been replaced by new bonds carefully selected. But the new securi- 
ties to begin with were not quite as good as the others, or they had proved less remunerative, or 
had cost a little more, or had depreciated in value. Here care had been exercised, but never- 
theless some shrinkage had resulted. 

“In the second place, | found that when a block of bonds that had been bought at a price 
considerably above par had matured, and the par value had been received, the money thus re- 
ceived had been reinvested, but not the premium that had been paid in the beginning. Thus a 
fractional part of the original value of the investment had disappeared. In this way a certain 
sum well invested had been replaced by a smaller sum well invested. ‘The only way this shrinkage 
could have been avoided would have been to have set aside for investment a part of the income 
produced by the original block of bonds, to offset the loss of the premium paid at the time 
the bonds were purchased. But it would have been difficult to explain to the widow that she 
ought to forego even a little of this income, and probably her advisers did not realize this necessity 
themselves. 

“In the third place, 1 found many transactions like the following: A block of bonds whose 
par value was $10,000 was sold for $12,000. ‘Then a new block of bonds of the same par value 
($10,000) was bought at a price below par, $9.500. Now the difference between the price ob- 
tained for the old bonds and the price paid for the new bonds ($2,500) represented a portion of 
the assets of the estate, and ought to have been reinvested. But this had been overlooked, and 
this $2,500 had been spent as income. 

“Then I came upon records relating to three mortgages. One had been paid off, and the 
money had been invested to less advantage. Another, which was on a dwelling house, had been 
foreclosed. ‘This had happened at a dull season and the house had been taken in for the amount 
of the mortgage. Ixpensive repairs were necessary before it could be sold, and although it was 
finally disposed of a material loss was sustained. ‘The third mortgage was on a small business 
building. ‘The owner had failed and had stopped paying interest and taxes, and so this building 
also came into the possession of the estate. ‘Then some of the tenants failed to pay their rent, 
others moved out, and losses and expenses ate up a part of the value of the investment and the 
building was sold at a heavy loss. 

“Finally, | found that certain railroad companies and industrial corporations in whose 
securities money of the estate had been invested had been mismanaged. Originally the invest- 
ments were sound, but when they began to depreciate in value they ought to have been sold. But 
it was believed that they would recover, and instead of getting rid of them at a trifling loss they 
had been retained, and serious shrinkage had resulted.” 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 
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PEREZ F. HUFF LUNCHEON HOST 





Successful Year of Travelers General 
Agent; Managers of Two Other 
Companies Among His Guests 
Perez F. Huff, general agent for the 

Travelers in New York, was host to 

about ninety luncheon guests, members 

of his organization and friends, at the 

Hotel McAlpin, on Saturday, January 

30. Occupying places at the speaker’s 

table with Mr. Huff were Hugh D. Hart, 

of the Aetna Life general agency of 

Hart & Eubank; John C. McNamara, 

the Guardian Life general agent in New 

York; George Martin, agency assistant 

of the Travelers; Major Barnes, of the 

Claim Department of the Travelers; L. 

J. Saul, general manager of the Huff 

agency; Henry von Ost, the newly ap- 

pointed agency supervisor of the Huff 
organization; and W. A. Conway, who 
came from the home office and began 
on February 1 his duties with the Huff 
agency as its salary allotment expert. 

The luncheon was also made the oc- 
casion for the presentation of gifts by 

Mr. Huff to the first twenty-five of his 

agents in appreciation of their record of 

paying for a total of $9,000,000 of new 
business during 1925, The entire agency 
force now consists of sixty-five active 
producers, whose paid-for business last 
year amounted to $12,383,080, with first 
year premiums of $349,325. Since the 
agency was established in 1915, the 
total of its paid-for business exceeds 
$100,000,000. Mr. Huff stated that it was 
not his purpose to build up the largest 
agency or the one writing the largest 
volume in the country, but that he was 
working to have an organization of 
about one hundred high calibred men 
and women who would produce annual- 
ly an average business of $500,000 each. 

The writing of individual risks, he also 

said, was becoming a thing of the past, 

so far as making up the chief volume 
of an agent’s producton. Wholesale in- 
surance, such as group and salary allot- 
ment, would be the big development in 
life underwriting in the coming years. 

Mr. Hart and Mr. McNamara were 
also called upon to say a few words and 

“esponded with happy phrases in ex- 

‘essing their esteem and admiration 

“xr their genial host. 





NEW PRUDENTIAL GROUPS 

© stg groups in the Prudential are 
these: 

Turner Brass Works, Sycamore, IIL, 
85 workers, $85,000; Klein Chocolate Co., 
Inc., Lancaster, Pa., 115 workers, $132,- 
500; North Wales Planing Mill, North 
Wales, Pa., 51 workers, $27,000; Everton 
Engraving Co., Detroit, Mich., 60 work- 
ers, $72,500; American Cigar Box Lum 
ber Co., Johnson City, Tenn., 90 workers, 
$94,000; Riechman-Crosby Co., mill and 
factory supplies, Memphis, Tenn., 83 
workers, $221,000, and the Continental 


Marble & Granite Co., Atlanta, Ga., 56 
workers, $54,000. 


GOV. TRINKLE IN INSURANCE 





Virginia Executive Becomes Active 
Vice-President of Shenandoah Life 
on Expiration of Term 
Before retiring as chief executive of 
Virginia this week, Governor E. Lee 
Trinkle announced that he was plan- 
ning to make his home in Roanoke and 
would become active first vice-president 
of the Shenandoah Life of that city, 
giving his attention to the administra- 
tive and legal departments. He expects 
to go to Roanoke and enter upon his 
new duties there as soon as the condi- 
tion of Mrs. Trinkle permits. She was 
severely burned a month ago in a fire 
which trapped her in the State mansion 
at Richmond, but is reported to be now 

convalescent. 

Mr. Trinkle, a lawyer by profession, 
practiced for many years in his home 
town of Wytheville, Va., before being 
elected governor of Virginia. He has 
been associated with the Shenandoah 
Life ever since it was organized about 
twelve years ago, holding the position 
of inactive vice-president throughout 
this period. 





JOHN HANCOCK PROMOTIONS 


The opening of two new district 
agencies by the John Hancock in its 
eastern territory during January has 
brought about a number of new ap- 
pointments and promotions to men 
long in the company’s service. Nathan 
Elzholz, for nearly eleven years in 
charge of the Salem district, has been 
appointed superintendent of the new 
office at Brighton, Mass.; and Maurice 
Stolzman, who was for some years the 
leading assistant in ordinary and since 
1923 superintendent at Newark, has 
been selected as the superintendent of 
the recently opened district office at 
Ilushing, Long Island. The transfer of 
superintendent Stolzman to a new field 
made it possible to bring H. L. Gottes- 
man, who had been superintendent at 
Hackensack since 1920, to a_ larger 
agency at Newark. A vacancy as su- 
perintendent at River Point has been 
filled by the promotion of Frank Gildea 
to succeed the late Michael H. Roarke; 
and Herman Sulzer, an assistant super- 
intendent since 1914, has been named 
as superintendent at Pittsburgh III. 





George Washington Life 


Insurance Company 
Charleston, W. Va. 


opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of  sub- 
agents. 
The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 

Address: 

ERNEST C. MILAIR 


presents 





Vice-President and Secretary 








THE EUREKA-MARYLAND ASSURANCE CORPORATION 
BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 
J. C. MAGINNIS, President 











New England Mutual Life 

Limits | 
$200,000 Life By ONE of Our 
$100,000 Term 5 Regular Examiners 


“For seventeen years the brokers’ office” 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 
5 Seconds from Broadway 


Phone 
Cortlandt 2030 














4A—CENTURY—4% 








The former my age, the latter my experience 
ORDINARY AND INDUSTRIAL 


From Agent in the Field to 
Executive at Home Office 


My Forte—Agency Organization 


Will consider general agency 
or Home Office position 








Address “Ten Years Present Agency” care 
of this paper. 



































Seventy-five Years Ago 


the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts Organized 1851 























2050, Woolworth Building. 


WANTED 
AGENCY SUPERVISOR 


The Greater New York Department of one of the old Life 
Insurance Companies desires a live, energetic Agency man to 
assist in further developing Agency. Salaried position. 
views will be held in strictest confidence. Apply Cashier, Suite 


Inter- 














THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
TOME OFFICER 


105 107 Fifth Avenue New York City 
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McCormack and Hoey 
Friends of Many Years 


SINGER’S BIG INSURANCE LINE 





Has Great Income and is Bringing Up a 
Large Family of Children; Will 
Soon Visit Orient 


John McCormack, famous singer, who 
is carrying a line of life insurance run- 
ning between $800,000 and $1,000,000, and 
who recently took out $200,000 short term 
endowment which was placed by Hoey, 
Ellison & Wendt, Inc., with the Equit- 
able of Iowa, has been a friend of James 
J. Hoey of that firm for about fifteen 
years. 

Mr. McCormack is soon to take a trip 
to the Orient and will sing in China, 
Japan and the Philippines. He made his 
first appearance in America as a singer 
in the Irish Village at the St. Louis 
World’s Fair; later went with the 
Metropolitan Opera Company, and then 
went on concert tour. He is the great- 
est concert attraction in America and 
not only has a tremendous income from 
the platform and from records, but has 
a large fortune. A man of cultivated 
tastes he owns a number of fine old 
masters. During the war he raised 





(The Translation) 


APPROACHING, | presenting, 


closing, 


examining and paying for a sizable policy 





requires, 


Tact, finesse, ability, 


‘technique, and That Something which 


is the result of 


— Organized Service — 


The Keane-Patterson Agency 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO, 


Pennsylvania Building, 225 West 34th Street 


New York City 


Telephone: Chickering 2384-7 





his own and is also bringing up a num- 
ber of other children who were the sons 
and daughters of his sister-in-law whose 
life was lost in the English Channel. 
James J. Hoey, who is also one of 
the most intimate friends of Governor 
Smith, was chairman of insurance com- 
mittee of the New York Assembly; then 








James J. Hoey and 


more than $1,000,000 for charity drives 
by singing, and a banquet given to him 
in recognition of his efforts in this di- 
rection, the details of which were man- 
aged by Mr. Hoey, brought one of the 
most representative lists of prominent 
men who have ever attended a dinner 
in this town. Mr. Hoey was a patron 
of his first concert and has heard him 
at every concert he could attend. 


Interesting Family 
Mr. McCormack has two children of 








John McCormack 


became an insurance broker, and then 
second deputy superintendent of the 
New York Insurance Department. He 
went to the Continental Insurance Co. 
as executive special agent and rose to 
the rank of vice-president. He decided to 
go into the local insurance field as a pro- 
ducing agent and joined forces with Ben- 
nett Ellison, who had a successful fire in* 
surance agency which was established 
ten years ago. Thus, the firm of Hoey 
& Ellison was started and it represents 
a number of prominent insurance com- 








1846 








PROGRESS IN 1925! 


New Paid for Business 


$ 104,169,625 


Increase Over Last Year 25.8% 





Gain in Insurance in Force 


$67,501,306 


Increase Over Last Year’s Gain 40.1% 





Resulting in Total Insurance in Force of 


$608,7'70,230 


| THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 





1926 




















panies and in 1925 did a premium 
volume of $2,250,000. The agency is lo- 
cated at 99 William Street, New York. 

Paul Wendt, who had been a news- 
paper man in Philadelphia and became 
general agent of the Equitable Life of 
fowa in Newark, later becoming gen- 
eral agent here, joined forces with 
Hoey & Ellison last month in the life 
insurance division of their business and 
the firm of Hoey, Ellison & Wendt, 
Inc., was successful from the start; in 
fact, it led all other agencies of the 
Kquitable of Lowa in paid business in 
January. 

Hoey and Ellison, together with Hoey, 
Ellison & Wendt, Inc., will occupy the 
entire space in the four floors of the 
building at 99 William street. 


McNAMARA WINTER COURSE 

The Winter term of the educational 
course given under the auspices of the 
John C. McNamara organization, Guar- 
dian Life general agency in New York, 
started last Monday, February 1, to 
continue every Monday and Thursday 
evening at 5:15. The sessions are ad- 
dressed by prominent writers from all 
companies. The speaker on Monday 
evening was Lawrence FE. Simon, and 
vesterday Clay W. Hamlin. 


GROUP FOR RAIL WORKERS 

A group policy on the lives of 1,100 
men and women employees of the Mid- 
land Valley Railroad for approximately 
$1,800,000 has just been completed by 
The Prudential. The insurance rang 
ing from $1,000 to $3,000 on each life 
is based on the salary earned by the 
individual. 


COMMENTS ON MERGERS 





Sharp Comments on Amalgamation 
Promotion Schemes Made by I. P. 
Mantz, Consulting Actuary 


Isidore P. Mantz, actuary of Des 
Moines, has sent to insurance news- 
papers a long criticism of mergers of life 
insurance companies and of life insur- 
ance company promoters. Two para- 
graphs follow: 

“My first proposition is this: The 
merger or consolidation of two or more 
companies does not increase the indi- 
vidual security of the policyholders of 
the amalgamated organization. On the 
contrary, the taking over of dubious as- 
sets and risks among which there will 
be an abnormal lapse rate, bound to 
affect the mortality adversely, and the 
liquidation of a part of the capital stock, 
invariably weakens the individual secur- 
ity of all the individual policyholders 
of the merged company. 

“My second proposition is this: The 
consolidation of the business of two or 
more companies does not, necessarily, 
reduce the per capita or unit of operat- 
ing expenses. On the contrary, an anal- 
ysis of the operating costs of some of 
those companies built up principally by 
mergers reveals that the unit of operat- 
ing expenses is not only much greater 
than that of their contemporaries of 
equal age and size, but that the operat- 
ing costs of the merged company has 
been equal to or in excess of the ag- 
gregate operating costs of its component 
parts during their career as separate en- 
tities.” 


MAIL BERTHOLD INTERVIEW 


Aetna Life Lends to Newspapers Fea- 
ture Story About Its Leading Pro- 
ducer of Life Insurance 


The publication department of the 
Aetna Life Insurance Company has 
mailed to newspapers an_ interesting 
statement of his work made by Frank 
‘.. Berthold of New York, the company’s 
leading producer for 1925. In the 
twelve mouths’ period Mr. Berthold paid 
for more than $2,000,000. In his 
statement he said, in part: 

“IT am firmly convinced that a great 
amount of study is necesary before a 
man can think of himself as a competent 
life insurance solicitor. The work is 
Gifficult, it requires much time and great 
patience, and the results often are dis- 
couraging. The line between success and 
failure is a fine one indeed, but it dis- 
tinguishes the careless salesman from the 
conscientious one, and the commission- 
chasing agent from the serious minded 
advisor.” 














Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit themselves that they may 
be competent to give sound advice to their 


clients along Life Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 
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W. E. WEBB A DIRECTOR 





Made Member of Finance Committee of 
National Life, U. S. A.; Promotions 
For E. B. Moyer, C. M. Currie, 
Kenneth Mullins 


Walter E. Webb, vice-president of the 
National Life of the U. S. A., has been 
elected a director of that company and 
a member of the finance commite. 
Following the election of Robert D. 
Lay as president, Mr. Webb assumes 
added agency responsibilities. 

E. B. Moyer, who has been with the 
company for a great many years, having 
been assistant secretary and assistant 
vice-president, now becomes secretary 
of the company. 

Charles M. Currie, who has been as- 
sistant secretary for many years, be- 
comes assistant vice-president. 

Kenneth Mullins, assistant secretary, 
has been made a member of the board 
of directors and of the finance com- 
mittee. 


McCONAGHY’S A. M. TABLE VIEWS 


In writing to “The Spectator,” C. A. 
McConaghy, actuary of the Continental 
Life, St. Louis, said: “It is doubtful 
whether it would be safe for a company 
to make any reduction in premiums, even 
if the American Men Table were adopt- 
ed. The loading on our present basis is 
not sufficient to cover the expenses of 
management or even the agents’ com- 
missions in most cases, and it has been 
the practice in the past to expect to 
make up the loss in loading on account 
of mortality savings. There is danger 
that a company might continue the 
losses from loading and then find the 
gain from mortality insufficient to offset 
expenses.” 


PASSES $100, 000, 000 MARK 


The Southland Life held one of its 
most successful round-ups at New Or- 
leans, January 6-8, celebrating at the 
time the fact that the company had 


passed the one hundred million dollary 


mark in insurance in force. Beginning 
this month, the company is supplement- 
ing its radio health exercise program, 
now being broadcast daily over WFFA, 
with talks by Dr. J. T. Montgomery, 
medical director of Southland Life, on 
prevalent seasonal diseases. 











HOME LIFE a 


Insurance Company of New York 





ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 
Claims, Endowments, 


Dividends, etc........ 6,321,524 
Increase in Assets...... 2,801,996 
Actual Mortality 62.4% 

of the amount ex- 

pected. 

Insurance in Force..... 260,530,414 
Admitted Assets........ 51,457,218 





FOR AGENCY APPLY TO 


256 Broadway New York 





FORTY YEARS OR MORE 





Some of the Veteran Nylics of New 
York Life; Morris Weil Leads in 
Number of Years 
The New York Life in its last bulletin 
prints the names of senior.Nylics who 
on January 6, 1926, had been with the 
company thirty- five years or more. The 
senior Nylics who have been with the 
New York Life for forty years or more 

are listed below: 

Morris Weil, Chicago, 46 years. 

E. C. Smith, Nebraska, 44 years. 

C. P. Whipple, Binghamton, N. Y., 
44 years. 

W. H. Gibson, Baltimore, 44 years. 

F. H. Phipps, Toronto, 43 years. 

C. W. Schick, Central Branch, 42 
years. 

J. C. Hall, Wisconsin, 42 years. 

H. C. Wysor, Richmond, 41 years. 

B. C. Wilkinson, Harrisburg, Pa., 40 
years. 

J. J. Parker, Cleveland, 40 years. 


TO TALK IN SOUTH 


The Richmond Association of Life Un- 
derwriters is arranging to have S. S. 
Huebner deliver an address at its March 
luncheon-meeting. 





AGENTS who can SELL 
as well as WRITE 


Can always be given an interesting 
proposition, much territory still 
awaiting capable representatives. 
Your inquiries will have consid- 
eration. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


PORTLAND, MAINE | 



















ILLINOISLIFEINSURANCEC 


nHICAG 
Gis W. STEVENS, Pres 


GREATEST 


ILLINOIS 


COM PANY 

















AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Denver, Des Moines 





WANTS GOOD MEN 


AND 


ILL PAY THEM WEL 








What Do You Sell? 


Service, Company, or Policy 1 


—which? 


All three are important, of course. But to our mind 
the policy is especially so. {f you agree that the 
actual contract itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seriously the United Life policy, “A 
Policy You Can Sell.” 


MD GHEE CRN 6 6k cn ctddccceccaueducen 3 5,000 
AMG GCCUNEMIEL GEOR c oo ccc cccdcecescecees 10,000 
Certain accidental deaths.........seeeseee 15,000 
Accidental Benefits $50 per WEEK. 

i Also Disability Income, Waiwer of Premiums, etc. 





| ALL IN ONE POLICY | 


If there is an opportunity open in your town, ow 
Vice-President, Mr. Eugene E. Reed, will tell you 
all about it. Write him direct—and directly. 





UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord 


New Hampshire 
| Inquire! 4 











The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 
Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed one of the very cinmmasst companies & Go cumtry, taving engl 
rae a surplus and highest standerd of reserves. 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 


























NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















ONWARD MARCH—1925 


Total of Paid-for Business 


CNS 05.02itataceinnls $134,242,954 
157,045,211 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 
DES MOINES, IOWA 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders New Policy Forms 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
vorsaes ELD, MASSACHUSETTS 
H. 


RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 
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Insure To Pay The Tax 
The Law of 


Inheritance [Taxation 


AND 


The Federal Estate and Gift Taxes 


FOURTH EDITION By GLEASON & OTIS 
selec 1925 7 ~e 





















38 STATES and the 
FEDERAL Government 
have CHANGED THEIR 
LAWS since the last edition 


: 
| 
| 








Lafayette B. Gleason Alexander Otis 


TAKE OUT LIFE INSURANCE 


For Payment of Inheritance Taxes 


Many estates are forced to sell real estate and securities to get the ready money 
to pay these taxes. 











A provident testator will insure his life for an amount sufficient to meet this 
demand upon his estate, and conserve his assets. 


This subject receives especial attention in the present edition. 


A Solicitor Equipped with the Arguments It Furnishes Should Be Able 
To Write Many Policies on this account. 


ADVISE THE LIVING 


How to Provide for Estate and Inheritance 
Tax Payments 


Order form. 


Send, carriage prepaid, Gleason & Otis on Inheritance 
Taxation, 4th Edition, 1925, for which I agree to pay 
$15 with order. 


Federal Estate Tax of 1925—A complete and comprehensive study, 
with Ruies, Regulations, Practice, Forms and a Digest of Federal 
Decisions. 

. Federal Gift Tax.—An analysis and treatise on the subject, with Rules, 
Regulations, Practice and Forms. 

- Law of Inheritance Taxation—A _ general treatise, divided into 

twenty-four chapters, with 2500 citations, including all important 

decisions up to July Ist, 1925. 


The Eastern Under- 
IV. Complete Table of Cases and Index. 


, ss I io enrich bulendaneeebeeeemanee 
The Eastern Underwriter Company | ss Futtonst, ooo. ccc eececceceseeseeseen 
86 Fulton Street, New York, N. Y. New York, N. Y. 
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BOSTON CONSOLIDATION 





Paul F. Clark and Edward Marsh 
Agencies Combine Under Name of 


Paul F. Clark Agency. 





An important consolidation of two 
Boston general agencies took place this 
week. ‘These are the Boston agencies 
of the John Hancock-Paul F, Clark and 
Edward Marsh. The merged agencies 
will operate under the name of Paul F. 
Clark Agency with Edward Marsh and 
Stanford Wright acting as general 
agents with Mr. Clark. 

Paul F. Clark came to Boston from 
Baltimore where he had been a produc- 
ing agent after being educated at the 
University of Pennsylvania. He quickly 
made good and the John Hancock trans- 
ferred him to Boston as general agent 
where after a time he became the lead- 
ing general agency. Edward Marsh suc- 
ceeded his father as general agent some 
years ago. His father had been agen- 
eral agent for a very long time. San- 
ford Wright is a substantial producer 
and a good creative insurance man. 





FIRST PENSION PAYMENTS MADE 





Under New British Social Insurance Law 
163,000 Claims Were Filed in 
First Week 
For the first time in history, State 
pensions to widows and orphans were 
paid in Great Britain during last week. 
The following are the figures: 


Claims LECEIVER cccciiscccess 163,000 
Pensions awarded .......... 103,000 
Applications rejected or with- 

GSUED cccncccatetetieewnus 25,500 
Under investigation ........ 34,500 





WITHHOLDS APPROVAL 

Leonhard T. Hands, Michigan insur- 
ance commissioner, late last week in- 
formed officers of The Maccabees and 
the Ladies of the Maccabees, two prom- 
inent fraternal benefit societies with 
headquarters in Michigan, that he found 
it impossible to give his approval to the 
plan for a merger of the assets of the 
two orders. He gave as his grounds for 
withholding approval his opinion, backed 
by that of Thomas Green, assistant at- 
torney general, that the vote by which 
the L. O. T. N. executive body approved 
the consolidation project, at a special 
convention a few weeks ago, did not ful- 
fill the requirements of the law and that 
the merger had not actually, therefore, 
been given the legal approval of the 
ladies’ organization. 





HAS BEST YEAR IN 1925 
The lowa State Agency of the Equit- 
able of New York, of which Roy H. 
Heartman is agency manager, paid for 


$10,525,499 during 1925, exclusive of 
group business. This is a gain of $2,- 
017,000 over the 1924 figures. The 


growth of this agency has been consis- 
tent and substantial since it was estab- 
lished, when it paid for $1,558,500 in 1916. 





WRITE OVER MILLION 
live agents of the Connecticut General 
wrote insurance totalling more than $1,- 
000,000 apiece during the year 1925, as 
follows: J. L. Hall of Burlington, Ver- 
mont; E. S. Robbins and F. H. Wells of 
New York City; J. C. Corton of Hart- 

ford and S. B. Lindsay of Buffalo. 





$6,000,000 IN PREMIUMS 
The Massachusetts Protective of Wor- 
cester had another fine year in 1925. 
rhe premium income exceeded $6,000,000. 





MORE STANDARD OIL GROUP 

The Equitable Life of New York has 
written more than $5,000,000 additional 
group on the employees of the Standard 
Oil Company of Kentucky, doubling the 
outstanding coverage under its non-con- 
tributory plan which had been in force 
Or a number of years. General agent 
Henry J. Powell and Henry A. Smith 
Placed the new business. 


NEW MAGAZINE 





Issued by Life Insurance Sales Research 
Bureau For Managers of Insur- 
ance Agencies 





Volume 1, No. 1, of the Managers’ 
Magazine published by the Life Insur- 
ance Sales Research Bureau, Hartford, 
has been issued. John Marshall Hol- 
combe is manager of the Bureau. The 
Managers’ Magazine supersedes the 
Quarterly Review of Life Insurance and 
Business Conditions which was started 
by the Bureau in the summer of 1923. 

The authors in the initial number of 
Managers’ Magazine are Louis F. Paret, 
Camden; E. B. Hamlin, Cleveland; F. A. 
G. Merrill, Buffalo. 





BIG JANUARY BUSINESS 





Ives & Myrick Paid For $4,131,000; 
Largest Month They Ever 
Had. 





That 1925 started off brilliantly from 
a business standpoint is illustrated by 
some of the figures of business done by 
the leading offices in January. Ives & 
Myrick of the Mutual Life of New York 
had the largest January business they 
have ever had in one month in the his- 
tory of their agency. They paid for 
$4,131,000. 


NEW GROUP POLICIES IN N. J. 
Four new group policies on the lives 
of employees of New Jersey organiza- 
tions have been written by the Pruden- 
tial. The Howard Savings Institution of 
Newark, and the S. W. Kagan Company, 
butchers of Jersey City, have taken ad- 
ditional protection for their workers 
under the contributory plan, to supple- 
ment group insurance now in force with- 
out cost to the employees. The policies 
range from $1,000 to $3,000. The Broad 
and Market National Bank of Newark, 
and the National Bank of New Jersey, 
at New Brunswick, have also placed re- 
cently group coverage without cost to 
their employees. The policies of the 
Newark institution range from $1,000 to 
$2,000, depending on the position held 
by the insured, and those of the New 
Brunswick bank from $500 to $3,000. 





F. R. ROBINSON DEAD 

Frank R. Robinson, vice-president 
of the John Hancock, died at his home 
in Boston, February 1, aged seventy- 
three. Mr. Robinson has been in the 
service of the John Hancock for fifty- 
seven years. He began as a note clerk 
in 1869, became cashier in 1894 and as- 
sistant treasurer in 1900. In 1911 he was 
made treasurer, in which office he served 
until 1924, when he was made vice- 
president. He was well known among 
the financial men in Boston and else- 
where. 


BOTH PAR AND NON-PAR 
The Connecticut General has an- 
nounced that hereafter it will consider 
substandard applications on the parti- 
cipating plan as well as on the non- 
participating. 





HAS HIGHER PREMIUM INCOME 

From Advance figures on West Coast 
Life’s 1925 business, it is indicated that 
the company’s premium income has in- 
creased at least by $350,000 to approx- 
imately $3,158,000, with a more favorable 
mortality record for the year than in 
1924. Present assets are estimated to 
have reached the neighborhood of $12,- 
(00,000. 


Graham C. Wells, popular New York 
general agent of the Provident Mutual 
and a former president of the National 
Association of Life Underwriters, is now 
on a pleasure trip in the South. Mr. 
Wells will visit Havana, Cuba, Miami, 
Palm Beach and Jacksonville. 








B. H. WRIGHT, President 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


Co-operation with its salesmen and service 
to its policyholders have characterized the 


EIGHTY YEARS OF LEARNING HOW 
that 
MAKE STATE MUTUAL FAMOUS NOW 


STEPHEN IRELAND, Superintendent of Agencies 


D. W. CARTER, Secretary 

















American Central 


Insurance Company 


INDIANAPOLIS 


Heteblished JNYY 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 


Life 














JACKSON MALONEY 
Vice-President 


PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 

HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
pany with a progressive management and an un- 
ord, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 























SAID ABRAHAM LINCOLN 

Life insurance agents who never re- 
main in one place might take counsel 
from Abraham Lincoln who upon one 
occasion said: “If you intend to work, 
there is no better place than right where 
you are; if you do not intend to go to 
work, you cannot get along anywhere. 
Squirming and crawling about from 
place to place can do no good.” 


SECURITY MUTUAL’S GAINS 

The new paid for business of Security 
Mutual Life of Binghamton during 1925 
reached a total of $18,783,000, represent- 
ing an increase of 35% over the previous 
year. The volume of insurance in force 
at the close of the year amounted to 


$87,390,000, which shows a net gain of 
$8,140,000 for the year. 
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This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
President | ae Be 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 
Telephone Beek- 


Axman, and [ditor; 


newspaper. number : 
man 2076. 

Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


A GREAT PERSONALITY 

All the tremendous virility and power 
possessed by Haley Fiske, president of 
the Metropolitan Life, was needed by 
that great executive when he presided 
last week at so many meetings and din- 
ners when hundreds of managers and 
assistant managers of the company were 
in town attending the annual meetings 
where the immense totals of the com- 
pany for the preceding year were told 
to them forthe first time. 

The first address he delivered was at 
the annual dinner of the group insurance 
division on Tuesday night. On the fol- 
lowing evening he addressed the veter- 
ans’ banquet. On Thursday he deliv- 
ered the principal speech of the main 
meeting of the managers and assistants, 
taking about three and a half hours 
merely to recite the high lights of the 
company’s achievements. He presided on 
Friday all day when the meeting was 
in two sessions, his talks in introducing 
vice-presidents of the company being 
models of grace and felicity. On Satur- 
day night he was presiding officer and 
leading speaker at the dinner where 
there were a number of other dis- 
tinguished speakers. 

All of this called for a great expendi- 
ture of strength and energy as he is 
a forceful and imaginative talker who 
is continually striking out into new 
channels, skillfully avoiding repetitious 
statements. 

In each of these addresses he held the 
undivided attention of his audience. 

It is doubtful if there has ever been 
any one in the insurance world with a 
keener and more comprehensive knowl- 
edge of his subject; or one who more 
sincerely loves the work to which he 
has devoted his life; or one who stands 
in higher esteem in his own profession. 
His is the unbounded confidence not only 
of the Metropolitan family, but of others 
in insurance, including the men who run 
the State Insurance Departments. It 
is a unique position. Part of this pres- 
tige comes from the widespread feeling 
that his vision is clear, while his con- 
stant ringing of the message that insur- 


ance and the nation are so closely inter- 
twined that each leans upon and needs 
the other, has the effect of inspiring trust 
in the institution of insurance and a gen- 
eral feeling that the great size of the 
company, coupled with its marvelous 
welfare work, is merely a sound, wise 
and helpful distribution of national re- 
sources because of which this country is 
a better place mm which to live than it 
otherwise would be. 





IVES COMPOSES NEW CREED 

The essential unity of insurance has 
not been perceived by many of those 
engaged in it, according to Henry Swift 
Ives, vice-president of the Casualty In- 
formation Clearing House, Chicago, in 
a talk before the Fire Underwriters As- 
sociation of the Pacific in San Francisco. 
The close-up view of insurance people 
seems to have made for too precise re- 
finements between _ the _ different 
branches. The public, on the other hand, 
with nothing but a hazy concept of in- 
surance, considers it as an entity, and 
the public is right despite the fact that 
its conclusion is based on nothing bet- 
ter than an impression. 

“And it may well be added that one of 
the chief reasons why an attack on one 
branch of the harmful to 
every other branch is this very tendency 
of the public to group all insurance or- 
ganizations under one head,” says Mr. 
Ives. He thinks the time is close at 
hand, however, when insurance will ac- 
cept the public viewpoint in order not 
only to better protect itself, but also 
to better protect its patrons who will 
suffer most if the valuable property 
rights represented by their policies are 
threatened by excessive political inter- 
ference with the business. 

The Chicago man added that insurance 
really ought to be more concerned with 
the fate which would befall its patrons 
if the socialization tendencies of the 
present era are not halted than with the 
fate which would befall insurance. 

Mr. Ives says that in addition to or- 
dinary service and claim paying the fol- 
lowing brief creed might be adopted by 
insurance men: 


business is 


“We believe that it is just as much 
the duty of the institution of insurance 
to assist in preserving the institution of 
representative democracy as it is for 1 
to safeguard the trust funds which it 
has obligated itself to hold for the pro- 
tection of the public. 

“We believe that it is just as much 
the business of the institution of  in- 
surance to guard its patrons, beneficia- 
ries and subscribers against the invasion 
into the body politic destructive theo- 
ries as it is for it to stand as a bul- 
wark against suffering and misfortune. 

“We believe that it is just as much 
the duty of the institution of insurance 
to erect a barrier against the wild 
march of the disciples of economic 
chaos as it is for it to adjust losses and 
pay claims. 

“We believe that we, as executors of 
the national insurance estate, are just 
as much bound to safeguard its heirs- 
at-law against the destruction or confis- 
cation of their heritage as we are to 
huild up reserves against future de- 
mands. 

“We believe that it is just as much 
our duty in our capacity as executors 
of this estate, to see to it that the gov- 
ernmental institutions under which the 
estate has been invested and under 
which it is now protected be sustained 
as it is for us to provide indemnity 
against the ravages of fire, flood or 
other calamity.” 











The Human Side of Incuvanece! 








In the ranks of the great insurance companies are men of a wide diversity of 
talents and this is especially true of companies which do a business outside of 


the United States. 
Herewith is reproduced a 
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ness in New York City for a few years he returned to Cu 


picture of Ramon Mestre of the Fidelity & Deposit 


Co. with his wife and baby. 
He is in the Havana office 
of the company. 

The official F. & D. 
duties of Mr. Mestre are 
to serve as official transla- 
tor and reporter to the 
Home Office at Baltimore 
of all Spanish bonds and 
other documents. He has 
spent several years in the 
United States where he 
learned English at East 
Greenwich Academy. He 
also took a business course 
in the Eastman College of 
Poughkeepsie, N. Y 
After engaging in busi- 
ba where he assisted his 


Fa 


father for a while and later established an automobile agency. Due to the diffi- 
culty in obtaining competent help he finally sold out the agency and joined the 


Fidelity & Deposit outfit in Havana. 





E. Douglas Johnson, member of Gib- 
son, Moore & Sutton, local agency at 
Richmond, Va., recently had a_ brand 
new, tan-colored pair of $18 golf shoes 
stolen from his locker at the Hermitage 
Club, that city. When he recovered 
them the other day from a caddy who 
had pilfered them, he found that they 
had been painted black and the spikes 
had been drawn from them. Now he 
is wondering what to do with them. It 
developed that the caddy, a negro boy, 
had been wearing them on the links the 
days that he was not accustomed to 
play. One day he spotted the shoes, de- 
spite their inky hue, when he showed up 
on the links unexpectedly. 

* * * 


F. W. Benjamin, industrial, accident 
and health manager of the Commercial 
Casualty, left last week for a six-weeks’ 
visit to the Pacific Coast where he will 
promote the company’s interest and 
strengthen agency connections. Mr. 
Benjamin is a veteran in industrial, ac- 
cident and health underwriting and has 
produced a creditable volume in_ this 
class since joining the company in 1920. 

* * * 


Miss Dorothy Cerf, daughter of Mr. 
and Mrs. Louis A. Cerf of Montclair, 
N. J., and George Olney Bailey of Ro- 
chester, N. Y., were married in Montclair 
on Thursday night. Louis A. Cerf is 
manager of the Mutual Benefit in this 
city. Miss Cerf is a graduate of Smith 
College and a member of the Montclair 
Junior League. Mr. Bailey was gradu- 
ated from Princeton in 1919, 


* * * 


J. Lester Parsons, head of the United 
States Fire, North River, and some 
other insurance companies, and Sumner 
Ballard, president of the International 
lire and United States manager of 
several companies, are prominent in the 
Palm Beach winter colony. Soon after 
Mr. Ballard’s arrival he entertained at 
the Everglades Club in honor of the 
Duchess de Richelieu. 


* * * 


E. Constance Woodward, who was 
one of the most brilliant life insurance 
agents in Greater New York and who 
wrote a large number of business insur- 
ance policies for the Equitable Life As- 
surance Society, has married Arthur H. 
Ballard, a well known business man, and 
is now on a honeymoon trip in Florida. 
Upon their return, Mr. and Mrs. Bal- 
lard will live in Boston. 


* * * 


Louis F. Kempf, manager of the Chi- 
cago office of the Travelers, was elected 
president of the Insurance Federation 
of Illinois, succeeding Charles H. Bur- 
ras, who was elected vice-president. 


John Ross Stewart, assistant secre- 
tary of the Aetna Insurance Co. and 
the World F.:& M., was born near 
Toronto, Canada, and attended the pub- 
lic and high schools. In 1904 he entered 
fire insurance as a mercantile inspector 
on the staff of the Canadian Fire Under- 
writers Association, afterwards becom- 
ing inspector of special hazards. In 1908 
Mr. Stewart went to the Royal, where 
for four years he was inspector for 
Western Ontario. In 1912 he came to 
the Aetna as special agent for Eastern 
Canada, being associated with the late J. 
B. Hughes. In 1923 he was elected as- 
sistant secretary and transferred to the 
Head Office. For several years prior to 
his removal to Hartford, Mr. Stewart 
held important committee appointments 
in Canada, serving on the executive com- 
mittee of the C. F. U. A. for three years, 
and being vice-president of the associa- 
tion at the time of his transfer. He also 
held high position in field men’s organ- 
zations, being elected in 1916 to the po- 
sition of Most Loyal Grand Gander of 
the Order of the Blue Goose. 


Ralph K. Hubbard, Vice-President 
and manager of the Eastern Division of 
the Western Union Life Insurance Com- 
pany, who recently returned from the 
Home Office, states that the company 
increased its business in force during the 
past year by twenty percent and that its 
issued business for the year is an in- 
crease of eighty-three percent over the 
previous year’s production. 

+e & 

James L. Case, prominent local agent 
of Norwich, Conn., former president of 
the National Association of Insurance 
Agents and at present president of the 
Norwich ‘Chamber of Commerce, ex- 
tended his popularity no little recent- 
ly by breaking into the gravure sec- 
tion of the Hartford “Courant” with a 
splendid picture of himself. Accompany- 
ing the picture was the information that 
Mr. Case was formerly, for many years, 
superintendent of the Men’s Bible Class 
at the Central Baptist Church. 

x + © 


Bennett Ellison of Hoey & Ellison, 
general insurance agents, and Hoey, 
Ellison & Wendt, general agents of 
the Equitable Life of Iowa, New York, 
and Mrs. Ellison sailed via the S. S. 
“France” last Saturday for Florence, 
Italy. They will visit Mr. Ellison’s 
mother who has been a resident of 
Florence for the past twelve years. 
Mr: and Mrs. Ellison will return to New 
York March 





GEORGE M. LOVEJOY DEAD 

George M. Lovejoy, vice-president of 
the Phoenix of Hartford, died suddenly 
yesterday morning. This information 
came tou THE EASTERN UNDERWRITER 4S 
this issue was going to press. 
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Many Abuses in Auto 
Finance Insurance 


CANADIAN HEARING REVEALS 








Finance Companies in Canada Get 
Preferential Rates; Some Don’t 
Pass on Benefit to Assureds 





Several outstanding examples of 
abuses which have crept into methods 
of handling automobile insurance by 
finance companies were brought to pub- 
lic attention late last month at Toronto, 
Canada, at a conference attended by in- 
surace men, representatives of auto 
manufacturers and finance companies 
and by R. Leighton Foster, Ontario 
superintendent of insurance. This con- 
ference was called for the purpose of 
enabling the Ontario insurance depart- 
ment to learn the situation with refer- 
ence to finance company auto insur- 
ance and to provide information on 
which legislation could be based. 

After the well-known Chrysler and 
General Motors insurance plans had 
been explained Superintendent Foster 
invited those present to outline the 
character of the contracts now in force 
in Canada. V. Evan Gray spoke for the 
Canadian Automobile Underwriters’ As- 
sociation, saying that some of the asso- 
ciation members had contracts with 
finance companies but that no special 
rates had been promulgated. 

In this respect it was apparent that 
the practice of the association differed 
widely from the practice of other com- 
panies which in every case made special 
rate reductions based on volume, lower 
acquisition costs and other factors. 
Some of the statements brought out 
may be summarized as _ follows: All 
contracts are effected directly between 
an insurance company and a finance 
company; and there is a great variety 
in the procedure of the different com- 
panies handling the business and many 
companies issue certificates to  pur- 
chasers. 

The question arose whether an in- 
surance company has a right to issue 
certificates as the Ontario Insurance 
Act contemplates only policies. Some 
of these certificates were found to con- 
tain statutory conditions of the policy 
and some did not. 


Premium Rate Concealed 


In practically no case did a certificate 
show the premium rate charged the car 
owner. 

The associated companies declared 
they charged their regular rates. All 
others admitted lower rates, having re- 
gard to volume and lower acquisition 
costs. Some companies had different 
rates for different territories, others 
worked on a flat rate for all territories. 
In some cases there were master con- 
tracts containing provisions for conver- 
sion, excess cover and ultimate loss pro- 
tection. 

This, it was pointed out, meant one 
of two things. If the finance companies 
passed on the lower rate it meant that 
the man who bought his car on time 
obtained his protection at a lower rate 
than the man who paid cash. On the 
other hand if the finance company did 
not pass on’ the reduction, then the 
finance company reaps the benefit by 
pocketing the rate differences. 

Representatives of finance companies 
admitted that in no case was the pre- 
mium charge separated from the ser- 
vice charge and accordingly a purchaser 
had no idea how much he was paying 
for insurance. Under these conditions 
it is difficult, if not impossble, to sep- 
arate the insurance premium from the 
other charges made by the finance com- 
Panies. 


It is apparent that the non disclosure 
of the premium makes possible the tak- 
ing of hidden profits. It was also ad- 
mitted that the legitimate local agent is 
left entirely out of the picture by all of 
these plans. If any commissions are 
paid they go to the finance companies 
which are joint assureds. Therefore the 
commissions are in the nature of re- 
bates. 

At the conclusion of the conference 
the following committee was appointed 
to formulate further suggestions on 
wholesale insurance: V. Evan Gray, 
Canadian Automobile Underwriters As- 
sociation; F. C. Browning, Globe In- 
demnity of Canada; A. E. Dawson, To- 
ronto Casualty, Fire & Marine; H. C. 
Wright, Zurich General Accident & 
Liability; R. F. Given, Continental 
Guarantee of Canada; A. O. Heather, 
General Motors Acceptance Corpora- 
tion; Cecil Bethune, Ontario Fire and 
Casualty Agents’ Association; C. 
Harvey, Lyon and Harvey; E. O. Austin, 
Ford Motor Company; and W. G. Rob- 
ertson, Ontario Motor League. 





TELLS THE PUBLIC 





When Saranac Lake Rates Were Re- 
duced C. J. Ayres Bought Ad Space 
To Inform the Public 

Decreases in fire insurance rates in 
Saranac Lake, (N. Y.), as high as 20% 
in some instances have been announced. 
The chief factor was the installation of 
a sprinkler department in the village 
pumping station; the purchase of a new 
quadruple combination fire department 
truck; and the adoption by the fire board 
of a new building code. 

The enterprising agency of Clinton 
J. Ayres, Inc., printed a list of the as- 
sureds on several streets in the form of 
a daily newspaper ad, under the cap- 
tion, “Are You on This List?” The list 
contains the street numbers as well as 
the names of the assureds and the ad 
concludes with the following statement: 

“If you are a property owner or ten- 
ant in any of the above buildings, a re- 
fund is in order as of October 6th, 
1925, on all policies that were in force on 
that date, including those that have since 
c xpire “dd. 

“Please bring in your policies for en- 
dorsement under the new rates.” 





PETERSON SUCCEEDS LANG 

Rk. M. Peterson, manager of the Co- 
lumbus, Ohio, branch office of the Un- 
derwriters Adjusting Company of Chi- 
cago, has been transferred to the Kansas 
City office to succeed Mr. Lang. To 
succeed Mr. Peterson at Columbus, W. 
*. Gable, assistant manager of the Cleve- 
land office, has been selected. Mr. Gable 
has been connected with the company for 
several years at Chicago, Kansas City 
and Cleveland. 





most desirable. 


An agency connection— 
plus service 


The Philadelphia Fire and Marine Insur- 
ance Company is a financially strong, 
powerful organization with an enviable 
record for reliable service. 

These features, combined with a full line 
of desirable policies covering protection on 
property and commercial activities, make 
an agency connection with this company 


Write for particulars 


Philadelphia Fire and Marine 
Insurance Company 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, IIl. 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 




















JUDGE SAVAGE RESIGNS 
Ohio Deputy to Go With One of the 
Insurance Companies; W. C. Safford 

Succeeds Him 

Judge Emmett L. Savage has resigned 
as Deputy Superintendent of Insurance 
of Ohio to enter the service of one of 
the insurance companies of the State. 
Judge Harry L. Conn, Superintendent of 
Insurance, has appointed William C. 
Safford as Deputy Superintendent ef- 
fective February 1, 1926. Judge Savage 
has been a valuable officer and re- 
signed his position with regret. Mr. 
Safford entered the insurance depart- 
ment as junior clerk, was subsequently 
made deputy examiner and later chief 
of the license section. He belongs to 
the American Legion and was with the 
37th Division in France. His rise in the 
department has been rapid and due al- 
together to his faithful work in the 
minor position. 


MADE H. O. INSPECTOR 
George L. Ward has been promoted 
to Home Office inspector of the Home 
Friendly Insurance Company of Balti- 
more. 
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HAWLEY’S OBSERVATION 





He Tells Groove in Which Company 
of Size of Ohio Farmers 
Can Fit 


At the 35th annual meeting of the 
Ohio Farmers Agents Association held 
in LeRoy, O., President F. H. Hawley 
of the Ohio Farmers said, among other 
things: 

‘Each year, as new angles develop in 
the business and make it harder for the 
local agent to build and maintain his 
business, I feel that there is a distinct 
and growing need for a fire insurance 
company which is small enough to have 
a real, definite, personal interest in its 
agency force and at the same time large 
and strong enough to give to these 
agents and their patrons every possible 
kind of service. The Ohio Farmers In- 
surance Co. fills that need.” 


Ile also mentioned improved condi- 
tions in farm underwriting and the grow- 
ing demand for the services of D. P. 
ly, the company’s engineer in Ohio. 





CHITTENDEN GOES TO BOSTON 


B. C. Chittenden, manager of the Gen- 
eral Adjustment Bureau at Utica, N. Y., 
has been transferred to the New Eng- 
land department and will go to Boston 
sometime this month. He will be suc- 
ceeded by Stuart F. Day, independent 
adjuster, whose offices will be consoli- 
dated with the Bureau’s Utica branch, 
with Mr. Day in charge. 





MAY CUT CHICAGO PAYMENTS 


Following the movements in most sec- 
tions of the country during the last 
twelve months to reduce excessive 
commissions it is now reported that 
many fire company officials would like 


to see a clean-up of the bad situation in 
Chicago. 
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Auto Men Study New Policies 


(Continued from page 1) 


that certain members of the National 
Automobile Underwriters Conference in 
New York City now have under con- 
sideration proposals which they believe 
could be put into operation to protect 
the interests of automobile dealers and 
finance companies in financed cars and 
still keep the control of insurance for 
the public in the hands of local agents 
who are qualified to render adequate 
insurance service when automobile 
losses occur. No definite plan has been 
drawn up yet, but the ideas are being 
worked out, and the principle of the 
plan has met favor with many. 


Features of New Proposals 


The proposal is, in brief, to allow 
finance companies to secure from what- 
ever insurance companies they wish 
“single interest’ policies covering the 
finance companies’ interests apart from 
the interest of the retail purchaser of a 
car. This “single-interest” policy would 
be in the nature of an excess cover or 
ultimate loss policy such as is now be- 
ing used by some finance companies for 
collision insurance. The Conference 
companies already will insure, for a low 
rate, the collision hazard borne by 
finance companies in case a financed car 
is so badly damaged in a collision that 
the assets of the owner and the salvage 
on the car do not amount to the total 
of unpaid balances. 

Under the plan for single interest fire 
and theft policies the retail purchaser 
would be required to secure insurance 
through a local agent at regular rates 
in any company covering the full pur- 
chase price of the car written in the 
name of the purchaser and finance com- 
pany jointly with loss payable as their 
interests might appear. 


In such a case the single interest 
policy which the finance company has 
already purchased would not be in the 
position of creating double insurance, 
but would act as excess cover insur- 
anceeand would only be used in case the 
finance company would be unable to col- 
lect under the car owner’s individual 
policy. Since the charge made to a 
finance company would be based to a 
large extent on the experience with the 
insurance company in regard to this ex- 
cess insurance cover it would be in the 
interest of the finance company to be 
sure that the purchaser of the car pro- 
cured insurance immediately. 


Would Protect Local Agents 


The reason for advancing such a 
scheme is that the only legitimate ex- 
cuse an automobile finance company has 
to connect itself with insurance is to 
protect its interests in cars bought on 
time. Once that interest is adequately 
taken care of insurance underwriters 
see no reason why finance concerns 
should engage in insurance for profit. 
Finance experts in the vast majority of 
cases are not insurance men and lack 
the training to give insurance service. 

The single interest policy purchased 
by a finance company to cover the 
various cars on which it loaned money 
would give protection and likewise al- 
low each car owner to take out fire and 
theft insurance with the local agent with 
whom he was accustomed to doing 
business. It would do away, it is said, 
with much of the difficulty now arising 
when loss adjustments are made by ad- 
justers sent from central points to con- 
fer with car owners with whom they 
have had no previous acquaintance be- 
cause the insurance company handling 
the wholesale insurance has no _ local 
agents in many districts. 








INCORPORATED 1868 


The Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


O. J. PRIOR, President 


W. M. CROZER, Secretary 








Another suggestion emanating from 
insurance company sources is that it 
might be well for automobile under- 
writing companies to form their own 
automobile finance company if they 
found that the only method of protect- 
ing automobile insurance. Although in- 
surance men are loath to engage in a 
business outside insurance the auto- 
mobile insurance situation has today be- 
come so grave that each party must 
fight to protect itself. 

Were insurance companies to or- 
ganize one or more automobile finance 
companies the suggestion is that there 
be no profit made on the finance busi- 
ness but that it should be used merely 
to allow the insurance companies to 
secure the insurance which they feel is 
justly theirs and which service they 
know they can handle more efficiently 
and satisfactorily through local agency 
plants than is now handled through the 
plants erected to carry out wholesale 
insurance schemes. 

Within a short while it is believed 
that something in the nature of a definite 
plan will be suggested by the National 
Automobile Underwriters’ Conference to 
combat the plans of automobile manu- 
facturers to make automobile coverage 
an accessory such as spare tires, one- 
man tops, electric starters and other 


things now being sold as standard equip- 
ment on cars. 


GLENS FALLS PROMOTIONS 


F. M. Smalley Made Vice-President and 
Secretary; R. S. Buddy and G. P. 
Crawford Made Secretaries 


All the directors and officers of the 
Glens Falls were re-elected at the 
seventy-sixth annual meeting on Janu- 
ary 29. F. M. Smalley was advanced 
from the position of secretary to that 
of vice-president and secretary, and R. 
S. Buddy and G. P. Crawford were pro 
moted from assistant secretaries to sec- 
retaries. 

The year 1925 was satisfactory for the 
Glens Falls, the annual Statement show- 
ing total assets of $15,111,030. Pre- 
miums of $8,218,028, were written with 
a 54.1% loss ratio and 41.4% expense 
ratio. After providing for an increase 
in unearned premium reserve of $541,- 
545 a net surplus of $279,453 was re- 
flected. 





A CORRECTION 


A. Duncan Reid and Harold Warner 
will hold the position of general at- 
torney of the Liverpool & London & 
Globe jointly. It was erroneously 
printed in THe Eastern UNDERWRITER 
last week that Mr. Reid and Mr. 
Warner would be joint United States 
attorneys of the Globe. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





B President 
meg ee a and Treas. 
A. H pee he —— _ 
Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
ef Newark, N. J. 
Organised 1855 
Statement January 1, 19% 


ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities .. 8,536,871.80 


Net Surplus.... 3,586,660.11 


Assets ...... .$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





THE 
GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organised 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 3,213,098.14 


Net Surplus. ... 1,260,934.06 


Assets ........$5,474,082.20 
Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 


Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 


A. H. Z 
ag ear Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organised 1854 


Statement January 1, 1925 


ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities —2,575,127.95 


Net Surplus.... 1,000,362.98 


Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 








John Kay, Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 


-q A. a Secretary 


er, 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1925 « 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 

Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
501,427.56 


Assets ........$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 
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Lloyds of London 
Can Be Sued Here 


CALLED IMPORTANT VICTORY 





Claim That Action Can Be Filed Only 
in Britain is Upset by Court 
of Appeals 





For the first time in history Lloyds of 
London are forced under the jurisdic- 
tion of a New York Court, according 
to a decision rendered Monday by the 
United States Circuit Court of Appeals, 
Second Circuit. 

Edith Bobe, a modiste, obtained a 
binder of Lloyds insurance from brokers 
in New York City. Ten days thereafter 
the jewelry insured under the binder 
was stolen and Lloyds denied liability. 
To avoid the expense of suing in Lon- 
don, Miss Bobe’s attorney, William Otis 
Badger Jr., brought an action in the 
Federal Court of New York and was 
met by a motion to dismiss from Lloyds 
appearing specially. In the application 
to dismiss Lloyds denied the authority 
of the Federal Court to try a case of 
this sort and made the distinction that 


while underwriters at Lloyds do an 
insurance business, Lloyds, London, 
never transact any insurance business 


but are purely a bureau of marine in- 
formation. 

In the District Court Lloyds were 
successful and dismissed the proceed- 
ing. The Circuit Court of Appeals, how- 
ever, now finds that this was error and 
reinstates the action against Lloyds and 
directs it to proceed in this jurisdiction. 
The opinion holds that Lloyds are do- 
ing business within the State of New 
York and are subject to the jurisdic- 
tion of the courts. That portion of the 
opinion which is decisive reads as fol- 
lows: 

Decisive Extract from Opinion 

“The statute of the State of New 
York specifying upon whom service may 
be made or requirement to designate a 
person upon whom service may be made 
are conditions which may be imposed 
upon the admission of foreign corpora- 
tions to do business within the State. 
Thereafter they are entitled to equal 
protection of the laws. Equal protec- 
tion would result from service upon the 
managing agent in the present case. 
Syndicates as unincorporated associa- 
tions which are within the jurisdiction 
of the State doing business therein 
through their treasurer, may be served 
with process through said treasurer. 
Since it appears that the method of ob- 
taining service upon them is set forth 
in section 13 of the General Associa- 
tions Law, it is proper to employ the 
prescribed method of service alike upon 
all associations within the jurisdiction. 
The corporation was within the State, 
doing business here, and acting through 
its managing agent as treasurer of the 
Syndicate. Service on him was as ef- 
fective as personal service upon an in- 
dividual treasurer within the State could 
have been. Service was lawfully made 
and it was error to enter the order here 
reviewed.” 

Miss Bobe, therefore, can go on and 
try her case in the Federal Court of 
New York upon the merits. This de- 
cision will probably be hailed by thou- 
sands of claimants against Lloyds who 
heretofore have been advised that 
Lloyds could only be sued at London. 
The court was told that Percey Gra- 
ham McKinnon, Chairman of Lloyds, 
had explained’ under oath the English 
method as follows: 
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“No underwriting member of Lloyds 
or syndicate of such underwriters is en- 
titled to style himself or themselves 
Lloyds, nor do they in fact do so.” 

Mr. Badger pointed out that the only 
contract signed in the case was signed 
in the name Lloyds, and that the agent 
who made the signature asserted his 
authority to do so. 

The opinion was written by Judge 
Manton and concurred in by Judge 
Rogers. Judge Learned Hand dissented. 

William Otis Badger, Jr., Paul D. 
Compton and Milo Otis Bennett ap- 
peared for Miss Bobe. Barry Wain- 
wright, Thacher & Symmers, Herbert 
Barry, James J. Symmers and Archi- 
bald C. Thacher of counsel, appeared 
for Lloyds. 





Sold On Blotters 


A small town agent called at 
the American’s advertising de- 
partment the other day and asked 
that he be sent some advertising 


matter. 

“What would you like?” in- 
quired Mr. Taylor. 

“A hundred small hand _ blot- 


ters,” returned the agent. 
“Yes—and what else?” 
“Hundred and fifty large hand 
blotters.” 
“Something else?” 
“’Bout fifty desk blotters. Put 
my name on all of ’em”—and he 
turned to go. 


“Isn’t there something else we 
can send you?” interposed Mr. 
Taylor, “we have——” 


“Can I have anything I want?” 
interrupted the agent. 
“Yes, [ guess so.” 


“Gimme some more blotters!” 











MAN ON FENCE IN BRONZE 


Judge A. I. Vorys, former superin- 
tendent of the Ohio Insurance Depart- 
ment and a director of the Ohio Farm- 
ers, at a recent meeting in LeRoy, O., 
of the agents of the company, presented 
to the agents of the Northeasten Ohio 
district a beautiful bronze statute of the 
Old Man on the Fence, which is the 
company’s trademark. It went to that 
district for having the best record in re- 
duced losses and increased premiums of 
the Ohio agents of the company in 1925. 

W. J. Dodge, representing the Ohio 
Farmers at Ravenna, O., accepted the 
state on behalf of the agents of his 
territory. 


$549,000,000 LOST IN 1924 


Established New World 
Matches 


That 
Record for Fire Losses; 


Chief Cause 


In 1924, property in the United States 
valued at $549,062,124 went up in smoke, 
according to a detailed report issued 
by The National Board of Fire Under- 
writers. The actually recorded destruc- 
tion tabulated by members of the 
Board’s Actuarial Bureau, amounted to 
$439,249,699, it is stated, to which is 
added the customary 25% to allow for 
unreported losses, the resultant total es- 
tablishing a new world record of waste 
by burning. It required a year to clas- 
sify and tabulate the million claims re- 
ceived by the Bureau. 

The chief cause of loss, it is shown, 
was “Matches-Smoking” with a debit 
of $30,281,840 which the Board calls a 
“strictly preventable” loss. Next came 
“Defective Chimneys and Flues” ($22,- 
746,308); “Stoves and Furnaces” ($21,- 
160,369); “Spontaneous Combustion” 
($17,037,454) ; “Sparks on Roofs” ($15,- 
052,140); “Electricity” ($14,579,757) and 
“Lightning” ($11,680,516). 

Among the states, New York suffered 
the heaviest loss with $55,640,325, the 
analysis discloses, while Illinois came 
next with $29,608,371, Pennsylvania, 
third, with $26,324,677, Massachusetts, 
fourth, with $24,399,902, California, fifth, 
with $24,256,143 and Texas, sixth, with 
$20,851,990. 


Year 


RULE IN NEW QUARTERS 

Rule & Sons, Inc., Los Angeles, are 
now in handsome new offices in the new 
Pacific Finance Building, South Hope 
Street, Los Angeles. Almost five floors 
are occupied, either by the insurance 
end of the Rule office or by the Pacific 
Finance Co. 


TWO ‘OFFICERS ILL 


Two officers of the North British & 
Mercantile are away from the office suf- 
fering from illness. They are Charles 
i. Case, assistant United States manag- 
er and also president of the Insurance 
Society of New York; and G. H. Batch- 
elder, assistant manager. 


CHICAGO AGENCY DISSOLVES 


The general agency of Childs, Young 
& Wood, of Chicago, which has’ been in 
existence eighteen years, dissolved on 
January 31 by mutual agreement. 
George W. Childs and Donald M. Wood, 
members of the agency, will form a new 
partnership. 


Working On Details 

of New Organization 
COOPERATIVE SPIRIT SHOWN 
Eastern Union and Non-Affiliated Com- 


panies Recognize Future of Busi- 
ness Demands Reforms 


Conferences are being held now every 
few days by fire insurance executives in- 
terested in the new organization which 
it is proposed shall be formed in the 
East to control the general practises of 
the business and to create a spirit of 
harmony among the companies. A most 
promising augury of success is that 
those companies not at present affiliated 
with the Eastern Union have responded 
most favorably to the general principles 
of the new plan and are bending every 
effort to work out details which shall 
prove acceptable to everyone concerned. 

That better co-operation and good- 
will among the companies is necessary 
is recognized on all sides. One of the 
outstanding faults of fire insurance in 
the Eastern States has been the desire 
to secure premium income at any cost. 
Those companies within the ranks of 
the Eastern Union have chafed at the 
freedom with which the non-affiliated 
companies operated until many of the 
former have overstepped the rules of 
the Union, contending that pressure of 
competition forced such steps. 

The proposals for a new organization 
of companies in the East cover prac- 
tically every problem touching com- 
panies and agents today. Commissions, 
loss adjustments, engineering depart- 
ments, rating service and a multitude of 
other things are being considered. 
Rapid progress toward the moment 
when these proposals will be sent to 
each company for endorsing signatures 
is being made because the Eastern 
Union and_ non-affiliated companies 
alike are making sincere efforts to co- 
operate. None denies the need for re- 
form. Time must be taken principally 
to work out details mutually satisfac- 
tory. 

Last week one of more conferences 
of non-Union companies were held to 
discuss the details of the plan and there 
was pronounced sentiment among the 
majority of these companies in favor of 
fully assisting in the effort to eliminate 
the outstanding abuses of fire insurance 
in the East. 





W. P. ZENNER DIES 
Walter P. Zenner, 
4 would have been 39 years old, and 
who for the past 18 years has been 
connected with the Buffalo Insurance 
Company in Buffalo, N. Y., died last , 
week at his home, Kenmore, N. Y., 
just north of Buffalo, after an ill- 
ness of five months. High blood pres- 
sure was thé cause of death. Mr. Zen- 
ner was born in Buffalo on February 
4, 1887, and was the son of Mr. and 
Mrs. John P. Zenner. His widow, 
Catherine Rathmann Zenner, is a sec- 
retary in the advertising department of 
the Buffalo Evening News. Besides his 
wife, the late Mr. Zenner also is sur- 
vived by his parents &’nd by five broth- 
ers, and two sisters. 


who on February 


_FRANK L. MINER DEAD 
Frank L. Miner, president of the Iowa 
National Fire, died this week at Des 
Moines, Iowa, at the age of sixty-five 
years. 
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ZERO HOURS 


When the mercury drops the fire losses climb. Forced 
drafts, defective flues, overheated stoves and chimneys 
and the use of anthracite substitutes are some of the 
contributing causes to zero weather losses. 


Most of these losses will recover a percentage of their 
value with fire insurance. But the charred, water 
soaked, ice encrusted ruins will do little to aid in the 
continuation of business that was housed within them. 


Use and Occupancy, Rent and Rental Value Insur- 
ance would prove their worth many times over to the 
owner or occupant whose place of business stands be- 
fore him a crystallized monument to lack of foresight. 


Susiness Insurance written in The Home Insurance 
Company of New York provides the protection of the 
Largest and Strongest Tire Insurance Company in 
America. | 
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Profits and Commissions-Rain 
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New York Standard Fire Insurance 
Policy Legally Interpreted 


By James M. H. Wallace 

James M. H. Wallace, of Shire and 
Jellinek, Buffalo, New York, counsel for 
many fire insurance companies in western 
New York State, gave a splendid legal 
interpretation of the New York Standard 
Fire Insurance Policy in a talk he made 
recently befor the Underwriters Associa- 
tion of Rochester, N. Y. At this meeting 
the local agents had as their guests to 
hear Mr. Wallace the Western New York 
Field Club, composed of special agents. 
Knowledge of the New York fire policy 
is so essential to every local agent and 
assured that THe EASTERN UNDERWRITER 
is printing Mr. Wallace’s paper in full, 
running it in several instalments. The 
first appears herewith and deals with the 
clauses on misrepresentation and value 
of property insured: 

The insurance contract is a contract 
of indemnity although it contains the 
words “does insure,” for on this ground 
of indemnity alone is the insurance con- 
tract justified from an economic stand- 
point and freed from the objections at- 
tached to gambling contracts. 

One of the most important clauses in 
the policy, as far as the company is con- 
cerned, is the condition that the policy 
shall be void if the insured has con- 
cealed or misrepresented any material 
fact or circumstance concerning the in- 
surance or the subject thereof, or in 
case of fraud or false swearing by 
the insured touching any matter relating 
to the insurance, whether before or 
after a loss. 

You all know that there is more liti- 
gation on this particular prohibition in 
the policy than on any other. It has 
been a frequent occurrence in the cases 
that we get and of course it must be 
borne in mind that we do not get losses 
until every effort has been made by the 
companies to fairly and fully adjust. I 
recall several cases within the past year, 
one of which I want to tell you about. 

There was a tailor shop in the City of 
Niagara Falls that was covered for $15,- 
000, that is, the stock was covered for 
that amount. The assured in his proofs 
of loss swore to something like $24,- 
000. The jury, after deliberation, brought 
in a verdict of $5,000. 

The question is now on appeal. It 
is our contention that the verdict itself 
is evidence of fraud on the part of the 
assured. 


Business Man Should Know Value of 
His Own Stock 


A man in business certainly ought to 
know the value of the contents of the 
stock he had and it seems inconceivable 
that a jury should put the loss at $5,000 
as against more than four times that 
amount, as claimed and sworn to by the 
assured in his proofs of loss and in the 
summons and complaint by the, assured. 

A little care on the part of the agent 


writing this policy would have saved the 
companies endless litigation in this mat- 
ter, for I am advised and am fully con- 
vinced, after the trial of one of these 
suits (there were several), that it was 
absolutely out of the question for the 
assured to have had any more stock in 
the premises than awarded him by the 
jury, and the agent who was fair to 
his companies would have investigated 
this loss to the extent at least of ascer- 
taining the true value of the property. 

The 18th Amendment which has been 
hailed with joy, I am sure by most of 
the representatives of the insurance com- 
panies, in that it has served the purpose 
of reforming many of the gentlemen 
present, has, in fact, been the cause of 
an increased number of fire losses and 
evidence of that is shown in the num- 
ber of losses where alcohol is used in 
the process of manufacture. 


SUBSTANTIAL GAINS MADE 








American Central of St. Louis Reflects 
Management in Figures of its 
Annual Statement 


B. G. Chapman, Jr., president and D. 
FE. Monroe, vice-president, in whose 
hands the general and underwriting 
management of the American Central of 
St. Louis is entrusted, are conserva- 
tively and consistently driving that 
company ahead in all departments, and 
are making the company motto—‘We 
Stand Upon The Merit of Our Years’— 
to mean a much to be desired standard 


of excellence in fire insurance agency 
ranks. 

The seventy-third annual statement 
of the American Central Insurance 


Company of St. Louis, as published in 
this issue, stands out as a reflection of 
sound management. In a period that 
was an extremely trying one in many 
respects, the Company experienced the 
most successful year in its history. 
Comparing 1925 with 1924, the gain 
in assets is $505,373 and in surplus $72,- 
518, and in reserve $458,601. The gain 
in fire premiums in 1925 over 1924 was 
$798,000, but by reason of continued re- 
trenchment in automobile underwriting, 
through which the Company has dis- 
continued that class in most of the 
large cities, its premiums from automo- 
bile business decreased $364,000, leaving 
a gain in total net premiums of $434,- 
000. The surrender of such a large 
amount of annual business, with a 
marked increase in term _ business, 
caused an increase in reserve exceed- 
ing the increase in net premiums. This 


resulted in an underwriting loss of 
$344,871 on an earned basis, which 
amount was more than offset by in- 


vestment gains. 

While the underwriting policy of the 
Company has been at all times conser- 
vative, it has liberally increased its 
capacity to correspond with its pre- 
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mium revenue, and thereby has greatly 
enlarged its agency usefulness and popu- 
larity as is proved by the following 
comparison of figures now and five 
years ago: 

Assets Reserve Surplus 
Dec. 31, 1925 $9,043,995 $4,973,973 $2,170,616 
Dec. 31, 1920 6,793,755 3,948,338 1,020,812 





Increase $2,250,240 $1,025,635 $1,149,804 





STEVENS AT HOME OFFICE 

Russell E. Stevens, New England 
general agent of the Royal Exchange 
and the Provident Fire & General, has 
been transferred to the New York of- 
fice. His successor at Boston will be 
Harold R. Hatch, who has had experi- 
ence in the Boston metropolitan depart- 
ments of the Hartford Fjre and the 
Great American and as field man in New 
England for the Rochester department 
of the Great American. 


STUDEBAKER PLAN DELAYED 
Attorney-General Ekern of Wisconsin 

Says Auto Dealers Violate Law by 

Participating in Insurance 

Attorney-General Herman L, Ekern of 
Wisconsin last week held that the Stude- 
baker automobile insurance plan as pro- 
posed for operation by the Home of New 
York was illegal because some of the 
transactions involved in getting the in- 
surance for the ultimate car owners were 
not done by licensed insurance agents 
but by auto dealers. Although the 
Home is licensed in Wisconsin Mr. 
Ekern holds that the auto dealers and 
finance company, who handle the appli- 
cations and premiums are not agents of 
the insurance company. Ekern’s edict is 
reported to have come as a surprise to 
many as officials of the Wisconsin insur- 
ance department and attorney-general’s 
department are said previously to have 
passed the Studebaker plan. 
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WINDSTORM INSURANCE 


Hil sudden and severe storm passes Prevention methods can be_ used 
on—leaving behind it seriously against fire or explosion, but Windstorm 
damaged property that should have been Insurance is the only means of protection 
protected by Windstorm Insurance. against the destruction caused by the un- 


expected storm. 
Reports from all parts of the country 


show that no section is immune. A wind- Agents realizing the importance of 
storm may strike and damage the large this hazard, should not fail to include 
factory building or the humble dwelling Windstorm Insurance for the “complete 
with equal ease. protection” of their clients. 
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Asks Agents to Use 
Brokerage Departments 


HOW THEY CAN BE OF SERVICE 


fF. H. W. Kynes of Fireman’s Fund Says 
Country Business Controlled in 
N. Y. City Can Be Secured 





How the brokerage service depart- 
ment of a fire company located in a 
large city can be of excellent service to 


local agents is explained by F. H. W. 
Kynes, manager of the New York 
Agency Brokerage Department of the 


Fireman’s Fund in that company’s latest 
issue Of the “Record.” Companies main- 
tain brokerage department to assist 
local agents in participating in business 
located in their home towns, but con- 
trolled by big city brokers. Mr. Kynes 
asks local agents to use the facilities of 
the New York office. Here is what he 
has to say about the service: 

“We in the agency brokerage depart- 
ment in New York City, striving as we 
are daily to further the interest of the 
company, wonder sometimes whether 
the task we are endeavoring to.accom- 
plish is fully understood by our agents 
and also by our co-workers in the com- 
pany itself. 

“The agency brokerage department is 
ina unique position employed as it is by 
the company and working to develop 
business for it and its agents, and at the 
same time being a direct representative 
of the broker. 


Large Number of Contracts 


“Brokers in New York City, with 
which this department does business, 
now number close to two hundred, and 
these brokers look to us to represent 
them and to present their problems in an 
intelligent way to the company and its 
agents. On an average of fifteen to 
twenty-five calls are made daily to 
brokers’ offices by the manager of the 
agency brokerage department, and this 
personal contact has developed many 
friends. There are a number of brokers 
who because of this personal solicitation 
and on account of the intelligent service 
rendered (we pride ourselves on the lat- 
ter), give a large volume of their out- 
of-town business to this department. We 
know of several that give us all their 
business, both out-of-town and local. 

“In short, the agency brokerage depart- 
ment is the hand-shake between broker, 
company and agent. 

“To those agents and others who are 
not fully acquainted with the functions 
of the department we would explain that 
they are briefly: 

“First—General solicitation of broker- 
age business for company and agent. 

“Second Specific solicitation at re- 
quest of agent or special agent. 

“Third—Clearing of business for agents 
outside of their territory on which the 
agent acts as broker 

“It is the second phase of our work to 
which we draw particular attention at 
this time. It lies within the power of 
the agent to do much to supplement and 
assist in the work of the agency broker- 
age department, and many of our agents 
are doing their full share and are reap- 
ing the benefits. 

“If you as agent or special agent know 
of any risks in your territory controlled 
by New York City brokers will so ad- 
Vise this department it will be a real 
pleasure to solicit the business for you. 

f course we are not always successful 
for reasons that are obvious, but we have 
been successful in. so many cases as to 
warrant the effort. Largely through this 
method the department has increased its 
premium income abeout 200% during the 
last three years and the company’s agents 
have derived the benefit. 

All we ask in return is prompt and 
correct delivery of policies, as this is a 
service which we must render. 

“Of course the well recognized name 
Fireman’s Fund Insurance Company’ on 
our visiting card has much to do with 
dur success and also the unqualified sup- 
port we have received from the man- 
agement. 

“There is no limit to the service we are 


called upon to perform, all of which is at 
our agents’ disposal. 

“What we ask is that they will not 
overlook this little unit in New York City 
whick can be made such an important 
adjunct to their agencies.” 





PITTSBURGH CLUB MEETS 


Sixty of the 73 members of the newly 
formed Insurance Club of Pittsburgh 
met at the gathering held this week at 
the Hotel Henry in Pittsburgh. Francis 
S. Guthrie of Edwards, George & Co. 
was elected temporary chairman; and 
Albert E. McCloskey of Bair & Mc- 
Closkey, temporary secretary. These two 
members, together with Frank A. He- 
witt of Hoover & Diggs, as vice-presi- 
dent, are expected to be made officers 
of the club at the next meeting on Feb- 
ruary 9. The Insurance Club of Pitts- 
burgh is composed of fire and casualty 
agents who desire an organization which 
can be used to improve general insur- 
ance practices in Allegheny County. 





GEORGE D. SQUIRES DIES 


George D. Squires, former California 
insurance commissioner, died in San 
Francisco on Sunday, at the age of sev- 
enty-one years. 
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ENRIGHT IN INSURANCE 





Former Police Commissioner associated 
With Frederick C. Kruse in offices 
at 132 West 31st Street 
Richard F. 
tired as 


Enright, who recently re- 
police commissioner of New 
York after serving in that office a num- 
ber of years under former Mayor Hy- 
lan, and who has a wide circle of 
friends, has gone into the insurance bus- 
iness. Under the name of Richard E. 
Enright, Inc., he is opening an 
at 132 West 3lst Street. 

Associated with Mr. Enright is Fred- 
erick C. Kruse, who is vice-president 
and secretary of the corporation. 


office 


AGAINST HASTY PAYMENTS 


The executive committee of the Na- 


tional Board of Fire Underwriters, on 
recommendation of the committee on 
adjustments, last week approved the 


principle that the hasty payment of fire 
losses, especially where the honesty of 
the claim is disputed, is bad for the 
business and should be discouraged. A 
questionnaire will be sent to all the 
companies to get their views of this 
general subject. 
DIRECTORS RE- ELECTED 

At a meeting of stockholders of the 
American of Newark held at the home 
office on February 1, the following direc- 
tors whose terms had expired, were 
elected for a term of three years: Henry 
G. Atha, J. William Clark, John O. H. 
Pitney, and William E. Stewart. 











year. 


true course. 


touch. 
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Up Anchor! 


We have jumped into 1926 all optimism. Everyone is 
talking prosperity. Indications point to a happy business 


But in the midst of our jubilation, can we afford just to 
sit around and gloat over it? The man who floats along 
with the flood tide of better times never will get as far as 
the skipper who knows when to hoist his sails and lay a 


Perhaps you need new rigging. Maybe your compass 
wants checking. The American Eagle Special Agent will 
be glad to give service along any line in his power. Get in 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNCST STURM, CHaipman of THe Boaro. 
PAUL L.HAID, Presivenr.. 


CASH CAPITAL ‘ONE MILLION DOLLARS 


SAN FRANCISCO 
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Garage Keeper’s 
Liability Coverage 


LEGAL LIABILITY PROTECTION 


Fire, Theft, Collision and Explosion In- 
surance Against Cars in Garage 
Owners’ Custody 





A form of automobile insurance that 
is growing in popularity is garage 
keeper’s liability coverage which pro- 
tects garage owners from loss of cars 
by fire, theft, collision and explosion. 
This is a type of insurance that local 
agents have not handled to a great ex- 
tent and which should be 
their schedules. The 


included on 
Aetna Ins. Co. of 
Hartford recently issued a circular de- 
scribing this form of protection and giv- 
ing particulars of the coverage. 
ing is this circular in full: 
The company is now prepared to pro- 
tect garage keepers against legal lia- 
bility for loss as defined below occur- 
ring to automobiles, tractors, or bodies, 
the property of others, kept for storage, 
repairs, or safe-keeping in the custody 
of the assured while such property is in 
the premises of the assured, or while 
temporarily removed for testing in con- 
nection with 


Follow- 


repairs, or calling for or 
delivering. 

The regular automobile policy will be 
used with an endorsement furnished by 
the company which outlines the condi- 
tions under which such coverage is 
granted and states that the perils in- 
expunged and the following substituted 
therefor :—(A) fire; (B) theft; (C) ex- 
(except explosion of tires). 
When collision coverage is also desired, 
a second endorsement will be attached, 
stating that the perils insured against 
are (A), (B), (C), as above, and (D) 
accidental collision or upset. $100 de- 
ductible collision is the only collision 
coverage offered. 


plosion 


What Policy Provides 


Under this contract 
not be liable for 

(a) Theft, unless such theft is of an 
entire automobile, tractor or body. 

(b) Loss of or damage to robes, wear- 
ing apparel, personal effects, or mer- 
chandise of any description, whether the 
automobile in which they are contained 
is stolen or damaged or not. 

(c) Loss of or damage to any auto- 
mobile, tractor or body owned by the 
assured or his family or employees, or 
by members of the firm, if the assured 
be a copartnership, or by officers or 
directors of the corporation if the as- 
sured be a corporation. 

(d) Any claim, if at the time of the 
loss or damage in connection with which 
such claim is made, there shall be any 
other insurance, whether valid or not, 
covering the Assured’s legal liability 
therefor. 

Neither does this form cover any lia- 
bility of others assumed by the assured 
under any contract or agreement, oral 
or written, nor liability for failure to 
properly perform a contract obligation. 


, the company will 


The annual premiums for garage keeper’s 
liability coverage are as follows: 
: § 
~~ » 
°o 3.5 a 
Ey 5 g b> sad af 3 
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age E a's 8 Bess 
200.4 423 Kak Oued 
25 $10,000 $60 $50 
50 15,000 70 63 
75 20,000 80 75 
100 25,000 90 88 
150 35,000 110 113 
200 45,000 130 138 
300 65,000 170 188 
500 and over 100,000 240 250 
To determine the correct premium, 








used by the station announcers while 
commercial advertisers are employing 
ascertain the maximum number of cars 
which the assured’s garage will hold and 
take the premium opposite the next 
higher number of cars in the first column 
above. If the corresponding figure under 
limit of maximum liability (second 
column) does not give sufficient cover- 
age, then choose the desired figure under 
limit of maximum liability and charge 
the pre mium opposite. No reduction in 
premium will be allowed for a lower limit 
of maximum liability than provided 
above. 


BLUE GOOSE NEWS 


The annual beefsteak dinner of the 
New York City Pond is being held at 
the Elks’ Club, 1048 Broad St., Newark, 
Monday, February 8, at 6 P. M. The 
Ohio Pond held a dinner dance at the 
Neil House, Columbus, on Monday 


evening, February 1. A joint meeting 
of the Chesapeake and Virginia Ponds 
was held at the Washington Hotel, 
Washington, D. C., on Monday evening, 
February 1. 


LUNCHEON TO R. L. CLARK 





Insurance 


Men’ Honor 
Popular America Fore Advertising 


Newspaper 


Manager Who Is Now With 
WEAF 
About twenty insurance newspaper 


men gave Roosevelt L. Clark, who re- 
signed as advertising manager of the 
America Fore companies this week, a 
luncheon last Friday at the Drug & 
Chemical Club. Mr. Clark is now en- 
gaged with Broadcasting Station WEAK 
of the American Telephone & Tele- 
graph Company in the advertising de- 
partment and has charge of the material 
used by the Station announcers while 
commercial advertisers are employing 


“In the elder days of Art, 
Builders wrought with greatest care 
Each minute and unseen part; 


we ad 


“Let us do our work as well, 
Both the unseen and the seen; 


eo 


‘‘Build today, then, strong and sure, 
With a firm and ample base; 

So ascending and secure, 

Shall tomorrow find its place.’’ 






(Longfellow, ‘The Builders’’) 


Che 





the facilities of WEAF by putting on 
their entertainment features. 

During the luncheon’ those present 
rose and paid a silent tribute to the 
memory of John Buchanan of Boston, 
veteran insurance executive and news. 
paperman of that city, who died sud- 
denly last Wednesday. A fitting mem- 


orial was prepared and sent to his 
widow. 

The American Agency Bulletin, In- 
surance Field, National Underwriter, 


Weekly Underwriter, Insurance Advo- 
cate, Credit Monthly, Spectator, Insur- 
ance Press, Journal of Commerce, and 
Tue EasterN UNDERWRITER were repre- 
sented at Mr. Clark’s luncheon. 





STOCK INCREASE VOTED 

Stockholders of the Providence Wash- 
ington last week approved the recom- 
mendation of the board of directors 
that the capital of the company be in- 
creased from $2,000,000 to $3,000,000 by 
the transfer of $1,000,000 from surplus 
to capital account. 
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founded and 
builded on the 


Rock of Insurance 


understanding and cooperation 


endureth, and _ provideth 


abundantly for the 
builders 
kin” —(Experience.) 


and _ their 


In many ways : 


we are able to 


help our agents 
build—build 


well and 
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OF 
NEW YORK 


7PP Poses 


Ist Workman: 






—“Laying Bricks.” 
Ss) 2nd Workman:—* Workin’ eight hours 
a day.” 


3rd Workman:—“I am helping to build 
a cathedral.” 
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Test Improvements 
In Sprinkler Systems 


REPORT TO BE ISSUED SOON 





Underwriters’ Laboratories Conducts In- 
vestigation of Efficiency of Sprinkler 
Protection 





Extensive tests with automatic sprink- 
ler systems, conducted by the Under- 
writers’ Laboratories of Chicago and 
New York for the purpose of finding 
out if present rules governing installa- 
tion should be altered to provide better 
protection than heretofore, have been 
concluded, it is announced in the annual 
report of the Laboratories for the year 
1925 now issued. A report on the re- 
sults of the investigation is expected 
to be ready early this year, and will deal 
with the relation of pipe sizes to the 
flow of water, the quantity of water 
discharged at various pressures, the pro- 
tection afforded various types of ceiling 
construction by sprinklers at various 
rates of flow, and the spacing and dis- 
tribution of water with reference to floor 
coverage. 

In addition to this special investiga- 
tion, about 5,000 automatic sprinklers 
taken from equipments throughout the 
country were tested during last year 
and reported upon to the interested in- 
surance inspection departments, the as- 
sured, and the manufacturers, the cost 
being borne in most cases by the par- 
ticular manufacturer. 
the hydraulic department of the Labora- 
tories during the yast year, the report 
says in part: 

“The Hydraulic Division has been en- 
gaged in work on three separate and 
more or less distinct groups of devices: 
Fire main equipment, sprinklers and re- 
lated apparatus, and chemical apparatus. 
The first group comprises fire pumps, 
gasoline controllers, fire pump control- 
lers, cast iron pipe for underground serv- 
ice and pipe fittings, hydrants, valves of 
the gate, check and hose types, and indi- 
cator posts; the second group embraces 
automatic sprinklers, dry pipe and alarm 
valves, accelerators and exhausters in- 
tended to speed up the operation of dry 
pipe valves, and sprinkler supervisory 
systems and devices; in the third group 
are foam system units, foam tanks, and 
wheeled chemical extinguishers. 

“The fire pumps investigated have all 
been of the centrifugel type, inasmuch 
as pumps of this type have largely super- 
seded those driven by steam. A com- 
paratively recent development has been 
the use of gasoline engines for driving 
centrifugel fire pumps, particularly in 
more or less isolated locations where 
other sources of power such as steam 
and electricity are not available. 

“Considerable work has been done in 
the investigation of cast-iron pipe for 
underground water mains, involving con- 
sideration of the chemical and physical 
properties of the raw materials entering 
into the pipe and of the iron in the 
finished pipe, tests of the strength of 
the pipe, and tests of the electrical re- 
sistance of the joints and of their 
strength, 

“Investigations are now under way 
covering three automatic sprinkler super- 
visory systems, one of which is about 
to culminate in a favorable report. The 
other two have not yet progressed far 
enough to clearly indicate the probable 
nature of their outcome. 

Chemical Extinguishers 

“The use of chemical extinguishers of 
the foam type is steadily growing, es- 
pecially for hazardous situations involv- 
ing the use of highly inflammable com- 
Pounds subject to flashing at ordinary 
temperatures and giving off inflammable 
vapors forming explosive mixtures, these 
Situations presenting a severe fire hazard. 
The foam system units referred to are 
intended for use in connection with 
foam fire extinguishing systems on large 
tanks used for the storage of inflammable 
liquids in oil refineries and similar prop- 
erties, where large quantities of oils are 


On the work of . 


handled. The foam tank has been de- 
veloped for use in-connection with what 
are known as “dip tanks,” used exten- 
sively in automobile manufacturing es- 
tablishments and other manufacturing 
properties where parts are dipped either 
for cleaning purposes or for giving them 
a protective coating such as paint, japan, 
or varnish. The chemical extinguishers 
on wheels, of the foam type, are in- 
tended for use where portable devices 
are needed. 

“Extensive tests have been conducted 
for one manufacturer on wheeled chem- 
ical extinguishers of both the foam and 
the anti-freeze types, and there has been 
considerable work done in the investi- 
gation of foam tanks and foam system 
units. 

“There has been an increase of 22 per 
cent. in the number of reports leading 
to the listing of devices as standard as 
the result of investigation by the Hy- 
draulic Department, while the number of 
reports rendered showing features ad- 
versely criticised or open to question on 
devices examined and tested has some- 
what exceeded that of the previous year.” 





SECURITY OFFICERS ADVANCED 





W. Perdue 


President; 


Johnson Elected Vice- 
William A. Thomson 


Is Secretary-Treasurer 


At a meeting of the board of direc- 
tors of the Security of New Haven held 
January 27, W. Perdue Johnson was 
elected a vice-president and William 
A. Thomson was elected secretary and 
treasurer. Mr. Johnson, prior to 1906, 
was with the Southern department of 
the Queen at Atlanta. He came with 
the Security as an examiner and was 
afterwards special agent in Kentucky 
and Tennessee. He was elected assist- 
tant secretary in 1920, in charge of the 
underwriting in the southern, South- 
western, and Pacific Coast departments. 
In 1924 he was elected secretary. 


Mr. Thomson came with the com- 
pany as a clerk in 1898 and soon after 
was appointed cashier. He was made 
manager of the loss department. in 


1906 and was elected treasurer in 1918, 
since which time he has acted as as- 
sistant to President Alling in the in- 
vestment affairs of the company. 


Years Ago 


THE DECLARATION OF INDE- 
PENDENCE and the Signature of JOHN 


HANCOCK 


inscribed on that Momentous 


Day—July 4, 1776—will live through the 


Ages. 


Any American, or 


anyone interested in 


America, can get a faithful facsimile copy of 
the Declaration—which contains the famous 
John Hancock signature and those of Fifty- 
Five other Immortal Americans who took their 
lives in their hands and pledged their fortunes 
to the Independence of the Colonies. 


Write for a copy to the John Hancock 


Mutual Life 


Insurance 


Company, Inquiry 


Bureau, 197 Clarendon St., Boston, Mass. 


A splendid reminder of early struggles, to 
be framed and placed where all may behold it. 


A Strong Company 
Over Sixty Years in 
Business. Liberal as 
to Contract. Safe and 
Secure in Every Way. 


The Hartford Fire Insurance Co. was 
so much impressed with a follow through 
sales proposition announced to agents 
of the Phoenix Mutual Life that it re- 
produced the chart of the Phoenix Mu- 
tual explaining the proposition. 


Wetanirce 
ta a 


LiFe INSURANCE COMPANY 


oF Doston, MASSACHUSETTS 





William A. Benton, Ohio Farmers’ 
agent at Williamsport, Pa., has one of 
the Ohio Farmers’ transparent signs on 
the windshield of his automobile, which 
he uses for business purposes, and finds 
the sign an excellent aid. 
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GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


KAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 


of London, England 


Underwriting Service Throughout The United States 
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Sine “Hidden Risks” 
Described in Folder 


COAST MAN HAS CLEVER IDEA 





Hazards Shown Assured So That He 
WIl Protect Himself Against Them 
In Time 
Out on the Pacific Coast an insurance 
agency has prepared a series of folders 
which go to the assured to stimulate his 
interest in insurance. One bears the 
clever title “Hidden Risks,” calling at- 
tention to contingencies knowledge of 
which should be given to property own- 
ers before they later find they have not 

been covered. 

Some examples of hidden risks fol- 
low: 

1 local department store was recently 
obliged to pay a judgment of $20,000 for 
injuries inflicted by an employee's automo- 
bile while being used for store business. 
They in turn could not recover from their 
insurance company and were obliged to 
stand the loss themselves. Can we avoid 
the danger of such “hidden risks’? 

Yes. Your liability insurance should 
not only cover employees’ cars but be 
so worded that no accident could hap- 
pen which would leave you unprotected. 

My automobile liability policy contains 
limits of $5,000 and $10,000, If in one acci- 
dent I injured two persons who sued and 
obtained verdicts against me, one for 
$8,000 and one for $2,000 would insurance 
company pay the total thereof, namely: 
$10,000 ? 

No. Insurance company would be 
liable for $7,000 only. The limit for one 
person being $5,000, it would accord- 
ingly pay $5,000 of the $8,000 judgment 
and entire amount of the $2,000 judg- 
ment. 

Should we submit lease of our business 
premises to our insurance broker for re- 
views 

Yes, since many leases contain cove- 
nants which provide that the duty of 
protecting the property against certain 
hazards devolves upon the tenant. Fail- 
ure to negotiate proper insurance to 
cover such hazards may subject tenant 
to severe loss. 

My wife is named the beneficiary under 
my life insurance policies. Does that prop- 
erly protect our children? 

We have experienced brokers who are 
responsible for all our insurance matters. 
Would an insurance audit indicate lack of 
confidence in their ability? 

No. An audit of your insurance does 
not reflect on your brokers any more 
than an audit of your books reflects on 
vour bookeeping department. 


NAMES GENERAL AGENTS 

The London Assurance has appointed 
Jerome A. Wilkinson & Cowan of At 
lanta, Ga., as general agents of the com 
pany for Georgia, Alabama and South 
Carolina. This agency is one of the 
leading firms in the south and also 
writes fire risks for the Boston, Old 
Colony, Camden, Providence Washing 
ton and the Eastern Underwriters 
agency of the Camden. 


HAROLD T. PHINNEY PROMOTED 


Harold T. Phinney has been made an 
assistant secretary of the Providence 
Washington. He has been with the 
company since 1908, with the exception 
of two years spent overseas during the 
war, and was for five years special 
agent in New York State prior to 
March, 1925, with headquarters in 
Syracuse. At that time he was called 
to the home office in Providence, R. I. 


NORFOLK AGENTS MEET 


At the January meeting of the Nor- 
folk Association of Fire Underwriters 
the following officers were elected: Cal 
vert R. Day, president; A. Gordon 
Stephenson, vice-president; T. W. 
Ifenderson, Jr., secretary. Rufus Parks, 
Clarence A. Woodard, W. R. Howard 
and the three officers constitute the 


board of directors. 








ILL-CONSIDERED LEGISLATION 
“Saturday Evening Post” Objects to 
Reprisal Bill Aimed at British In- 
surance Companies 

In discussing the bill in the Massachu- 
setts Senate requiring the commissioner 
of insurance to furnish a list of the 
jritish insurance companies doing bus- 
ifess in that state and the amount of 
premiums paid to them during the past 
five years, an act of reprisal because of 
high rubber prices, for which an alleged 
sritish monopoly is declared by some to 
be responsible, the “Saturday Evening 
Post” in its issue of January 30 said in 
part: 

“Much ill-considered legislation has 
at one time and another been originated 
under the golden dome of the statehouse 
which sits on Beacon Hill in Boston. A 
current example is‘a bill introduced into 
the Massachusetts Senate requiring the 
commissioner of insurance to furnish a 
list of the British insurance companies 
doing business in that state and the 
amount of premums paid to them during 
the past five years. The avowed pur- 
pose of the bill is to induce Massachu- 
setts people to cancel their business with 
these companies as an act of reprisal for 
the high prices which are being exacted 
from us by the British rubber mono- 
opoly.” 

WIN FRAUD CASE 
Jury Holds Renna’ Claim Was 
Not Presented at First as 
Result of Mistake 


The trial of twenty-two actions 
brought against insurance companies by 
the Crown Shirt Band Co., Inc., a New 
York manufacturing corporation on 
Bleecker Street, New York City, which 
proceeded before Justice George L. 
Genung and a jury in the first district 
municipal court, Manhattan, last week, 
ended on Friday with a verdict in favor 
of the defendant insurance companies. 

The actions were brought to recover 
the sum of approximately $7,500 for an 
alleged loss to a stock of finished shirt 
bands on June 13, 1924, at the Bleecker 
Street address. The insurance com- 
panies defended on the ground that the 
policies were voided because the in- 
sured had fraudulently exaggerated the 
loss. 

On the trial, it appeared that imme- 
diately after the fire, the insured had, 
through his adjusters, filed the usual un- 
sworn inventory, in which it showed 
the value of the destroyed stock to be 
over $21,000. The issues were closely 
contested, the companies claiming that 
the insured, by furnishing the first in- 
ventory, through its adjusters, had pre 
sented a fraudulent claim and the in- 
sured, with equal vigor, asserting that 
there had been merely a mistake on 
its part and that, in any event, the final 
sworn proofs of loss had stated the 
true amount. The companies were rep- 
resented by Fox, Weller & Wintner, 
Hugo Wintner being trial counsel for 
the defendants. 


NEW PHILADELPHIA OFFICE 

The Pennsylvania Fire 
uptown office in 
known as the 
Special Agent 
charge. 


has opened an 
Philadelphia to be 
Broad Street office, with 

John S. Mathews in 





217TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
_ PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts, 
San Francisco, Cal. 








WALTER CARTER’S CONDITION 


Walter Carter, United States attorney 
of the Royal, who has been ill with ty- 
phoid fever, is reported to be well on 
the road to recovery. His temperature is 
again normal, and no complications have 
set in. 


B. G. RUMSEY WITH SUN 


3enjamin G. Rumsey has been ap- 
pointed to supervise the underwriting 
and service work in connection with 
sprinklered risks and public utility prop- 
erties for the Sun Insurance Office, with 
headquarters in New York City. Mr. 
Rumsey has had several years of engin- 
eering and underwriting service work. 


OHIO FARMERS IN “ARIZONA 


The Ohio Farmers has entered Ari- 
zona tor automobile insurance lines only. 


THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
end is in the conservatism of its man- 
pees and the management of THE 
‘OVER is an absolute assurance of 

me ‘sone of its policy. 


CHARLES W. HIGLEY, President 


eatin sy Arr Vice-President 
J. G. HOLLMAN, Secy. 
Ae GIBERSOM Treasurer 
F. E. SAMMONS, "Asst. Secy. 
A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Ine., General Agents 
Metropolitan District 
81 JOHN STREET 





















NEW YORK 
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Brevoort 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 





E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 

















INSURANCE 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 














Reliable Connections 


WANTED 


American Equitable Assurance 
Company of New York 
Metropolitan Assurance Under- 
writers of New York 
New York Fire Insurance Co. 
Incorporated 1832 


Large Capacity on 
Fire, Tornado, Use and Occupancy 
and Allied Lines 
Losses Paid in Allied Companies 
Since Organization— 


Over $25,000,000 
Apply to 


HOME OFFICE 
92 William Street New York 




















ANTHONY MATRE, President 








NAPOLEON PICARD, Secretary-Treasurer 


LICENSED IN 


Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, 
Minnesota, Missouri, Montana, Nevada, New Hamp- 
shire, New Jersey, New York, North Carolina, Ohio, 
Pennsylvania, 


Maryland, Massachusetts, Michigan, 


South Carolina, Tennessee, 
West Virginia, Wisconsi 


MARQUETTE 
NATIONAL 


Texas, 


FIRE INSURANCE COMPANY 
pies EXCHANGE 


CHICAGO 
A good company for good agents. 


Assets Over Two Million Dollars. 
Under Same Management THE GREAT WESTERN FIRE 
INSURANCE CO.—A Reinsurance Co.—Capital $400,000. 

















REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORPORATION 
of New York 


UNION RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Administrative Offices, 115 Broad Street, Hartford, Conn. 
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Another Survey of 
Wholesale Insurance 


OUTCOME OF MEETING HERE 





New Committee of Agents, Fire and 
Casualty Companies Approved at 
Dinner Conference 





Thomas C. Moffatt, of Newark, past 
president of the National Association of 
Insurance Agents, arranged an informal 


dinner conference, held last Thursday at 
the Hotel Astor in this city, at which 
leading men in the insurance business 
went over the subject of wholesale in- 
surance. Mr. Moffatt was last year 
appointed chairman of an agents’ com- 
mittee to go into the matter of whole- 
sale insurance with all parties in in- 
terest. 

Present at this meeting in addition 
to Mr. Moffatt were: Wilfred Kurth 
of New York, vice-president of the 
Home and president of the National 
Board of Fire Underwriters; A. Duncan 
Reid of Newark, N. J., president of the 
Globe Indemnity; George G. Bulkley of 
Springfield, president of the Spring- 
feld Fire and Marine and chairman of 
the executive committee of the National 
Board; Edson S. Lott of New York, 
president of the United States Casualty ; 
Frederick C. White of Hartford, vice- 
president of the Hartford Fire and presi- 
dent of the National Automobile Under- 
writers Conference; Norman R. Moray 
of Hartford, vice-president and gen- 
eral manager of the Hartford Accident 
and Indemnity; Harold Warner of New 
York, United States Manager of the 
Liverpool and London and Globe; R. J. 
Sullivan of Hartford, secretary of the 
Travelers Indemnity. 

Sheldon Catlin of Philadelphia, vice- 
president of the Insurance Company of 
North America; Willard L. Case of 
Philadelphia, vice-president of the In- 
dependence Indemnity; W. E. Mallalieu 
of New York, general manager of the 
National Board; G, F. Michelbacher of 
New York, secretary of the National 
Bureau of Casualty and Surety Under- 
writers; Howard De Mott of New 
York, general manager of the National 
Automobile Underwriters Conference; 
George E. ‘Turner of Chicago, manager 
and general counsel of Casualty Inform- 
ation Clearing House; Frank L. Gard- 
ner of Poughkeepsie, N. Y., chairman of 
the executive committee of the Na- 
tional Association, and Walter H. Ben- 
nett, secretary of the National Asso- 
ciation. 

Mr. Moffatt opened the discussion 
with a comprehensive statement con- 
cerning wholesale insurance generally 
and automobile covers particularly. A 
frank and free discussion followed. 
Each person present expressed his 
views and a number of valuable ideas 
and plans were presented and discussed. 
The meeting expressed a unanimous de- 
sire to go into the several questions in- 
volved in the matter in order to obtain, 
if possible, the correct answer of insur- 
ance to modern demands. 

A complete survey of every problem 
of insurance arising out of the owner- 
ship of a motor vehicle was recognized 
as necessary. It was then unanimously 
decided that this survey should be 
undertaken at once by a committee rep- 
resenting the fire companies, the casual- 
ty companies and the agents. It was 
agreed that this committee should be 
composed of representatives of these 
three interests. The National Automo- 
bile Underwriters Conference will be re- 
quested to designate three members, 
the National Bureau of Casualty and 
Surety Underwriters three, and the 
agents three. 





DOG MUTUAL ASSESSMENT 


An assessment against a Detroit 
holder of a dog insurance policy in 
Lloyds National Underwriters of Peo- 
"lo, Ill, is the latest basis for a com- 
Plaint to the Michigan insurance de- 
partment against a Lloyds carrier. 


MAYOR’S NEW COMMITTEE 





Kurth, Marsh, Lane, Ecker and Roose- 
velt to Study Catastrophe Hazards 
For the City 





Mayor Walker of New York, has in- 
vited thirty-seven prominent citizens to 
become members of a committee to be 
called the New York Committee on 
Hazards and Emergencies, the chairman 
of which will be Dr. Louis |. Harris, 
Health Commissioner, 

Insurance men on the committee are 
Wilfred Kurth, president of the National 
Board of Fire Underwriters; O. E. Lane, 
president of the Niagara Fire; Franklin 
D. Roosevelt, vice-president, Fidelity & 
Deposit; Henry W. Marsh, Marsh & 
McLennan, and Frederick H. Ecker, 
vice-president, Metropolitan Life. 

The committee will hold the first 
meeting at the Bankers’ Club, February 
16, when it will be addressed by Dr. 
Hollis Godfrey, president of the En- 
gineering-Economics Foundation, which 
since the war has concentrated on re- 
search into hazards and emergencies in 
modern cities and has made particular 
study of earthquakes. 

In discussing the Bankers’ Club meet- 
ing Mayor Walker said in part: “Sub- 
committees on public service, medical 
service, health service and public rela- 
tions—all in their relations to hazard and 
emergency—will be formed after the 
organization of the central committee is 
complete. The personnel of these sub- 
committees will be drawn from men en- 
gaged in the special fields named. Other 
sub-committees will be formed as the 
work goes forward.” 





JOHN BUCHANAN DEAD 





Popular Boston Newspaper Man Bio- 
grapher and Confidant of Many 
Underwriters. 





John Buchanan, veteran Boston news- 
paper man, confidant of many people, 
and biographer of many more, is dead. 
For many years he had been associated 
with the Boston “Globe,” and recently 
it was announced that he would run an 
insurance department in the Boston 
“Transcript.” Through the John Buch- 
anan advertising agency he handled a 
number of accounts and some companies 
with which he had a connection were 
the John Hancock Mutual Life and the 
Columbian National. He also had bank- 
ers as clients and during the war 
handled the publicity for the Bethlehem 
Shipbuilding Corporation, the Boston 
Red Cross drive and other activities. 

Two of Mr. Buchanan’s daughters 
were educated abroad. 

He was president of the Massachusetts 
Plate Glass Insurance Co. and a director 
of the Citizens’ Mutual Fire Insurance 
Co. He belonged to numerous clubs in 
Boston. 

Everybody liked him—and he liked 
everybody worth liking. His death is a 
distinct loss to the insurance newspaper 
fraternity. 





AMERICAN’S 1925 FIGURES 


The American of Newark, one of the 
oldest fire companies in the East, pre- 
sents its eighteenth annual statement 
showing an excellent financial position. 
The figures exhibited a gain of over 
$1,000,000 in assets, which now total 
$23,278,309. Its business continued to 
broaden during 1925 and as a result the 
unearned premium reserve is increased 
$1,290,903 to $13,356,051. After reserv- 
ing $1,756,575 for losses in process of ad- 
justment and $575,823 for other liabili- 
ties the American has a net surplus be- 
yond all liabilities of $4,089,259, which 
with its capital of $3,500,000 gives a sur- 
plus to policyholders of $7,589,259. 





The digest of Texas insurance laws 
for 1925 has been released by Jno. M. 
Scott, Commissioner of Insurance, in 
that state. 


Fireman’s Fund Shows $5,000,000 


Increase in Assets Over 1924 
Assets of the Fireman’s Fund of San 
Francisco increased $5,000,000 during 
1925, going to over $30,000,000 compared 
with $25,000,000 a year ago. Policy- 
holders’ surplus increased from $7,500,- 
000 at the close of 1924 to $10,700,000. 
Three millions of the $5,000,000 increase 
in assets was due to an increase in the 
capital stock and surplus. In his annual 


report President Levison said that the 
aggregate fire premiums amount to $19,- 
600,000 against $17,700,000 in 1924. Marine 
business has not improved as much as 
was expected. 





Lawrence C. Lockley of the University 
of California, has written and copy- 
righted a new pamphlet bearing the title, 
“Direct Mail Advertising For Life In- 
surance,” 








PROVIDENT 


Fire Insurance Company 
83 Maiden Lane 
NEW YORK 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








FRANK & DUBOIS, United States Managers. 
FRANK B. MARTIN, Asst. Manager. 





THE YORKSHIRE 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION 
U. S. BRANCH, 12 Gold Street, New York 


Assets, $3,008,963.36 Liabilities, $1,625,185.05 Surplus, $1,383,778.31 
DEPARTMENT MANAGERS: 
METROPOLITAN  ..cccccccccccccce Willard S. Brown & Co.........00 New York, N. Y. 
iy slo Ho). po en San Francisco, Cal. 
CAROLINA-VIRGINIA .........+- BERG TE) Os cb cxsceédueacaande Greensboro, N. C. 
SOUPEEASE EI cccccccescsscees ee RUM ccusaicncvcecdscadana Atlanta, Ga. 
LA. & MISSISSIPPI........ccccece TG TE i acatbdacdaddcsidénecs New Orleans, La. 


INSURANCE CO., LTD. 
OF YORK, ENGLAND 


Established 1824 
INSURANCE 


ERNEST B. BOYD, Underwriting Mgr. 
WALLACE KELLY, Branch Secretary. 














Capital $500,000 





AMERICAN UNION 
Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. Vreeland, President 


FIRE INSURANCE AND ALL ALLIED LINES 





Surplus $700,000 











“A RECORD OF HONORABLE CONDUCT OF 
AN HONORABLE BUSINESS” 
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Jumrance Company, 


of WatertowuN. 4: 














CAPITAL PAID IN. 


NET SURPLUS 
CONTINGENT RESERVE FUND . 
ASSETS 


H. A. Smith, President 
F. D. Layton, Vice-President , 








National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 
RESERVE FOR ALL LIABILITIES 


TOTAL SURPLUS TO POLICYHOLDERS 


S. T. Maxwell, 
B. Roulet, Ass’t Secretary ® B. Seymour, Treasurer 
. F. Cowee, Ass’t Secretary ‘| 


Co reccccrcccsecccoessrcanceoce 36,044,151.77 
eC etccccecccccescocce 14,672,349.08 


Secretary X M. Anderson, Ass’t Sec’y 
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Marine Fire Hazards 
Greatly on Increase 


CUT 1925 PROFITS GREATLY 


“Lloyd’s List” Says hens List of Small 
Casualties Was Undoing of Busi- 
ness Last Year 


Not only do the first reports of Ameri- 


ican companies writing marine insur 
ance tend to show that 1925 was not 
an especially profitable year, but the 


preliminary estimates of last year’s busi- 
ness from foreign sources bear out the 


same conjectures. “Lloyd's List,” the 
official organ of Lloyd’s of London, in 
a survey of 1925 says that in essential 


respects the unfavorable conditions that 
prevailed in 1923 and 1924 have not 
only continued but have in some impor- 
tant matters become aggravated. Es 
pecially has there been an alarming in 
crease in fires on vessels. 
About 1925 “Lloyd’s List” 
say im part: 
“The extensive 


has this to 


market both at Lloyd's 
and with the companies now available 
to the assured, coupled with the reduc 
tion in value of tonnage and also in 
many of the commodities carried over 
sea, has combined to produce a situa 
tion wherein competition has become 
keener than ever, and the premiums 
now prevailing are such that had the 
vear under review suffered the usual 
average of heavy total losses the ac 
counts of underwriters for 1925 would 
now present such an unpromising ap- 
pearance that an immediate revision oi 
rates would become imperative. 


“Although the present year has en 
joyed an unusual immunity from single 
losses of great magnitude, there has 


been an unending succession of casual 
ties which in the aggregate will prob 
ibly have the effect of depriving many 
underwriters of 


any profit for the year, 
and those who survive with a credit 
balance will have to content themselves 
with a very small one. 


Several Total Loss Fires 

“The more serious and costly 
and casualties recorded during the pres 
ent year would seem to indicate that 
the fire hazard is greatly on the in 
crease. In 1924 there was an alarming 
number of fires in cotton-carrying steam 
ers from India which underwriters 
many hundreds of thousands of pounds. 
This trouble has continued in 1925, but 
in a lesser degree, and the more serious 
fires have occurred in steamers having 
Japan as their destination. In addition, 
fire occasioned the total loss of many 
steamers, including the “Mohawk,” 
“Comanche,” “Canadian Navigator,” 
“Normanna,” “Mohican,” and the “Len 
ape,” and to these must be added a de 
plorable list of steamers and = cargoes 
seriously damaged. To give idea 
of the great and apparently increasing 
fire hazard at sea, it may be mentioned 
that no fewer than 175 steamers have 
appeared on the Lloyd's 


k mses 


cost 


some 


Loss Boo at 


during 1925 in trouble due to this 
cause. 

“A disastrous fire has recently been 
reported from New Orleans. A great 
quantity of produce, mainly coffee, 
which was in warehouses: and = on 
quays, was involved, and the provi- 
sional estimate of loss is £600,000. It 


is understood that this loss falls nvainly, 
if not entirely, upon marine policies. 

“Steamship companies and owners, 
who have experienced one of the most 
unsatisfactory years on record, have 
little cause of complaint with the pre 
miums charged by underwriters.. These 
rates have been falling consistently for 
years, and in 1925 have attained a fig- 
ure which has scared several under- 
writers out of the business for the pres- 
‘ent. Both 1923 and 1924 (accounts) 
will probably show a loss to the great 
majority engaged in the business of in- 


Hull Insurance Is 
Still Unsatisfactory 


“BRITISH MARKET TOO LARGE 


Two or Three Efforts Made to Stabilize 
Rates and Values Have Not Ac- 
complished Enough 


Despite the unsatisfactory conditions 


prevailing in the international hull in- 
surance markets ever since the war and 
the seeming necessity for been 


measures little of 
was accomplished 


a constructive nature 
during 1925 in the 
english marine markets according to 
reports. In a review of the year “The 
Syren and Shipping,” one of the lead- 
ing British shipping journals, has this to 
say on hull insurance. 


With regard to hulls, it cannot be 
said that there has been any consider- 
able improvement. Though there have 


been efforts in one or 
to ameliorate the position— 
shall notice presently 
anything, declined, 


directions 
which we 
values have, if 
and particular aver- 
age claims are, therefore, all the heavier. 
It is, of course, the particular average 
claims which eat away the agg eng on 
a “time” account, and the fact that the 
cost of repairs is possibly a little lower 
now—especially when done in Conti- 
nental yards, as was frequently the case 
last year—is not, for that reason, an 
altogetber unmixed blessing. The spirit 
of co-operation, and the desirability of 
putting it into concrete expression, was 
dilated upon by more than one chair 
man at the annual yveneral meetings. 
Mr. Edwin Gray,, of the Yorkshire In- 


two 


surance Company, frankly stated that 
his company “would be glad to take 
part in any effort towards this end,” 
and he thought that concerted action 


might be stimulated by the 
so generally drawn to the position. Sir 
Gerald Ryan, of the Phoenix, also stated 
that “if the present unsatisfactory re 


attention 


sults are not checked the time may 
come when the stronger offices will 
he forced to take counsel together, and 


by concerted action seek to remove the 
more glaring evils and restore a reason 
able degree of success to this unprofit- 
able department of our business.” 

\ few years ago, marine insurance 
was pulling more than its weight as re 


gards the profit earnings of the big com 


surance, and as 


regards 1925 it is yet 
too early to 


attempt any forecast, but 


seeing that the premiums have been 
lower for this year than ever before he 
who looks for a profit would indeed 


be an optimist. It is, of course, in. the 
hands of those who lead the market to 
remedy such an undesirable condition 
ot atfairs, and certain definite steps in 

this direction are 


actually being taken.” 
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CHESTER M. CLOUD 
Metropolitan Agent 
Automobile Dept. 


The Home Insurance Co., New York 
Maryland Casualty Company 





Phone: John 1363 














posite 


“roses, 


companies, and it was a case of 
roses all the way.” That marine 
business—and especially the hull branch 
of it—has fallen on evil times there can 
be no doubt whatever, and the remarks 
quoted above were doubtless made at 
the instigation of the respective under- 
writers in the hope that something 
might be done in the way of co- opera- 
tion, or otherwise. The chairman of 
another big composite company went so 
far as to announce that “as it seemed 
impossible to make any profit on this 
line of business at present, it had been 
deemed advisable by their underwriters 
to curtail their acceptances on hulls.” 
Yet another, who has been more closely 
associated with the marine business 
than any of the others, and whose com- 
pany for some time past has been giving 
the go-by to hull risks while conditions 
remain as they are, voiced the opinion 
that it was the abolition of certain per- 


niclous customs that was of more 
urgent necessity than co-operation. He 
has ‘““‘had some,’ and knows how such 


pacts can be broken—in spirit, at any 
rate, if not in the actual letter. 

Of course, if all underwriters were 
to adopt the policy of accepting risks, 
whether hull or cargo, only at such 


rates as they know from experience will 


prove to be remunerative, the difficulty 
would be solved. In the days before 
the war, we did not hear so much about 
co-operation and rate combines. The 
market was not larger than the require- 
ments of the business, and brokers 


knew well enough that without the lead- 
ing underwriters on their slip they could 
not hope to complete an order of any 
Size, Underwriters were in a much 
more favorable position for fixing their 
own rates, and adopting a more. take- 
it-or-leave-it attitude. With the advent 
of the “comprehensive” companies into 
the market, positions of underwriters 
and brokers have been reversed. A 
reduced volume of business, and a much 
wider field for placing it, produced the 
inevitable result. 


TWO DANISH COMPANIES FAIL 


Two Danish reinsurance companies 
have recently been declared in liquida- 
tion. One is the Reassurance Compag- 
niet Vaering, established in 1917, and 
the other is the” Russisk Skandinavisk 
Reassurance Company established in 


1919, 

















APPLETON & COX, Inc. 


1 Seuth William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,601,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., Lendon 
Admitted Assets, $1,343,600.05 


WRITE FOR OUR AGENCY PROPOSITION 














MARINE BOARD ELECTS 


Harry Bird President; First Meeting 
Since By-Laws Were Changed Last 


Year 


The sixth annual meeting of the Board 
of Underwriters of New York was held 
at the Board room last week. This was 
the first election under the plan adopted 
October 8 of last year, when the by- 
laws were revised so as to have all stand- 
ing committees voted upon instead of 
their being made by appointment. 

The result of the election of officers 
was as follows: 

President, Harry Bird; vice-president, 
G. C. House; secretary, Henry H. Reed; 
treasurer, Frank H. Cauty. 

Directors to serve until January, 1929, 
Douglas F. Cox, S. D. McComb, C. A, 
Hulme. 

Membership Committee: F. H. Cauty, 
Walter Wood Parsons, L. F. Burke. 

Correspondents Committee: J. F. John- 
ston, H. E. Reed, H. T. Chester, John 
F. Purcell, J. H. Walters. 

Salvages Committee: Cornelius Eldert, 
\lbert Ullman, A. G. Cassin. 

Averages and Arbitration Committee: 
L. H. May, Percy G. Craig, J. S. Gil 
bertson, A. B. Grant, L. F. Burke. 

Adjustment Committee: H. E. Reed, 
Wim. H. Jones, W. D. Philips, Lawrence 
Wagle, E. W. Murray. 

Loading of Vessels: C. R. Page, 
T. Byrne, F. H. Cauty, H. H. 
Douglas F. Cox, S. D. McComb. 

Inventions: C. R. Ebert, J. 

1 tks ONE: 

‘Commissioners of Pilots: 

sons, C. A. Ludlum, 


John 
Reed, 


Maloy, 


W. W. Par- 
Douglas F. Cox. 


F. H. Ecker’s Analysis 


(Continued from page 5) 


m the year 1919 to be $25,478,592,113.25. 
By the end of last year this had been 
reduced to $19,919,461,705.77—a_ decrease 
of $5,500,000,000 in six years. To any 
but a Metropolitan Life audience these 
look like big figures. They are not real- 
ly at all impressive to us because in the 
same period we made an increase or 
gain of insurance in force of $6,753,- 
594,358. If you want a still more im- 
pressive Metropolitan figure, add_ the 
paid for insurance issued, increased and 
revived for the last five years, and you 
have a total of $12,845,756,778. 

“The gratifying part of this picture is 
that while discharging this huge sum 
of debt, the tax burden has been gradu- 
ally and surely lightening. 

“When the Senate will get through 
talking, we have in prospect a saving 
this year in taxes of $350,000,000 over 
what was paid last year. That’s the pre- 
mium on just about $10,000,000,000 of 
life insurance, and just about the 
amount, excluding revivals, dividend ad- 
ditions, etc., that the 45 or 46 report- 
ing companies wrote last year. Here is 
the premium just in the saving of taxes 
alone during the year 1926 for all the 
new business to be written this year. It 
can even be paid in like instalment to 
those that would have been made for 
taxes. It is up to us to see that this 


money doesn’t go into land speculation. 
“A most careful study of general con- 
ditions only convinces one that existing 
prosperity shows every sign of con- 
tinuing throughout the year 1926.” 
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St. John’s Two Dinners 


It is rare to see the president of one 
insurance company a guest of another 
insurance company at two dinners in 
one week. This was the lot which fell 
to E. A. St. John, president of the Na- 
tional Surety, who was noted last week 
at the banquet of the group division of 
the Metropolitan Life and also at the 
big Hotel Astor dinner of the latter 
company on Saturday night. It is re- 
called that F. H. Ecker, vice-president 
of the Metropolitan, attended the dinner 
at the Metropolitan Club given to W. 
B. Joyce by directors of the surety com- 
pany. 

The relations between the Metro- 
politan and the National Surety have 
been close for some years, dating back 
to an earlier friendship between the 
late John R. Hegeman and W. B. Joyce. 
Another close friendship in the insur- 
ance business is that of Haley Fiske and 
Darwin P. Kingsley, president of the 
New York Life. 

For some years the Metropolitan and 
The Prudential kept their annual figures 


closely guarded, the Metropolitan an- 
nouncing their data before The Pru- 
dential did. In the last few years 
Messrs. Fiske and Duffield have ex- 


changed figures before the annual meet- 
ing of the Metropolitan managers and 


assistants was held—the first publica- 
tion. 
While the companies formerly did 


not exchange figures there was general- 
ly an officer of The Prudential at the 
head table of the Metropolitan Life’s 
annual banquet. At the last two din- 
ners, however, no Prudential man_ has 
been represented. Vice President and 
Counsel Alfred Hurrell was the last 
representative of The Prudential to be 
seated among the Metropolitan guests. 
+ * * 


More Skyscrapers in Lower Manhattan 


Just when everybody thinks that lower 
Manhattan Island is so crowded that 
not another person can be jammed in 
hor carried by existing transportation, 
announcements are made of new tower- 
ing skyscrapers. The old Astor House 
of the early days of the last century, 
m recent years occupied by business 
concerns, is going to come down and 
in its place will rear its head another 
building which will be only a trifle less 
high than the tallest buildings in the 
city. Another sky-touching structure is 
also announced for farther down Broad- 
way. 

It looks as if the denizens of the 
Canyon district of New York are in 
or an additional lot of inconveniences. 
The present situation is best visualized 
by a glance at Nassau Street during the 
hoon hour. The street is then packed 
from curb to curb. One often wonders 
what would happen in the skyscrapers 
mM case of a catastrophe. Elevator 
Starters inform me that any one of them 


can be completely emptied in a period 
of time ranging from seven to fifteen 
Minutes, 


Fortunately, there has been 











ho panic to test these figures although 
in fire drills, with nothing much on their 
minds, the occupants of the buildings 
have corroborated what the starters 
say. 

* * * 


Looking at Long Island and Westchester 
County as Sites for Head Offices 


In the meantime, some of the insur- 
ance companies are flirting with the 
idea of removing their home offices into 
the residence suburban districts and 
these inquiries are not without interest. 
How many people go to fire insurance 
offices who are not compelled to do so? 
How many welcome visitors “from out 
of town” would a fire company lose by 
being inconveniently located. One 
company official advises me that 98% of 
those who cross its threshold must do 
so. They either work for the company 
or have something to sell it, or want 
a favor. By going outside—into West- 
chester County or Long Island—it is 
figured that it will be easier to get a 
better grade of employes with a _ re- 
duced turnover. The present turnover 
is unusually large. It is estimated that 
from one town in Long Island two 
thousand people come in every morning 
to work for insurance offices. A com- 
pany with head office in that city would 
have no difficulty in recruiting a new 


force of willing workers. 

A site in Long Island or Westchester 
would enable a company to put up a 
building with attractive surroundings 


and also enable it to provide recreation 
features. All of these things are being 
taken into consideration. 


*x* * * 


Some Cities Peeved at Automobile . 
Fatality Statistics 


The New York “World” on Sunday 
printed a page symposium from the 
leading cities relative to automobile fa- 
talities. It develops that the figures of 
the United States Department of Com- 
merce announcing automobile deaths and 
accidents in 1924 have drawn protests 
from Pittsburgh, Paterson and Camden, 
as the Department of Commerce data 
as respects those cities is alleged to 
liave included every one who died in the 
cities no matter at what point in the 
vicinity the accident occurred. 

According to the Department of Com- 
merce, on the basis of deaths to 100,000 
of population, Paterson headed the list 
with 34.8; Pittsburgh was next with 29.7, 
and Camden came third with 28.5. Nash- 
ville was fourth with 27.5. 

The “World” correspondent at Cam- 
den explains the high figure. He says 
Camden is the gateway to all roads lead- 
ing from Pennsylvania to resorts on the 
Atiantic Coast and there are no hospi- 
tals between Camden and the shore, so 
that virtually all the injured in accidents 
which occur between the Delaware River 
and the seashore are brought to Cam- 
den. Consequently, the number of 
deaths credited to Camden includes the 
moter deaths of nearly half a state. 


The police chief is quoted as saying 
that Camden has had few motor fatal- 
ities. He declares that on the White 
Horse Pike between Camden and Atlan- 
tic City the average number of vehicles 
on a Sunday exceeds 50,000, and that it 
is on that road that a majority of the 
motor accidents occurs. 

* * 
Pittsburgh Chief’s Grievance 

K. W. Marsh, Pittsburg’s traffic en- 
gineer, declares that when the Depart- 
ment of Commerce gives Pittsburgh the 
second highest rating for automobile ac- 
cident deaths it errs, as Pittsburgh 
should be the tenth. He states that 
many people die in Pittsburgh through 
automobile accidents occurring outside 
the city limits and that “ the really fair 
basis of comparison between cities should 
be the number of deaths from motor 
vehicle accidents occurring within the 
city limits regardless of where the per- 
son dies or resides.” 

* ok Ok 
Paterson Record Not So Bad 


Police Chief Sautter of the Paterson 
Traffic Squad declares that Paterson 
averages only one death a month for 
the year 1924 from automobile accidents 
and that the geographical location of the 
city causes all motor accident cases for 
twenty miles in any direction to be 
brought to the Paterson hospitals. 

Statutes against jay-walking are being 
passed in many American cities. 

x oe 
Two Observations Worth Remembering 

In Colonel House’s story now. being 
syndicated by the New York “Herald- 
Tribune” a page of his diary has already 
been printed discussing the first inter- 
view that the Texan, representing Wood- 
row Wilson, had with the Kaiser. In 
jotting down the details of the interview 
he made two observations to which all 
insurance salesmen should take heed, 
and they will lose nothing thereby. 
Coionel House was particularly irritated 
at the former ruler’s habit of putting his 
face as closely as he could to the per- 
son with whom he was talking. That 
is a bad habit indulged in’ by many. 
Counteracting the bad impression made 
in this regard, Colonel House said that 
the Kaiser, however. was “too polite to 
monopolize the conversation.” How 
many insurance agents infuriate the 
prospect by not letting him get a word 
in edgewise ? 

* kt 


More Fords for Fifth Avenue? 


The automobile manufacturers in their 
daily newspaper advertisements — fre- 
quently feature the pleasures of outdoor 
traveling and change of scene and, of 
course, put the soft pedal on automobile 
accidents, street congestion, delays in 
travel and other disagreeable incidents 
associated with: automobile journeys. 
Therefore, it surprised underwriters to 
see in the Sunday papers one motor car 
company advertisement with a picture 
of a congested crosstown street in a big 
city. It turned out to be a “flivver” ad 
and the point of the publicity was that 
it is much easier to drive a small car in 
Fifth Avenue than a big and more ex- 
pensive one. The ad said: “How much 
easier if you drive a Ford! How much 
less worry, strain and responsibility! It 
slides into narrow driving lanes. It 
stops firmly and surely—picks up easily 
as the procession moves forward. It 
parks in spaces that could not accom- 
modate a larger car.” 

ae 
A Rebuke From the Grave 

Speaking of curious wills, here are a 
few excerpts from one which the Wall 
Street Journal says was probated re- 
cently in New York. 

To my wife, I leave her lover and the 
knowledge that I wasn’t the fool she 
thought I was. 

To my son, I leave the pleasure of 
earning a living. For thirty-five years 
he has thought that the pleasure was all 
mine. He was mistaken. 

To my daughter, I leave $100,000. She 
will need it. The only good piece of 
business her husband ever did was to 
marry her. 


To my valet, I leave the clothes that 
he has been stealing from me regularly 
for the past ten years. Also my fur 
coat that he wore last winter when I was 
in Palm Beach. 

To my chauffeur, I leave my cars. He 
almost ruined them, and I want him to 
have the fun of finishing the job. 

To my partner, I leave the suggestion 
that he take some other clever man in 
with him at once if he expects to do any 
business. 

* * * 


Every Kind of Advertising Seems to Go 
Nowadays 

Van Schaack & Company, investment 
bankers and insurance agents of Den- 
ver, in a newspaper advertisement, say: 
“She looked like an angel, but was $3,- 
000 short. A few years ago we engaged 
a new bookkeeper who had all the vir- 
tues of Heaven in her Lillian Gish face. 
But, we found out that the district at- 
torney was looking for her because one 
of her preceding employers couldn’t lo- 
cate a little matter of $1,800 and another 
was missing $1,200. You never can tell. 
So it’s a good idea to have us bond 
your whole office—an inexpensive pro- 
tection against the kind of thing that 


happens just where you thought it 
couldn't possibly.” 
Se. 


Says Government Should Conduct 
Research Work 

Hugh Farrell, former insurance editor 
of the New York “Commercial” and now 
financial editor, has written an interest- 
ing book on the chemical industry, which 
is issued by the Chemical Foundation, 
Inc., of New York City. It is called 
“What Price Progress.” He concludes 
the book with a plea that the public 
should support research work. And he 
makes this definite suggestion: 

“The question of how we are to carry 
on future fundamental research in this 
country is one of grave importance. It 
seems to me that the situation should 
be met by the reorganization and con- 
solidation of the Government bureaus 
now working in this field and by the ex- 
tension of Governmental operations to 
cover every phase of scientific inquiry 
that offered any possibility of develop- 
ing facts that could be applied to indus- 
try, medicine, agriculture and the na- 
tional defense. We chart the seas, make 
maps of the land, and explore its re- 
sources. Why, then, should we not ex- 
plore the unknown world that lies wait- 
ing for the researcher? 

“This work falls definitely within the 
province of Government under the head 
of police power—and is no more in con- 
flict with cur political ideas than is the 
Navy Department. But unless it were 
utterly divorced from politics and unless 
it were supported without stint nothing 
of value would result. A committee 
composed of ‘the best minds’ should se- 
lect the workers to be employed in the 
various national laboratories, and should 
make sure that the men selected were 
the best to be had and fully compensate 
them for the sacrifices made—put them 
beyond the temptations of those who 
always ‘hire away’ proved men. They 
should have a life tenure of office or 
pension. 

“The election is the basis of develop- 
ment of the vacuum tube, all of organic 
chemistry is based on the discovery that 
carbon will combine in all directions and 
in all proportions. These are the funda- 
mentals, the fixation of nitrogen is an 
accomplishment of the engineer, the 
ground .work was done by the man who 
discovered the nitrogen atom. We need 
more fundamental work, the profit in- 
centive is a sufficient guarantee that 
new discoveries will be applied. We 
need to know more about the crystal and 
colloidal phases of matter, more about 
the atom and more about the chemical 
nature of some of the commonest 
things. Above all, we need a constant 
flow of new and vigorous blood into the 
ranks of the various branches of chem- 
istry, biological, physical and organic. 
The right kind of national research de- 
velopment would draw new blood like a 
magnet, establish a goal that would be 
worthy of any ambition.” 
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In Standard Accident 


FAVORABLE TO AGENCY FORCE 


Careers of Bowen Brothers and E. J. 
Schofield; Three Interesting and 
Forceful Personalities 


The promotions of Charles C. Bowen, 
Paul M. Bowen and E. J. Schofield to 
be vice-presidents of the Standard Ac- 


Paul M. Bowen is well-known to New 
York accident men since he was in 
charge of the metropolitan office here 
for over a year. He joined the company 
in 1916, having received his degree from 
the University of Michigan. He re- 
ceived a thorough groundwork in all 
departments, doing considerable work in 
the production division which neces- 
sitated his traveling throughout the 
country. During the war Mr. Bowen 


was a captain in the field artillery and 
spent nine months in France. 
Accident 


Rejoining 


the Standard he shortly be- 





C. C. BOWEN 

cident brings into the limelight three of 
the most interesting and forceful per- 
sonalities of the company. All three ex- 
ecutives have grown up with the com 
pany, being well-liked and recognized 
by the agency force as capable of as- 
suming added responsibilities. 

The Bowen brothers—as they are 
known in the business—Charles C. and 
Paul M. Bowen, are grandsons of C. C. 
towen, founder of the Standard Acci- 
dent and sons of the late L. W. Bowen, 


—— 





E. J. SCHOFIELD 
who was president of the company. 
Charles C. Bowen started with the com 
pany im 1912, after being graduated 
from the University of Michigan and 


taking a year and a half of instruction 
in architecture at the University of Penn- 
sylvania. He served as a lieutenant in 
the aviation branch of the service dur- 
ing the war, returning to the company 
as secretary. His duties have’ been 
largely in the office management and 
production end of the business, as well 
as representing his company at numer- 
ous Bureau and other meetings. Mr. 
Bowen is now vice-president and secre- 
tary. 


PAUL BOWEN 


came — assistant 
avency matters in association with E. 
J. Schofield. In September, 1924, he 
was placed in charge of the New York 
branch office where he stayed until De- 
cember, 1925, at which time Eugene M. 
Hord was made resident vice-president. 
As New York City manager Mr. 
Bowen practically doubled the business, 
reorganized the entire office and built 
up a big brokerage clientele. He re- 
turned to Detroit in December and was 
made a_ vice-president and_ assistant 
treasurer at the annual meeting. 


A Splendid Production Man 


Kk. J. Schofield, now vice-president 
and assistant secretary, is considered 
one of the best production men in the 
country. He grew up with the com- 
pany, starting as a junior clerk in the 
claim department. Turning then to 
personal accident and health lines and 
finally agency work, Mr. Schofield has 
been a tremendous asset to the company 
in maintaining the good, will of its 
agents. Besides his other duties, Mr. 
Schofield is editor of the “Standard 
Cog,” one of the first insurance house 
organs to appear, and is in charge of 
the advertising affairs of the company. 


secretary, handling 


NOT TO DISCONTINUE A. & H. 
President T. J. Falvey of Massachusetts 
Bonding Denies Rumor; Policy 
Even More Attractive 
In response to an inquiry from the 
field, T. J. Falvey, president of the Mas- 
sachusetts Bonding and Insurance Co., 
states that the removal of the A. & H. 
departments from Saginaw, Michigan, 
does not in any way mean that the com- 
pany will discontinue the monthly pay- 
ment accident and health lines. In fact, 
the company regards this branch of its 
business as highly important, and will 
make it more attractive than ever be- 
fore to both agents and policyholders. 
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Vincent Cullen Ranks 
High in Popularity 


TRIPLED F. & D. VOLUME IN N. Y. 





Brokers Comment on His Promotion to 
Vice-President; Clean Fighter and 
Good Mixer 





“A clean-cut fighter for that which is 
right in the surety business,” is the way 
in which Vincent Cullen, newly elected 
vice-president of the Fidelity & Deposit 
in New York, is described by both 
friends and competitors. Mr. Cullen 
rightfully inherits his ability to fight and 
think quickly since he was a member of 
the famous “Black Horse Troop” on the 
Mexican border and fought in France as 
an artillery captain. He entered the 
surety business in 1902 as an office boy 
in the American Bonding Co. of Balti- 
more. His first executive position was 
in 1912 as a partner in the Owen-Crow- 
ell Co., general agent for the Fidelity 
& Deposit in Cleveland. The war in- 
terrupted his surety career for three 
years, but in 1919 he was back in the 
business again, first in Baltimore with 
a general insurance agency and then 
with the Hartford Accident & Indemnity 
in New York, 


Attracts Attention of F. & D. 

In 1920 Mr. Cullen’s ability as an un- 
derwriter attracted the attention of the 
Fidelity & Deposit and he was made pro- 
duction manager of its metropolitan de- 
partment. Shortly before this time the 
company had ceased the writing of casu- 
alty lines in New York which made Mr. 
Cullen’s work in agency building in the 
metropolis a difficult one. In 1921 he 
was appointed manager and placed in 
charge of the company’s activities in 
Greater New York under the supervi- 
sion of Vice-President Franklin D. 
Roosevelt. In five years’ time Mr. 
Cullen has practically tripled the New 
York business of the company, his pro- 
notion to vice-president being in recog- 
nition of his splendid ability. Under his 
direction the premium income of the of- 
fice has increased from $1,200,000 in 
1921 to $3,600,000 in 1925, 


Comments on Mr. Cullen 


Brokers on William Street showed no 
hesitancy in telling Tue Eastern UNprr- 
WRITER what they thought of Vincent 
Cullen. J. McMillan Hamilton, of Ham- 
ilton & Wade, said: “Mr. Cullen is a 
clean-cut, constructive thinker and the 
surety business needs more men of his 


type. It has always been a pleasure to 
do business with him or to meet with 
him socially without a thought of busi- 
ness consideration.” 

Warren Stewart, of H. W. Schaefer 
& Co., complimented Mr. Cullen’s will- 
ingness to extend a helping hand by say- 
ing: “No man deserves promotion more 
than Vincent Cullen. No matter how 
difficult the problem he has always been 
willing to help us out. We esteem him 
both personally and in business.” 

Another broker said: “He has en- 
deared himself to the entire local surety 
fraternity and I am glad that his splendid 
work is now being recognized.” 

In the opinion of Leo Fitzpatrick, of 
the Kenny Agency, Inc., Mr. Cullen is 
easily among the most popular surety 
executives in the East. Mr. Fitzpatrick 
said: “Mr. Cullen has shown remarkable 
ability in organizing work and getting 
the best out of his associates, He has 
never failed to recognize ability in his 
office and to reward it promptly with 
promotion,” 


PROMINENT AS LECTURERS 





G. F. Michelbacher Leads Casualty 
Course at Columbia University, 4 
Association Men and L. L. Hall 
Assist 


When Columbia University starts its 
spring casualty sessions in the univer- 
sity extension division on February 4 
it will have five members of the Na- 
tional Bureau of Casualty and Surety 
Underwriters and L. L. Hall, of the 
National Council, as lecturers, attesting 
to the popularity and ability of these 
men as casualty instructors. G. 
Michelbacher, secretary-treasurer__ of 
the National Bureau, is in charge of this 
course and he will lecture specifically 
on workmen’s compensation. In_ co- 
operation with him will be H. P. Stell- 
wagen, who will feature automoile in- 
surance; M. Acker, miscellaneous pub- 
lic liability and property damage; 


H. Carr, burglary, theft and robbery; — 
T. M. Nial, plate glass and power house ~ 


insurance, and L. L. Hall, lecturing on 
personal and group accident and health 
insurance. 

The course meets each Wednesday 
and will last for about sixteen weeks. 
It is Mr. Michelbacher’s purpose to ex- 


plain the principles and practices of the © 
and their | 


casualty insurance business 
application in the more important fields 
of that business. Detailed examination 


of each casualty line, together with the | 
underwriting and rating procedure, will | 


be given. 
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Mann Heads National 
Agency Committee 


NEW 1926 PERSONNEL ELECTED 





Pleased with Chicago and Detroit Af- 
fairs; Review of Los Angeles 
Burglary Situation 





It was with a good deal of optimism 
that the National Agency Committee 
of the Conference on Acquisition and 
Field Supervision Cost for Casualty In- 
surance met last week to elect new per- 
sonnel, go over finances, and review the 
acquisition cost situation as it affects the 
entire country. William B. Mann, super- 
intendent of agencies for the Ocean Ac- 
cident & Guarantee, is the new chair- 
man of the committee, succeeding Wil- 
liam L. Mooney of the Aetna Casualty 
& Surety. Mr. Mann’s appointment 
meets with approval as he has been an 
active member of the conference since 
it was organized and has always en- 
tered wholeheartedly into acquisition 
cost matters where his advice has been 
sought. As superintendent of agencies 
for the Ocean Accident & Guarantee 
the agency affairs of the entire com- 
pany have been under his supervision 
and have prospered under his leader- 
ship. Spencer Welton, vice-president of 
the Fidelity & Deposit, was elected vice- 
chairman, and the Hartford Accident & 
Indemnity, London Guarantee & Ac- 
cident and the Standard Accident were 
appointed to represent the committee on 
the joint agency committee which has 
jurisdiction over appointments in ter- 
ritory contiguous to Greater New York. 


Chicago and Detroit Situations Better 


The committee is encouraged by im- 

proved conditions in Chicago. All of 
the companies, with the exception of 
three, have filed new registrations there. 
In those cases where discrepancies have 
developed between the registrations re- 
corded and the appointments permitted 
under the rules, progress is being made 
in adjusting the situation. 
_ Every conference company except one 
is now in line in Detroit. This par- 
ticular company is only out of line on 
plate glass business, and the committee 
hopes, within a short period of time, to 
find a way to correct this situation. 


Burglary Affairs in Los Angeles 


The rules of the conference provide 

that in addition to other appointments 
which may be located in Los Angeles, 
California, each company is at liberty 
{0 appoint in that city three general 
agencies for burglary insurance only. 
This rule is inconsistent, and there has 
been agitation for some time for its 
abolition, — 

The National Agency Committee 
abolished the rule, thus eliminating the 
Provision in question. It was under- 
stood, however, that this action cannot 
be applied retroactively. In other words, 
all existing general agency appointments 
for burglary insurance only are to be 
permitted to stand, provided they were 


-Properly inade and registered with the 


conference in accordance with the old 
tule The merit of the committee’s 
action lies in the fact that further ap- 
pointments of this character are pre- 
ee except as matters of special re- 
ief to individual companies. The situa- 
tion, therefore, will gradually improve 
mM view of the fact that appointments 
How in existence may not be replaced 
48 they lapse. A survey is being made 
ot the appointments of this character 
= ge existence, and the companies 
* Ich have them will be appealed to 
; reduce the number or to eliminate 
€ appointments entirely, 


Other Committees Appointed 


cf committee was appointed to in- 
rent’ and report upon the effect of 
cnsurance upon agency relationships, 
euiposed of Eugene F. Hord, chair- 
Tha’ A. J. Ferres and J. M. Haines. 
is has always been a problem which 
a8 never really been decided by the 








Wanted 


Credit Insurance 


“HARRY CLEGG, Incorporated Insurance Broker, 
Prudential Buildings, Union Street, Oldham, Lan- 
cashire, desires sole representation of Company of 
Standing for the purpose of CREDIT INSURANCE. 
State terms, giving indication of rates for business 
transacted in British Isles, Europe and Eastern Coun- 
tries and forward Specimen Proposal Forms.” 








conference so it was thought desirable 
to have some general rule to govern the 
disposition of cases of this character. 
The decision was also made to form a 
committee for the investigation of ser- 
vice offices to determine their proper 
treatment under the rules of the con- 
ference. This committee is composed of 
J. Collins Lee, chairman, E. FE. Johnson, 
and Eugene F. Hord. ; 
The personnel of the new National 
Agency Committee, together with the 
name of the designated representative 
of each company member and also the 
alternate or alternates designated, fol- 


lows: 

Fidelity & Casualty, A. J, Ferres; 
Arthur D. Kelly and W. A. Reid. 
Fidelity & Deposit, Spencer Welton; 
kK. R. Nuttle. : 

Hartford Accident & Indemnity, J. 
Lee; alternate, Paul Rutherford. 

Independence Indemnity, L. H. 
nate, Andrew L. Johnston. 

Lloyds Plate Glass, William T. Woods; alter- 
nate, Robert K. Meneely. 

London Guarantee & Accident, J. M. 
alternate, P. D, Olmstead. 

London & Lancashire Indemnity, E. E. John- 
son; alternate, Oliver R. Beckwith. 

Maryland Casualty, Richard H. Thompson; 

alternate, William J. Unverzagt. 

Magsachusetts Bonding & Insurance, W. J. 
Falvey; alternate, J. J. Flynn, 

New Amsterdam Casualty, C. 
nate, J. Dougherty Mahon. 

Norwich Union om gl H. 
alternate not yet designated. 

Ocean Accident & Guarantee, W. B. Mann; 
alternate, E, W. Jones. 

Standard Accident, E. J. Schofield; alternates, 
i. F. Hord and Paul M. Bowen. 


alternates, 
alternate, 
Collins 


Sowen; alter- 


Haines; 


S. Weech; alter- 


Jackson; 


TALKS ON CASUALTY LINES 


Vice-President Paul Rutherford of Hart- 
ford Accident & Indemnity Addresses 
Suburban Field Club 

The way in which a casualty company 
operates and writes its different lines of 
risks was the subject of a talk given by 
Paul Rutherford, vice-president of the 
Hartford Accident & Indemnity, at the 
luncheon-meeting of the Suburban New 
York Field Club, on Monday, February 
1, at the Hotel St. George, Brooklyn. 
Lack of sufficient information about 
casualty insurance methods, the speaker 
said, sometimes gave rise to unjustified 
criticism of the companies doing that 
line of business. The difference between 
a fire insurance company, he said, and 
a casualty company was that the for- 
mer promised to indemnify the assured 
against property damage suffered by him- 
self; while a casualty contract protected 
the assured against damages claimed by 
a third party sustaining the loss. 

“The most troublesome, the most fre- 
quent, and at the same time involving 
the smallest property damage cases han- 
dled by casualty companies,” Mr. Ruth- 
erford said, “are cases of collision be- 
tween two cars, As comparatively few 
people carry collision insurance, they try 
to collect under property damage cover. 
In most cases of such character, it is 
found that either the assured was not 
responsible, or else the other party was 
just as responsible for the accident.” 

The speaker also explained to the fire 
agents how and for what purpose fidelity 
and surety bonds are written. 


CRITICIZES MALINGERING 





President of Life Extension Institute 
Says Industry Pays Entire Expenses 
of Compensation 


In an interview in the New York 
“Times” Harold A. Ley, president of 
the Life Extension Institute and him- 


self an employer as head of the Fred 
T. Ley Company, contractors, said that 
the New York State Compensation Act 
should be changed and industry should 
be safeguarded against paying for 
malingering. He said in part: 

“Kmployers and insurance companies 
who carry sickness and accident insur- 
ance have the same story to tell of per- 
sons drawing a substantial weekly pay- 
ment for some sickness or injury, where 
they are satisfied that the compensation 
is for a ‘fake’ claim. They go on pay- 
ing, however, because they don’t dare 
to take a decided stand against the em- 
ploye on account of the effect on the 
rest of the workers. The sympathy of 
the employes is, naturally, always with 
the individual, whether his cause is just 
or not. I have been advocating for sev- 
eral years that we are never going to 
find the right solution of this problem 
until the employes themselves become 
interested in the net cost of both sick- 
ness and accidents. 

“At the present time industry is pay- 
ing the entire expense of workmen’s 
compensation, and TI don’t see how this 
can be changed. Every industrial con- 
cern in New York State has to carry 
workmen’s compensation, either through 
a liability insurance company or by 
self-insurance. Most concerns are do- 
ing everything they can to reduce the 
number and severity of accidents.” 


NEW PUBLICITY MANAGER 





E. G. Grunau, Newspaper and Adver- 
tising Man, Joins Metropolitan Cas- 
ualty; Has. Wide Experience 
FE. G. Grunau, an experienced news- 
paper and advertising man, has joined 
the Metropolitan Casualty as superin- 
tendent of publicity. Mr. Grunau brings 
to the company several years with the 
Metropolitan Life as general field 
deputy, as well as a year of so of study 
under W. L. Mooney, vice-president of 
the Aetna Life. At one time he was 
on the Rochester Democrat-Chronicle. 
One of the most interesting features 
of Mr. Grunau’s background for his 
new job is his educational work while 
with the Business Training Corporation. 
He assisted in the preparation of edu 
cational sales courses for industrial mer- 
cantile companies. It is in this capacity 
that he will develop the selling ability 
of Metropolitan Casualty agents and aid 
in giving them practical field assistance 

in everyday salesmanship. 


OCEAN ACCIDENT SHOW 
The annual show and dance of the 
Ocean Accident will be held April 16 at 
Kismet Temple, Brooklyn. The play this 
year is the veteran comedy, “Charley’s 
Aunt,” featuring Herbert Rowley. 


U. S. Compensation for 
Government Workers 


GOT = $2,463,162.77 LAST YEAR 





U. S. Employees’ Compensation Commis- 
sion Reports Increase in Injuries 
in Federal Service 





The United States Employees’ Com- 
pensation Commission paid out during 
the 1925 fiscal year the sum of $2,463,- 
162.77 on account of accidents and death 
benefits to the civilian employees of the 
Government. Since the establishment of 
the commission in 1917, its experience 
on the basis of 100,000 injuries has been 
2,428 deaths, 306 permanent total disa- 
bilities, 3,239 permanent partial disabil- 
ities, making a total of 5,973 major cas- 
ualties per 100,000 injuries reported. 

The principal items of the compensa- 
tion fund were: injury compensation, 
$1,132,001.06; death compensation, $735,- 
548.72; medical treatment and supplies, 
$432,374.32, and lump sum awards $113,- 
467.20. 

“While the increase in the number of 
injuries and claims is partly explained 
by better knowledge of the compensa- 
tion act and better reporting of injur- 
ies,” the commission’s report says, “this 
does not adequately explain the matter 
in view of the large reductions in the 
number of employees of the Govern- 
ment which has taken place since the 
In many large establish- 
ments under private control, large sav- 
ings have been made by the reduction of 
accidents through the employment of 
safety engineers and the enforcement of 
safety laws and regulations. Govern- 
ment establishments, with a few excep- 
tions, do not have this very important 
service. Also Government establish- 
ments are not subject to the safety laws 
which are applicable in practically all 
the States having workmen’s compensa- 
tion laws and which are a most import- 
ant influence in the education of both 
employees and employers in the value of 
the safety measures. The human and 
the money costs of accidents are not 
brought home to the Government official 
as matters for which he is held respon- 
sible.” 


war period. 


BRITISH STATE INSURANCE 





Complete Protection for 15,000,000 Work- 
ers and Dependents Provided by 
New Social Insurance Act 
The new British Pensions Act, which 
went into effect on January 4, 1926, guar- 
anteeing State protection to the work- 
ingman and his family to an extent that 
would have been considered impossible 
a generation ago, puts the finishing touch 
to the various measures of social insur- 
ance passed by Parliament in recent 
years. It insures the worker against ill- 
health, unemployment, accident, death 
benefits for his widow and minor chil- 
dren, and old-age pension for both him- 

self and his wife at the age of 65. 
For compensation against accident the 
worker pays no premium, but the old 
age and. widows’ and orphans’ pension 
provisions are contributory and compul- 
sory. It is estimated that the scheme 
will apply to 10,445,000 men and 4,645,- 
000 women. Not only will widows of 
workingmen who die after January 4 
receive pensions, but also those widows 
whose husbands have died before that 
date if there is a dependent child. Un- 
der the old-age pension provision which 
becomes operative after January 2, 1928, 
an allowance at the rate of 10s. weekly 
will be paid to insured men and women 
starting at age 65, and also to wives 
between 65 and 70 if the husbands are 
themselves entitled to the pension. 
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Surety Attacks Now 
Appearing in Papers 


RECENT RESOLUTIONS 


Contractors and Read Buliders Associa- 
tions Take Shot at Conditions; 
Surety Is Defeated 


CITED 





Some of the daily newspapers are giv- 
lot of of the 
business, knocks 


organiza- 


ing a space to criticism 


surety especially to 
two national 
the 
America, and the 


Builders’ 


by contractors 


tions, Associated General Contrac- 
American Road 
The General Con- 
Ore. 
felt that the bonding business has reach- 
ed the 


a bond or the actual procurement there- 


tors of 
Association. 
tractors, in convention in Portland, 


point where the ability to obtain 
of is not sufficient assurance of the com- 
pletion of the project by the firm or in- 
dividual bonded. that fre- 


quent bonding by surety companies of 


They argue 


irresponsible contractors has brought 
about this condition and that “no real 
effort has been made by surety com- 


panies as a whole 
ing conditions.” 
At the American Road Builders’ Asso- 
ciation convention, also held in January, 
A. R. Hirst, chief engineer of the 
Vibrolithic 
Moines, 
of the 
tions in 
“The 
competing 


to correct the exist- 


Ameri- 
Des 
following as some 


can Corporation of 
the 


for 


related 
causes 


the 


condi- 
business : 


unsatisfactory 
road contracting 


of 


business, 


number bonding companies 


for some of whom 


will bond anybody. Many of these com- 


panies, when in doubt, increase the com- 
petition by bringing in new bidders who 
will Lack 
severe qualifications of bidders. 

“The almost universal practice of giv- 
ing any low bidder a job, 
can furnish a bond.” 

Mr. Hirst said the industry can be 
aided considerably if the bonding com- 
panies, among others, assist in eliminat- 
ing undesirable practices. 


bond with them. 


of really 


provided he 


Surety Defends Its Position 


While the Surety Association of Amer- 
ica, representing virtually all the bond- 
ing companies in the country, does agree 
that some of the prevalent contract-bond 
practices could be changed for the bet- 
ter, this body disagrees with the contrac- 
tors in their statement that no real ef- 
fort has been made by surety compan- 
ies as a whole to better existing condi- 
tions. 

One surety executive told THe Easr- 
ERN UNDERWRITER this week that such 
criticism on the part of the contractors 
was an effort to “freeze out” other con- 
tractors not in the association and con- 
trol the business for themselves. 

R. R. Gilkey, secretary-treasurer of the 
Surety Association, defends surety com- 
panies in their practice of bonding con- 
tractors, saying that elaborate investiga- 
tons are made before applicants for con- 
tract bonds are accepted. The Surety As- 
sociation has circulated over ten thousand 
copies of a pamphlet, “How Can Con- 
tract-Bond Conditions Be Improved?” to 
contractors, officials of highway depart- 
ments, engineers and surety underwrit- 
ers in an effort to foster a friendly, frank 
and general cooperative consideration of 
the subject. This pamphlet explains that 
a contract bond does not in practice, and 
could not possibly from the nature of 
things, absolutely insure the awarding of 
contracts only to bidders who are and 


will continue to be responsible. Such 
things as dishonesty, inexperience, gen- 
eral incompetency, inadequate organi- 


zation, over-extension, labor-union 
trouble, bad weather and defaults of sub- 
contractors, as well as insufficient finan- 
cial resources, may render a contractor 
irresponsible. “While it would be idle 





to deny,” the pamphlet reads, “that un- 


derwriters sometimes issue bonds for 
contractors who afterward prove to be 
unworthy of suretyship, the practical 


question is whether or not this happens 
in too large a proportion of cases, and, 
if so, what can be done to reduce the 
ratio.” 


Hard to Establish Proof of Bondability 


Notwithstanding the utmost effort on 
the part of underwriters to procure 
complete and dependable information 
about contractors and the contracts to 
be bonded, it remains true not infre- 
quently that absolute proof of bonda- 
bility 1s lacking. The surety companies 
would be widely condemned, and quite 
justly so, if they should withhold their 
credit from every applicant for a con- 


tract bond who could not demonstrate 
beyond any possibility of doubt his 
ability to perform the given contract. 


All that the underwriter can do in a mul- 
titude of cases that are neither obvious- 
ly good nor clearly bad, is to collect all 
the information available, weight thor- 
oughly all the known and probable facts, 
and then decide as best he can what it 
is wise and fair to do. There is absolute- 
ly no inflexible rule, in the opinion of 
the Surety Association, for fathoming 
the responsibility of contractors and the 
sufficiency of their bids for particular 
contracts, because such responsibility 
and sufficiency are determined by num- 
erous complex and variable elements. 
The Surety Association sees a gratify- 
ing ray of light in the recent action of 
contractors, of certain state highway de- 
partments and of other interested bodies, 
in requesting uniform questionnaires and 
financial statements to be submitted by 
applicants for contract bonds. 
Bugbee 


Sees Nothing Unethical in 


Surety Connection 


As one of the storm centers of criti- 
cism, the newly organized Liberty Surety 
Sonding of New Jersey was on the front 
pages of the newspapers last week when 


State Senator Alexander Simpson with- 
drew his stock subscription in the com- 
pany. Senator Simpson said that it was 
unethical for him as a member of the 
Senate and the Bright investigating com- 
mittee to participate in an enterprise 
which had such close connections with 
the state. State Controller Newton A. 
K. Bugbee, who is president of the com- 
pany, disagrees with Senator Simpson, 
saying that he does not believe there is 
any impropriety in his serving as the 
head of the company, notwithstanding 
that he holds a high position in the state 
government. Mr. Bugbee feels that 
much of the discussion has been with- 
out true knowledge of the facts in the 
case. 

“Were it true that a coterie of politi- 
cians had allied themselves with a bond- 
ing company,” he says, “to take advan- 
tage of their public position to make 
money [| would most assuredly feel that 
it was unethical and incompatible with 
holding public office. This, however, is 
not a fact. The men who represent the 
Liberty Surety Bonding Co. are all busi- 
ness men of the highest standing. Three 
of the ten directors happen to be inter- 
ested in state politics.” 


DIX JOINS N. Y. CASUALTY 


A step toward the development of its 
casualty business has been taken by the 
New York Casualty in the appointment 
of Frederick W. Dix as manager of the 
company’s metropolitan casualty depart- 


ment. Mr. Dix has a fine reputation in 
casualty insurance circles and brokerage 
offices. He was associated with the 


Travelers in New York as special agent 
for six years, and with the Eagle Indem- 
nity for over two years.’ 





The Independence Indemnity has sug- 
vested to its agents an aggressive solici- 
tation of the bankers’ limited forgery 
contract. It may be used as an opening 
wedge to other lines. 





‘Coke Co. 











HOME OFFICE: NEW YORK 


CASUALTY INSURANCE 
FIDELITY and SURETY BONDS 


When the company’s name is synony- 
mous with unquestioned security and 
fair dealing, the confidence inspired 
greatly simplifies the problem of sell- 
ing——Royal Indemnity 


Company 


agents enjoy this advantage. 








A Remarkable Dinner 


(Continued from page 7) 


A list of those who attended is re. 
produced herewith. Speeches — were 
made by President Fiske, who drew 
picture of the work of the Metropolitan; 
by L. F. Loree, President of the 
Delaware & Hudson Railroad, who 
talked for about forty minutes telling 
what he thought of group insurance and 
also describing conditions in his organ. 


ization relative to handling the unem-. 
ployment situation, and by President 
John L. Merrill, All America Cables, 


who told of his experiences with group 
insurance in the Metropolitan. Joseph 
Bancroft, president of Joseph Bancroft 
& Sons Co., Wilmington, Del., described 
his experiences with the Metropolitan 
thrift plan. 


Gordon Abbott, Old Colony Trust Co.; 0, L, 


Alexander, Pocahontas Fuel Co., Inc.; Harold 
MacD, Anderson, The Sun; M, il. Aylesworth, 
National Electric Light ‘Association ; . Joseph 


Bancroft, Joseph Bancroft & Sons Co.; Alfred 
C. Be rolzheimer, The Eagle Pencil Co.; CF 
same National Biscuit Co.; Ralph Budd, Great 
Northern Ry. Co.; ees W. Burchard, General 
Electric ves A. . Calloway, Davis Coal & 
McD, Carr, Durham Hosiery Mills; 
A. BE ig Cluett-Peabody, Inc.; Paul D. 
Cravath, Cravath, Henderson & de_ Gersdorff; 
Samuel Crowther; William L. De Bost, Union 
Dime Savings Bank; Edward C. Delafield, The 
Bank of Ame rica ; Henry de la Montagne, Jr., 
All America Cables; Daniel A. de Menocal, First 
National Bank of Buston; Leopold DeMuth, 
Witham DeMuth & Co.; John B. Dennis, Blair 
Securities Corp.; Jerome V. Detmer, Detmer, 
Bruner & Mason Co.; P. W. Dieter, Standard 
Satety Nut Corp.; Horace Drinkwater, Edwin 
Ciapp & Sons; W. C. Feathers, Manufacturers 
National Bank; Patrick D. Fox, Borden’s Farm 
Praalucts Co., Inc.; Col. F. H. Fries, Wachovia 
Bank & ‘Trust Co.; George L. Frost, Frost's 
Veneer Seating Co., Ltd.; Henry J. Fuller, 
Aldred & Co.; W. E. Harper, S. H. Kress & Co, 
H. R. Hawthorne, Pocahontas Fuel Co., Inc; 
George G. Henry, Mutual Chemical Co, of 
America; Edwin M, Herr, Westinghouse Electric 
& Mig. Co; F. N. Hoffstot, Pressed Steel Car 
Co.; Loton Horton, Sheffield Farms Co., Ine; 
Percy H, Johnston, Chemical National Bank; 
J. Leslie Kincaid, Hotel Roosevelt; Adolph 
Noppel, Central Savings Bank; Sam A. Lewis- 
ohn, Adolph Lewisohn & Sons; Harold A, 
ay, Life Extension Institute; Col. J.T. 
Loree, Delaware & Hudson Co.; L. F. 
Detaware & Hudson Co.; 

American Type Founders 
Marshall, Rutter & Co.; 

vin, Emmett, Marvin & Martin; Lee W. 
Maxwell, Crowell Publishing Co.; A. D. Me- 
Dona.d, ‘Southern Pacific Company; L, R. Mc- 
Pherson, All America Cables; John L. Merrill, 
All America Cables; A. Mitchell, Mitchell 
Agsociated Lumber Cos.; W. J. orden, Mor: 
den Frog & Crossing Co.; Frank B. Noyes, 
Associated Press; Hon. Morgan J. O’Brien, 
O’Brien, Boardman, Parker & Fox; Adolph 
S. Ochs, New York Times Co.; Henry Olle- 
sheimer, Chase National Bank; John D. Owen, 
bi Plaza Hotel; J. W. Platten, U.S. 

age & Trust Co.; L. R. Powell, Jr., Sez 

fir Line Railway Co.; T. C. Powell, Chicago & 
Eastern Illinois Railroad; J. W. Rahde, Western 
Union Telegraph Co.; G; W. Retz, A. D. Juilli- 
ard & Co.; Hayes Robbins, Boston & Maine 
R.R.; Morris Rutherfurd, Lehigh & Hudson 
River Ry. Co.; George M. Shriver, Baltimore & 
Ohio Railroad; G. Stevens, Stevens-Eaton 
Lumber Co.; E: A. St. John, National Surety 
Co.; Robert ‘Struthers, Wood, Struthers & Co. 

Herbert Bayard Swope, The World; George 
Tait, Tait Paper & Color Industries, Inc.; 
i. c Turner, Turner Construction : T. & 
Uptegraf, Niagara Wall Paper Co.; J. G. Wal- 
ber, New York Central R.R. Co.; S. Davies 
Warfield, Seaboard Air Line Railway; John J. 
Watson, Jr., International Agricultural Co.; D. 
WwW. W hitmore, East River Savings Bank; Dan- 
iel Willard, Baltimore & Ohio Railroad; og 


Loree, 
Walter S. Marder, 

Co.; Hugh D, 
Langdon P. Mar- 





Percy B. Wilson, The Spanish River Pulp 

Paper Mills; W. HL. Win: ans, Union Carbide Co.; 
A. E. Winger, “oO an Lithographic Co.; 
F. L. Yarrington, Glidden Buick Corporation. 


GROUP DISABILITY LINES 


The United States National Life & 
Casualty of Chicago recently placed 
group disability policies involving 4 
weekly indemnity of more than $10,000 
on the employees of three industrial 
plants in the Middle West, the Meyer- 
cord Company of Chicago, the Giddings 
& Lewis Machine Tool Company of 
Fond du Lac, Wis., and the Brennan 
Packing Company of Chicago. 





COMPENSATION RATE RULING 


Leon S. Senior, manager, Compensa- 
tion Inspection Rating Board, has ruled 
that automobile dealers who conduct 
painting operations in a separate de- 
partment will be allowed a division of 
payroll for such work on application to 
the board provided the operations © 
such department meet the usual test pre- 
scribed by the manual rules for a sep- 
arate enterprise. 


. 
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Metropolitan Casualty 
Has Splendid Year 


SURPLUS INCREASED — $308,337 


Adds to Capital Which is Now §$2,500,- 
000; Heyer Vice-President in 
Charge of Production. 





4 


The Metropolitan Casualty under the 
direction of J. Scofield Rowe produced 
4 financial statement at the end of the 
year 1925 which proved highly satisfac- 
tty to the stockholders. The company 
lias been making steady progress, Mr. 
Rowe having centered on production in 
laces where splendid and healthful re- 
sults have been obtained. An increase 
df, 100% is volume _ pro- 
duced in 1925 as compared with 1924, 
while it is estimated that 500% increase 


shown in the 


has been made in production since Mr. 
Rowe became the president of the com- 
pany in 1923. In the Eastern territory 
especially the company has done excep- 
tldnally well. A number of important 
appointments have been made and var- 
ious sections of the country will be de- 
veloped in keeping with the consistent 
progress being made. 

The company’s capital and surplus in- 
creasing plans have met the approval 
ofistockholders who have voted to make 
i capital $2,500,000. The company will 
i¥sue 40,000 new shares of $25 par value 
stock, the new shares to be offered to 
stgckholders at $75 a share. 

j J. C. Heyer’s Career 

New officers elected are J. C. Heyer, 
Who will be vice-president in charge of 
field organization and development and 
Charles S. Thayer, assistant secretary. 
lenry I. Harriman, president of the 
Ndw England Power Association of 
Hdston, was elected a director. Mr. 
Harriman is considered one of the best 
a and biggest public utility men in 
New England. 

Mr. Heyer has been closely associated 
with Mr. Rowe for years. 

(His record has been a_ brilliant 
oh¢ in insurance production. A Hartford 
Hi insurance man_he decided to change 
td casualty production work and he went 
with the Aetna Life in 1916 when J. S. 
Rowe was vice-president of that com- 
pany. After several months of field ex- 
péetience as a special he was sent to the 
A}bany branch in charge of accident and 
health and quadrupled the A. & H. busi- 
Nh. there in two and a half years. From 





Aj}any he was transferred to Newark 
where he was also successful. When 
Mr, Rowe went to the United States 
F} & G. Mr. Heyer decided to cast his 
lartunes with him in that company and 
was placed in charge of accident and 
h@alth at the New York branch of the 
company. In two years he built up a 
fine business with small loss ratio. He 
followed Mr. Rowe to the Metropolitan ; 
opened a Newark branch in 1925; 
created an agency organization and at 
the! present time there are thirty-two 
employes and about 170 representatives 
in) Northern New Jersey. At the end of 
teh} months the premiums grew to ap- 
Ppinately $300,000 for the Newark 
0 ec, 

C. S. Thayer’s Long Experience 
Mr: Thayer has been 25 years in the 
casnalty business and came on to the 
Metropolitan Casualty with Mr. Rowe 
when he became president. His experi- 
tice has been broad along agency de- 
Vdépment lines, having spent twenty 


Years with the Aetna Life in this 
Capacity. Before his appointment as 
assistant secretary Mr. Thayer was 


bth ntendent of miscellaneous casualty 
ines. 


ihe Metropolitan wound up the year 
with $7,222,315 assets, an increase of 
$3,233,880 ; with an increase in premiums 


E Oe 2.035 ; and with an increase of 
’ 


337 in surplus. 


Another indication of expansion is 
that the company has taken over two 
more floors at its home office, 55 Fifth 
Avenue, New York, and has added an- 
other entire floor to its Southern Cali- 
fornia branch in the Corporation Build- 
ing, Los Angeles. 


50 YEARS WITH F. & C. 


President R. J. Hillas Rounding Out 
Half a Century in October; Drive 
in His Honor 


An interesting feature in fiftieth an- 
niversary year of the Fidelity & Cas- 
ualty, heretofore unrevealed, is the fact 
that President Robert J. Hillas will, in 
October, 1926, complete his fiftieth year 
of continuous service with the company. 
Mr. Hillas, who is one of the most ener- 
getic casualty executives in the country, 
started his casualty career as an office 
boy at $4 per week in the Knickerbocker 
Casualty Company. This was in 1876 
when the Knickerbocker, now the F. & 
C., was taken over by General Thomas 
A. Davies, senior partner in a law firm. 
Mr. Hillas’ advancement was steady and 
sometimes rapid until in December, 1910, 
when he was made president of the 
company, succeeding the late George F. 
Seward. Under his leadership the Fidel- 
itv & Casualty during the past 15 vears 
has made a splendid record in progress 
and achievement. 

Vice-President Allan J. Ferres, in 
charge of the agency department, has 
sent out the following appeal to the field 
force: “The fact that the vear 1926 
marks the golden anniversary of both 
the company and its president has added 
an impelling incentive to the desire of 
the home office and field staff to make 
the golden anniversary campaign an out- 
standing testimonial to 
President 


success as a 


Hillas.” 
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General Accident & Liability 
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Paid-In Capital $2,000,000 





Fidelity and Surety Bonds, Liability Workmen’s 
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EASTERN DEPT., New York 





ST. LOUIS CONFERENCE 


Production Officers of Fidelity & 
Deposit Attend Meeting at Offices 
of Myers & Wendling. 


Prominent home office officials of the 
Fidelity & Deposit Co. were in St. Louis 
Mo., on January 27, to attend a conter 
ence of sub-agents of the company held 
in the offices of Myers & Wendling, 
Pierce Building, local representatives of 
the company. The object of the meet 
ing was to stimulate interest among the 
workers of the company so that produc- 
tion for the year will be increased. A 
number of agents from Eastern Missouri 
and Southern Illinois adjacent to St 
Louis attended. 

The Home office visitors were Vice 
President Spencer Welton, Assistant 
Secretary John G. Yost, who has charge 
of the production department; Harry 
Hickey, assistant manager in charge ot 
the judicial department; S. M. Hoyt, 
engineer in the contract department; 
Nathan Mobley, executive special in 
charge of the Midwest department, and 
William Baker, eastern supervisor. 





Bonding Moral Hazard 
Under Discussion 


MATTER NOW UP BEFORE BEHA 


“Confer This Week with Surety Chiefs; 


Companies Urge Elimination of Bail 
Bond Evils 





Superintendent of Insurance James A. 
Beha met this week with executives of 
several of the leading surety companies 
in the matter of bail bonds. The purpose 
of the conference was to find some way 
in which to eliminate the evils of the 
bail bond situation and yet leave the 
companies free to render service to the 
public in the issuance of bail bonds in 
instances where force crimes were not 
charged against the principal. Consid- 
erable progress was made at the meet- 
ing but it is understood that the execu- 
tives did not arrive at a final solution, 
This will be deferred and a further hear- 
ing will be given to the subject. 

Vice-President William A. Thompson, 
of the National Surety, in a letter seek- 
ing the advice of city officials, sent to 
judges, district attorneys, reform organi- 
zations, newspaper editors, as well as 
Mayor James Walker and Police Com- 
missioner McLaughlin, says, “the profits 
in issuing bail bonds are so small and 
the constant questionable situation so 
difficult to detect that the National Sur- 
ety is considering urging before the Sur- 
ety Association that all reputable surety 
companies quit entirely writing bail 
bonds.” 

In a statement to THe EAsteRN UNDER- 
WRITER Mr. Thompson said, “We are tired 
of sharing the odium that has been cast 
on corporate bail bonding. We prohibit 
the execution of bail bonds for second 
offenders. We have refused to execute 
bail bonds for burglaries and in connec- 
tion with crimes of violence or where 
the circumstances, such as those involv- 
ing sex relationship, indicate that the case 
may prove to be a mal-odorious one. 
lor some time past we have underwrit- 
ten all of our-cases here at the home of- 
fice.. We have no powers of attorney 
out except at the Federal Court.” 


J. M. JONES IN NEW POSITION 
After fifteen years in the field for the 
Wisconsin Accident & Health, J. M. 
Jones has been promoted to the newly 
created position of superintendent of 
agents by President George E. Tyrrell. 
Mr. Jones will have general supervision 
over field conditions, a job which he is 
well qualified to perform since he has 
been both a district agent and travelling 
sp@ial agent for the company. R. W. 
Campbell, as director of agencies for the 
company, still retains that position. 

CRAWLEY RESIGNS 

Mark Crawley, assistant manager of 
the Fidelity & Deposit Company of 
Maryland in St. Louis, Mo., has resigned 
that position effective on February 15th 
to enter the firm of F. D. Hirschberg & 
Company as vice-president in charge of 
the surety department. 


WOULD ENLARGE MEMBERSHIP 
_ Mutuals and reciprocals would be en- 
titled to membership in the rating bureau 
of stock companies in Virginia if a bill 
offered in the Virginia house of dele- 
gates by R. Lindsay Gordon of Louisa 
County becomes a law. 
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$78,000,000 


Fidelity & Surety Bond Premiums in 1924 


How Much of it ? 
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AGENTS & BROKERS 


DEVELOP A BOND BUSINESS 


The Fidelity and Surety Bond Digest 


WILL SHOW YOU WHERE AND HOW TO GET 
THE BUSINESS. IT ENABLES THE INEXPERI- 
ENCED TO HANDLE ANY ORDINARY FORM OF 
BOND INTELLIGENTLY. IT SUPPLIES A LONG 
FELT NEED. EVERY BOND IS FULLY DEFINED. 
UNDERWRITING REQUIREMENTS, RENEWALS 
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UNIQUE SILVER JUBILEES 





Five Senior Executives of National Life 
& Accident Who Have Been With 
Company More Than 25 Years 


The National Life & Accident of 
Nashville is planning to hold its greatest 
celebration next November in its home 
office with hundreds of field representa- 
tives in attendance. The Silver Jubilee, 
as it will be called, commemorates a 
quarter century of service rendered by 
the company’s five senior executives, 
President C. A. Craig, Vice- president 
W. R. Wills, Second Vice-presidents 
Thomas J. Tyne, C. R. Clements and 
Dr. R. E. Fort. 

During January, 1902, the company was 
purchased by the officials at a time 
when the volume of business was ex- 
seolinghr small and home office and field 
force of a very limited number, operat- 
ing in Tennessee and part of Alabama. 
From an unknown company in 1902 un- 
der the able administration of the five 
officers who are completing twenty-five 
years of service, the National Life & 
Accident closed 1924 in  forty-fourth 
place among the largest fifty of more 
than three hundred life insurance com- 
panies. 

It has the largest industrial health and 
accident, business in force in the world 
and ranks second among all American 
health and accident companies on pre- 
mium income. During 1925 the company 
showed an increase over the previous 
year in volume of business produced in 
its industrial department of almost 
100%. In the ordinary: department, 
which was organized in 1920, the year 
1925 closed with more than $50,000,000 in 
force. Its casualty department made a 
very substantial gain over 1924. 

Field representatives who make lead- 
ing record during the Silver Jubilee year 
will win the honor of being delegates 
to the great celebration in Nashville next 
November. The National Life and Ac- 
cident has three thousand home office 
and field employees and operates in 
twenty-one states. It owns and operates 
radio broadcasting station WSM, a 1,000 
watt super station which has been heard 
in every state in the Union and Mexico, 
Cuba, and Canada. 


DISCUSSES NON-CAN 





Federal Life Insurance Co. of Chicago 
Gratified with That Department of 
Its Business 


The Federal Life of Chicago has this 
to say of non-cancellable income insur- 
ance: 

“We are highly gratified with the 
progress in this department of our bus- 
iness, but there is room for improve- 
ment. With such a variety of accident 
and health contracts, it is not strange 
that some men take the easiest way in- 
stead of going after the biggest men in 
their town for non-cancellable income 
insurance. 

“We wish it were possible to issue a 
combined Life and Non-Cancellable Po- 
licy, but it is not. However, there never 
was a better chance of issuing Life and 
Non-Can as running mates than right 
now, and the life writers are the fel- 
lows who should take advantage of the 
opportunitiy. Naturally we favor the 
sale of regular life policies but there is 
a splendid chance to sell Non-Can and 
the Five Year Term and Life Policy in 
‘ombination on one examination.” 


The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Ineurance Company in the World 


LIABILITY, STEAM BOILER, 

ACCIDENT. HEALTH, FIDELITY 

AND BURGLARY INSURANCE 
United States Branch 


SAMUEL L APPLETON, United Sta States Mer. 


3 PROAD STREET, BOSTON, ‘Wass. 
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CASH CAPITAL 





Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 


EXECUTIVE OFFICES: 
UNION INDEMNITY BLDG. 100 
$2,450,000.00 NEW OR 


Company 


EASTERN DEPARTMENT: 
MAIDEN LANE 
LEANS NEW YORK 





PRESIDENT BURNS’ REPORT 


Maryland Casualty Had Record Pre- 
miums in 1925; Assets Increased 
$4,018,000; Less Ratio 51.7% 

The report of President F. Highlands 
3urns, of the Maryland Casualty, on the 
results of the past year, shows that the 
company’s premiums were the largest in 
its history. The 


increase as compared 


with 1924 was: gross, $4,009,000; after 
deducting reinsurance, $3,609,000. The 
assets increased $4,018,000; taxes paid 


were 17.7% on the capital; within a few 
thousand dollars of the dividends paid. 

The company’s loss ratio for the year 
was 51.7%; its expense ratio 36.7%. 
These compare with 58.7% and 40.2% re- 
spectively, in 1924. The combined ratios 
are 10.5% less than in 1924. 

In commenting on the year 
Surns said: “Our increase 
the largest we have ever had, with the 
exception of one year, when $3,000,000 
was added by the sale of additional. We 
had a decrease in our losses paid, and a 
very satisfactory decrease in our loss and 
expense ratios. Our general expenses 
were but $7,000 more than in 1923, in 
which year our premiums were $6,300,000 
less than last year.” 


President 
in assets was 











BUSINESS BUILDERS 





Supplements on Various Types of In- 
surance Issued by Aetna Life and Af- 
filiated Companies Put in Book Form 


One of the most valuable 
ever received in the office of 
ERN UNDERWRITER is the publication, 
“The Aetna-Izer Supplements,” issued 
during a period of four years by the 
Aetna Life, Aetna Casualty & Surety, 
Automobile and Standard. These sup- 
plements, each of which covers in great 
detail but simply and easy to compre- 
hend, some line of insurance, have been 
in great demand in the field. Primarily, 
of course, the demand has come from 
the field forces of the Aetna Life and 
Affiliated Companies, but these com- 
panies have been glad to supply the ma- 
terial to many colleges and universities 
for class room and library use in connec- 
tion with courses on casualty insurance, 
fidelity and surety bonds, banking and 
related subjects. 


volumes 
THe East- 


LOS ANGELES MANAGER 


The Indemnity Insurance Company of 
North America has opened a new branch 
office in Los Angeles in charge of E. F. 
Holmes. R. W. Forsyth is manager of 
the Indemnity Insurance Company of 
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North America’s Pacific Coast Depart- 
ment; and McClure Kelly is resident 


vice-president. 


F. & D. MEETINGS A SUCCESS 


Company Officials Get Together With 
Agency Men in January Regional 
Sessions 


The success of regional agency meet- 
ings as a means of more effective co- 
operation between the company and its 
producers, has been demonstrated by the 
sessions held during January by the Fi- 
delity and Deposit in various parts of 
the country. Starting with a gathering 
at Albany, N. Y., on January 18, meet- 
ings were held on successive days, ex- 
cluding Sundays, in each of the follow- 
ing cities: Syracuse, Buffalo, Detroit, 
Grand Rapids, Milwaukee, Indianapolis, 
St. Louis, Louisville, Columbus and Pitts- 
burgh. 

Each meeting began at 10 A. M. 
continued until 4 P. M., with an hour's 
intermission for lunch. Short talks by 
the home office men and special agents 
covering the various phases of the bus- 
iness were followed by a general dis- 
cussion of questions asked by the agents 
covering their individual problems. 

In addition to the leading agents in 
the different branch office territories, 
the meetings were attended by Vice- 
President Spencer Welton, Assistant 
Secretary J. G. Yost, and H. R. C. 
Hickey, assistant manager of the judicial 
department, and by one or the other of 
the following contract specialists 
the home office: F. W. Sutton, Robert 
H. Pfeil and S. M. Hoyt. Executive 
Special agents W. M. Baker and Nathan 
Mobley also attended all of the sessions 
held in their respective territories. 
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Rights of Surety on 
Deposited Security 


———— 


DECISION MADE IN OKLAHOMA 





Question Relative to Interest and Pre- 
ferential Payments Grew Out of 
43 Bank Failures 





A decision of unsual interest to surety 
companies writing bonds in Oklahoma, 
was rendered on December 12, 1925, by 
the United States District Court for the 
Wesern District of Oklahoma, in the 
case of United States Fidelity & Guar- 
anty versus O. B. Mothersead, bank 
commissioner of the State of Oklahoma. 

This case has been pending for some 
time, and involved the liquidation of 
forty-three failed state banks. At the 
time these banks failed the surety com- 
pany had in force depository bonds given 
to secure deposits of state, county, mu- 
nicipal and Indian funds. In some in- 
stances the banks had delivered to the 
surety company securities, such as Lib- 
ery bonds, to indemnify it against loss 
on its depository bonds, while in other 
instances the banks had given to the 
state, county or municipality like se- 
curities to be held in addition to surety 
bonds to guarantee the payment of pub- 
lic deposits. 

The questions presented for deter- 
mination by the district court in this 
case were: 

First, was the surety company entitled to share 


ratably with the unsecured depositors in the assets 
of these banks? 

Second, was it entitled to receive dividends 
upon the full amount of deposits made by the 
state, county municipality, where the surety com- 
pany was only called upon to pay the difference 
between the full amount of the deposit and the 
amount tealized by the state, county or munici 

ality from securities delivered to it by the 
anks? 

Third, was the surety company entitled to 
retain the securities delivered to it by the banks, 
and if so, was it entitled to receive dividends 








upon the full amounts paid out by it until it had 
realized the difference between the amounts thus 
paid out, and the amount obtained from the sale 
of the securities? oe 

‘ourth, was the surety company entitlec ‘oO 
arm payment under Sections 3466-68, Re- 
vised Statutes of the United States, ag to Indian 
deposits in these banks? 


What the Court Held 


The district court held: 


Second, that it was only entitled to re- 
«<eive dividends upon the amounts ac- 
tually paid out by it, and not upon the 
full amount of the deposits, where the 
depositor held, in addition to surety 
bonds, securities which had been de- 
livered to it by the bank. 

Third, that the surety company was 
entitled to retain the securities delivered 
to it by the various banks, and in addi- 
tion to receive dividends upon the full 
amounts of the deposts, provided, of 
course, that dividends should cease only 
when they together with the amounts 
realized by the surety company from 
the sale of the collateral would equal the 
full amount paid out by it. 

Fourth, that in every case where the 
failed bank voluntarily placed itself in 
the hands of the bank commissioner a 
voluntary assignment was made within 
the meaning of Section 3466, and the 
surety company was, therefore, entitled 
to have Indian funds first paid in full as 
preferential claims, and 

Fifth, that in those cases where the 
bank commissioner took over the bank 
upon his own initiative, Section 3466 
was inapplicable, and Indian funds were 
not entitled to preferential payment. 

At the time the decision in this case 
was remdered, similar decisions were 
rendered in cases involving other banks, 
in which the American Surety, New 
Amsterdam, Massachusetts Bonding & 
Indemnity, Maryland Casualty, Fidelity 
& Deposit and Fidelity & Casualty were 
interested. It is probable that appeals 
will be taken from the decisions in all 
of these cases. 
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Are you selling insurance in 1926 
based on the 1914 dollar? 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Net Premiums in 1925............ $36,498,611.57 
Resources ...........00e0eeeee+~ $46,104,048.15 
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The LONDON urites: 


Accident, Automobile Liability, Auto- 
tomobile 


t Liability, Con- 








THE SUPER-SERVICE COMPANY 
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HEAD OFFICE: 
55 Fifth Ave., New York 
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Workmen’s Collective. Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - : ; ; x Minneapolis 
W. C. Potter, President, Guaranty Trust Company of New York - - -+- - -« New York 
4 Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - - - - «+ «+ Chicago = 
— 
— 
— 
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The “LONDON” must produce results—not excuses. An agent’s customers look 
to him to make good at claim-paying time, not merely with money but service. So it 
is only natural that the agent, in turn, should look to his company to make good 
up to the limit of the legitimate expectations he has raised in the mind of his 


It makes no difference whether the cover be accident and health, steam boiler, credit, 
burglary or liability, the “LONDON” comes through. 


Because it has worked for many years with agents who are particular and demand 


the best in casualty facilities and cooperation, the “LONDON” is trained to the Super- 
Service such agents expect. 


No Double Headers—We Do Not Compete with Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London 
D. R. Forgan, Vice Chairman, National Bank of Republic - - 
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COMPANY, LTD. 


Cc. M. BERGER 
United States Manager 


UNITED STATES. BOARD 
F. W. LAWSON—Chairman 



















= THE EASTERN ===" 
































= February 5, 1926 Sai } Uyperweiner S's co = up Page 39 
General Rei 
eneral Reinsurance Corporation 
4 80 Maiden Lane 
_| New York 
.) 





| 
y | Assets Over $6,500,000 
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Excess and Catastrophe 








Accident and Health, Burglary and Theft, 
Engine Fly-Wheel and Steam Boiler, 
Fidelity and Surety Liability, Sprinkler- 











| Leakage, Workmen’s Compensation. 
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American Central Insurance Company 
Saint Louis, Mo. 


1853 — SEVENTY-THIRD ANNUAL STATEMENT — 1926 
JANUARY 1, 1926 


(NEW YORK STANDARD) 








ASSETS LIABILITIES 
Bonds and Stocks..... $7 ,201,5790/ Cash Capital ......... $1,000,000.00 
Loans on Real Estate. . 15,000.00 Reserve for Reinsur- 
_ . oa eae ae 4,973,973.04 
Premiums in Course of a : Mileieees, <ul 
: LOSSES -rocess 
| C asian ee ees 1,141,713.40 ibis. oak ss 659,842.73 
( ash in Banks and - | Reserve for All Other 
2. ee eee 970,144.69 ee 239,563.53 
Other Admitted Assets 115,558.23. Net Surplus........... 2,170,616.15 
Total Assets........$9,043,995.45 Total Liabilities... .$9,043,995.45 
Sie Lo TO POLICY FOLD. 65 ooh de os ekwnwencae $ 3,170,616.15 


LOSSES PAID SINCE ORGANIZATION .,, «3s... 060600 000% $51,055,773.96 


Fire, Windstorm and Automobile Insurance 


8. G. CHAPMAN, JR, pres ‘D. E. “MONROE. Nise Peighditiedes HAROL D M. HESS, hata 
CONRAD ROEDER, ROY W. SMITH, HE NRY I. RIEMAN, Assistant Secretaries 








New York City - - - - - - - - - - - - - - - = + - John G. Hilliard, Inc., Managers 
New York Suburban - - - - - - - - - - - - - R.B. McFalls & Co., Inc., General Agents 

Brooklyn - - - - - - - = - = = = © = = = = = +,+ + = + = Samuel Block Co., Inc. 
Brooklyn - - - - = - - ee ee ee ee ee - - - - - Cav cease Sisal 
New England Devt: Soston, Mass. - - - - - - - - - - Simpson, Campbell & Co., Managers 
Pacific Dept., San Francisco, Calif. - - - - - - - - - - - - - - Bb. Goodwin, Manager 
Southern Dept., Atlanta, Ga. - - - - - - - - - - - - - - - - -. A.H. Turner, Manager 
Texas—Houston - - - - - - - -»= - = = += = - Cravens, Dargar & Co., General Agents 
Louisiana—New Orleans - - - - - - - - - - - Godchaux & Mayer, Ltd., General Agents 
Arkansas—Little Rock - - - - - - - - = - = += = = = L.B. Leigh & Co., General Agents 


“WE STAND UPON THE MERIT OF OUR YEARS” 





















































